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State and Local Highways Grow Busier in 1948 
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Traffic volume on state and local highways is higher this year than last. On the basis of Public Roads Administra- 

tion automatic recorder data, traffic volume for April of this year showed an increase of 8.5% over the same month 

in 1947. Map above shows percentage change in traffic volume this year as compared to last during April. Four 

states—Rhode Island, Illinois, North Dakota and Tennessee—reported traffic volume gains of over 20%. Only one 

- state—Nevada—reported a drop in traffic volume. No figures available for New York. For complete breakdown 
by states, see p. 28. 


: Planning, Purchasing New Tank Trucks State Conservation—What It Accomplishes 
Co-ordination of planning and purchasing in adding How state conservation under the Interstate Oil Com- 
new tank trucks to fleet can save time, dollars and pact Commission serves both the oil industry and the 
headaches, according to information supplied NPN by nation is told this week by Maj. Gen. Ernest O. Thomp- 
oil company transportation men, truck manufacturers son, chairman of Texas Railroad Commission, who is 
and builders of truck tanks. Report on planning and considered one of the world’s outstanding authorities 






purchasing procedure of oil companies and jobbers as on petroleum conservation. NPN prints a generous 
related to the problem of co-ordination is discussed by portion of General Thompson’s address before the 
NPN staff writer on page 29. Compact in New York earlier this month. Page 42. 














These low, good-looking Retrév-A-Hose pumps 
give a station that modern appearance that brings 
in the business — but they do much more for 
you. With a 12'2-foot reach in any direction, you 
need not worry about where drivers stop. You 
can serve more cars faster in rush hours, and 
keep customers happy because you don’t have 
to ask them to move. The new Retrév-A-Hose is a 
Tokheim quality pump throughout — dependable, 
accurate and low in maintenance cost. Call your 
Tokheim representative or write the factory today 


for new illustrated bulletin. 





TOKHEIM OIL TANK AND PUMP CO. OKHEIM 


DESIGNERS AND BUILDERS OF SUPERIOR EQUIPMENT 


FORT WAYNE 1 FOR 47 YEARS INDIANA 
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you HAVE T WO crear stories 
TO TELL ON OIL PROGRESS DAY 


While breaking all records for quantity, the petroleum 
industry has also boosted quality 


You've shattered all records to meet 


America’s demand for oil products. 
But that isn’t all. 


You’ve matched quantity with quality. 








Over the years you’ve not only been 





making more gallons of gasoline; you’ve 


been making better gasoline.* You’ve 





been making not only more quarts of oil 


and pounds of grease, but much better 











oil and grease. 





So when you talk about oil progress, 
don’t talk about quantity alone. You’ve 
° ° * 
got a quality story to tell—a quality story We know because we've been supplying 


the **Ethyl’’ antiknock fluid to step up 


that any industry would be proud of. gasoline quatity. 


ETHYL CORPORATION 


CHRYSLER BUILDING, NEW YORK 17, N. Y. 
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Hewitt Tank Car Hose speeds gasoline and oil delivery 
in suction or discharge service 


You can be sure of top-flight per- 
formance with Hewitt Tank Car 
Hose in suction or discharge service. 


That’s because it’s reinforced by a 
spiral of round steel wire which 
prevents collapse under suction and 
lends strength to wall reinforcement 
for discharge service. Inside, its 
smooth, oil-resisting synthetic rubber 
tube does not flake off—resists 
internal swelling to help assure 
maximum flow. 


No wonder operators of refineries, 
gasoline and oil bulk stations save 
money with this hose that’s so 
sturdy and flexible, yet light-weight 
and compact! 


There are many other reasons why 
you can count on long life from 
Hewitt Tank Car Hose. Among 
them is the fact that its cover resists 
abrasion, sun-checking, and cracking 
—stays flexible. 


HEWITT RUBBER DIVISION 


HEWITT-ROBINS 


Plan now to cut your loading and 
unloading costs with Hewitt Tank 
Car Hose. For details phone the 
Hewitt distributor listed in the 
classified section of ‘your phone 
directory. Or write to Hewitt Rubber 
Division, 240 Kensington Avenue, 
Buffalo 5, New York. 
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OUTSTANDING 
CONSTRUCTION FEATURES 
OF HEWITT TANK CAR HOSE 


1 Noncollapsible. Spiral of round 
steel wire, interspersed between 
multiple braids of strong cotton 
cord prevents collapsing under suc- 
tion—dissipates static electricity. 


2 Nonflaking. Smooth, gasoline- 
resisting synthetic rubber tube 
does not flake off or swell when in 
constant contact with oil or gaso- 
line—assures maximum flow. 


3 Nonabsorbing. Cover keeps 
moisture from seeping into carcass 
—prevents stiffening in freezing 
temperatures—keeps hose flexible. 


4 Nonwesathering. Special pur- 
pose, extremely tough, oil-resisting 
cover is compounded to resist 
sun-checking and cracking. 
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THE BEWS WEEKLY OF THE OIL INDBUSTRS 
COMING MEETINGS 


SEPTEMBER 

National Butane-Propane Assn., meeting, Con- 
gress Hotel, Chicago, Ill., Sept. 20-22. 

American Mining Congress, metal mining con- 
vention and _ exposition, San Francisco, 
Calif., Sept. 20-23. 

Colorado LP-Gas Assn., fall convention and 
trade show, Shirley-Savoy Hotel, Denver, 


solo., § 26-2 
schenaiedt haeianen Assn. of America, an- NEWS SECTION na ° ” ° ' ” e . m 7 . VW 


nual membership meeting, Plaza Hotel, San 
Antonio, Texas, Sept. 27-28 
Pennsylvania Petroleum Assn., fall conven- 


_— Hall, Wernersville, Pa., Sept. FEATURE INDEX 


OCTOBER 
Independent Oil Compounders Assn., first an- 


nual meeting, Stevens Hotel, Chicago, Ill TRAFFIC VOLUME— Volume t trailic on nhigqnway ir J. 8 ex 
Oct 4-5 - 

American Institute of Mining & Metallurgical ‘eeds gasoline con: imption gain stuay show Tra 
Engineers, Petroleum Division, meeting . + . ’ 412 
Adolphus Hotel, Dallas, Texas, Oct. 4-6. 8.5 in Ay ril, 1947 ver last year while ga line ise I e 14.15 28 

American Gas Assn., annual convention and 
GAMA exhibition, Atlantic City, N. J., Oct. 
ae: BUYING A TANK TRUCK—Co-ordination of planning and + 

American Assn. of Petroleum Geologists, meet- 
ing, Pittsburgh, Pa., Oct. 4-9 chasing when adding new tank trucks t 1 fleet iY 

Oi Industry Information Committee, meeting, 

New York City, Oct. 5-6 jollars and headaches. Four fundamental 

Ohio Petroleum Marketers Assn., fall con- 
ference and golf tournament, Hotel Miami, problem: 29 
Dayton, Ohio, Oct. 6-7 

Liquefied Petroleum Gas Assn., board of di- 
rectors meeting Claridge Hotel, Atlantic ~ aa 
City, N. J a STATE OIL CONSERVATION—Maj. Gen. Ernest Thompson tell 

Liquefied Petroleum Gas Assn., north and , . —" ; , a eer ee nee . 
south eastern district meeting, Claridge how state conservation under tne ints ate ; t 
Hotel, Atlantic City, N. J., Oct. 6-7 ” ae Se ee ee 42 

Society of Automotive Engineers, Aeronautical ion serve Reena y ana we Nano! 


Meeting and Aircraft Engineering Display, 
3iltmore Hotel Los Angeles, Calif., Oct 
6-9, 


Indiana Independent Petroleum Assn., fall 


convention, Hotel Severin, Indianapolis, Ind., DEPARTMENTS 


Oct. 7-8 


Kentucky LP-Gas Assn., convention and trade 


show Brown Hotel Louisville, Ky., Oct At ‘ il People 69 
11-12 sia 2 _ . 

National Lubricating Grease Institute, annual 
meeting, Edgewater Beach Hotel, Chicago Advertiser Index 72 
Oct. 11-13 

Maine Independent Oil Marketers Assn., an- n 1 4 ca eee 5 
nual meeting 3angor House, Bangor, Me., Aneada oi tn New 
Oct. 13 

South Dakota Independent Oil Mens Assn., Editorial 23 


meeting Marvin Hughitt Hotel, Huron 
S. D., Oct. 13-14 . 
Virginia Oil Jobbers Assn., meeting, Hotel Market 57 
Chamberlain, Old Point Comfort, Va., Oct 





ae Midwest ment 7 
Texas Mid-Continent Oi] & Gas Assn., 29th ; at 

annual meeting Blackstone Hotel, Fort 

Worth, Tex., Oct. 14-15 il Price 61 
Missouri LP-Gas Assn., convention and trade 

show, Jefferson City, Mo Oct. 14-15 De -ifin ee cc aeieaaats 9 
American Institute of Mining & Metallurgical raeii : -“ 

Engineers, Petroleum Division, fall meeting 

Elk’s Club, Los Angeles, Calif Oct. 14-15 Statistic: 66 
Virginia Oj Men's Assn., meeting Hotel 

Chamberlain, Old Point Comfort, Va., Oct ie -_ 

15 Washington Comment 7 
National Safety Congress, Chicago, Ill., Oct 

18-22 
West Virginia Petroleum Assn., annual con- 

vention, Daniel Zoone Hotel, Charleston 


W. Va., Oct. 21 
American Standards Assn., annual meeting 
Waldorf-Astoria iiotel, New York City, Oct 
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Ask Any Bowser Man’ in 


Your Area to Show You Why 
BOWSER ROL-WAY PUMPS 


Are So Easy on Busy Station 





Attendants and take Less 


Servicing. 


The Answer May Give 
You Some New Ideas About 


Gasoline Pump Values. 


BOWSER, INC. a Fort Wayne — Indiana 


* or write us — but quick 
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FUEL OIL ALLOCATIONS LIFTED—Definite proof of 
how much better the fuel oil situation is looking is the 
fact that three oil companies in the Minneapolis-St. Paul 
area have announced to their jobbers and outlets that 
allocations on burning oils are no longer necessary (see 
supply story in News Section). The companies told the 
jobbers that they may have as much burning oil as they 
want. In addition, oil burner companies are guaranteeing 
a full year’s supply of fuel oil with each oil burner pur- 
chase. These developments are particularly significant 
because the Minnesota area was one of those hardest 
hit by last year’s shortage. 


TO PUSH OR NOT TO PUSH—Fuel oil marketers are 
weighing the question of conducting campaigns among 
consumers again this winter to push the matter of home 
fuel oil conservation. Some majors already have decided 
upon the use of letters, and possibly advertisements, 
urging their fuel accounts to save oil by checking burner 
efficiency, thermostat setting, etc. Others have decided, 
for the moment, to do nothing in view of optimistic 
supply outlook. The big change in conservation drives 
this year, however, will be an emphasis on monetary 
rather than supply savings. Marketing men take the view 
that the fear campaign of last winter must be dropped, 
both to improve public opinion of the industry and to 
provide a more effective conservation effort. 


MOTOR OIL HOPES—Opinion is held by some oil men 
that the recent decline in volume of motor oil sales will 
not continue beyond this year. They hold the dropping 
oil ratio was largely due to overstocking at all levels 
after a long period of shortage, and that service station 
yperators will buy at a faster pace once their stock on 
hand gets down to normal. 


ESCAPING GAS—Protests are arising in South Caro- 
na and Missouri that LP-gas manufacturers are can- 
elling out their own and other dealers “right and left’’ 
'y, and for, direct operation. Dealers are up in arms in 
south Carolina especially. There, they say, one major 
s making heavy inroads, not only by deeply slashed 
‘rices for facilities installation, but also through cur- 
ent interpretation of a safety regulation enacted into 
iw in April of last year. This latter circumstance has 
ffect of preventing the consumer with facilities by the 
iajor from buying gas from anyone else, even though 
he major might be out of product. 
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DEALER SELECTION—aA steady reshuffling process 
among small roadside gasoline dealers in outlying terri- 
tories is being carried out by some Independent jobbers 
seeking to offset high distribution costs. As aging equip- 
ment comes up for replacement at roadside locations 
dealers are being offered used equipment on easy pay- 
ment plans instead of the free installations of other 
days. The offer is attractive to the cabin-restaurant op- 
erator in a profitable location because it enables him 
to keep his source of gasoline supply and to get his 
pumps and tanks from a reliable source at low cost. 
For the marketer it liquidates some of his used equip- 
ment and puts him in better financial position to buy 
new equipment. 


EARLY BIRDS—American Independent Oil Co. is go- 
ing through the preliminaries of recruiting a geological 
crew and hopes to have it on the ground and at work 
in the Kuwait neutral zone by the end of October or 
early November. This will be the first move by the com- 
pany under a program which looks to the actual com- 
mencement of exploratory drilling operations within a 
very short time after the geologists get their reports in 


NATURAL GAS—Opinion is being expressed in the oil 
and gas industry that there will be continued dissatisfac- 
tion on the part of consumers who cannot get their gas 
requirements, and increasing unwillingness of producers 
to sell their gas in the interstate market, until the Natural 
Gas Act is amended to prevent the FPC from excercising 
well-to-consumer control 


FINGERS CROSSED—Question of the authority of the 
Federal Power Commission to allocate natural gas in 
derogation of the contractual rights of three companies 
is now pending before the FPC. Oil and gas men are 
keeping their fingers crossed on the outcome, feeling that 
a general allocation policy of that sort would seriously 
impede the ability of natural gas companies to finance 
future extensions and would jeopardize the successful 
financing of new companies seeking certificates. They feel 
that the FPC would be committed to an almost impossible 
task in so far as equitable execution is concerned. 














Reading Time: One minute, 15 seconds 





A att 
quent GASONE .... nz PROVEN WINTER MONEY MAKER 


When gasoline sales take their winter nose dive and 
your profits fall far below the low, let Gasone 
America’s fastest growing fuel system anti-freeze . 
lend a big hand to bring those profits back to summer 
level. 


Last winter leading oil distributors discovered the re- 
markable and easy profits provided by Gasone and 
their orders are coming in at a rate double and treble 
their last year’s sales. There’s a real reason for this. 
Those who have used Gasone swear by and demand 
Gasone! 


NO CHANGE IN PRICE OR SIZE 


And here’s news! While others have either increased their price 


or decreased the size of their package to a scant 12 oz. package, 


the manufacturers of Gasone still maintain the original retail price 
of 65c for a full 16 oz. pint! Gasone is packaged in attractive 
easy-pour lithographed cans. Especially designed island display 
stands and helpful station merchandising material are furnished 
for your use. 


BIG JOBBER AND DEALER DISCOUNTS 


The unusually attractive jobber and dealer discounts still prevail 
Here’s proof that Gasone is a real money maker. Typical plus 
profits of a few Gasone jobbers and dealers last winter are listed 
below. We'll furnish names on request. On the basis of orders 
now being received these profits will be proportionately higher. 


Jobber “A” $6,480.00 Dealer “A” $970.20 
Jobber “'B’ — 4,860.00 Dealer ‘’B’ 740.40 
Jobber “’C”’ 3,446.20 Dealer “C’’ 646.60 


HERE’S WHY MOTORISTS KEEP COMING BACK FOR GASONE 


Assures a summer start all winter. 
Absorbs gas tank condensation. 
Converts trouble-making moisture to fuel. 


ahwwa-a 


Prevents freezing of condensation at temperatures 
degrees below zero. 












as low as 30 





LINE UP YOUR PROFITS NOW! 


field. Just write us and we will supply the test material. 


ter annoyances, lost time and expense. 


sputtering, balky acceleration and expensive service calls. 


buying season is here. 
money maker. 





We invite you to test Gasone competitively against any other product in its 


Any Product falling short of Gasone performance cannot prevent these win- 
Frozen gas lines and carburetor, hard 
starts, complete battery exhaustion, excessive chocking, crank-case dilution, 


annoyances just can’t and wont happen with Gasone in the gas tank! 


If you want to retain summer profits all winter, line up now with Gasone. The 
Write today for details of America’s hottest wintet 














These winter 








FUEL SYSTEM ANTI-FREEZE 
LION CHEMICAL COMPANY e 3900 North Pulaski Road 
Chicago 41, Illinois 
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A number of 
factors figured in 
the adoption now 
of a change in 
design whereby the capacity of the 
Trans-Arabian pipe line ‘‘can be”’ in- 
creased to 500,000 b/d by 1951. 

Among them appears to be the 
fact that earlier estimates of the de- 
mand for Middle East oil on which 
was predicated the original design for 
a 300,000 b/d line, pretty much ig- 
nored the possibility of any consider- 
able volume of that oil flowing to the 
U. S. before the lapse of a consider- 
able number of years. Yet imports 
currently are in the range of 75- 
100,000 b/d. 

Whether these will increase, mere- 
ly hold their own or decline between 
now and the day TAPline goes into 
operation is conjectural, depending on 
how U. S. production holds up and 
on the increase in supply from Vene- 
zuela. In other words, the deter- 
minant will be the real need here for 
oil, because, as one oil economist puts 
it, it still makes sense that the ma- 
jor portion of Middle East oil should 
go to Europe and (in the Western 
Hemisphere, by reason of the trans- 
portation advantage over oil from 
the U. S. Gulf and Venezuela, re- 
spectively) to such as Canada and 
Argentina rather than to the U. S. 





Mr. Yocom 


INTERPRETING THE OIL NEWS 





WASHINGTON —By Herbert A. Yocom 
‘a 


Possible Hike in U.S. Demand 
Brings Mid-East TAPline Change 


Marginal though it may tend to be, 
however, as a market for Middle 
East crude, the TAPline partners had 
to make allowance now for the pos- 
sibility of this country being a bet- 
ter customer much sooner than even 
they had anticipated. 

Another factor prompting the de- 
sign change undoubtedly was the set- 
ting back to January, 1953, by the 
Jersey company and Anglo-Iranian 
Oil Co. of the originally contemplated 
completion date of their projected 
36-in. line from Kuwait and Abadan 
to the Mediterranean. Obviously the 
effect of this will be to make the re- 
quirements from Arabia higher 
earlier than expected. 

Also, it is pointed out that new 
refineries already under construction 
or on the drawing boards promise to 
require a bigger than anticipated 
slug of Arab crude by 1951. Among 
these are Mediterranean’ Refining 
Co.’s projected 75-100,000 b/d plant 
at Sidon and the refineries Cal-Tex 
is spotting in Holland (20-30,000 b/d), 
France (13,000 b/d) and Italy (10,- 
000 b/d). 

* * + 

Economic Co-Operation Administra- 
tion finds in the improved supply 
outlook and figures showing exports 
to have declined, proof indisputable 
that the European Recovery Program 


isn’t having a detrimental effect on 
the domestic economy where oil is 
concerned. 

At the same time, however, the 
very fact that the situation here at 
home has eased somewhat is posing 
something of a problem for ECA. 
That is, how, in the face of an im- 
proved domestic supply, can we con- 
tinue to tell the Europeans, No, you 
mustn't increase your own consump- 
tion of petroleum products because 
we in the U. S. haven't the oil to 
spare. 

Already ECA—and the Office of 
International Trade, as the export 
licensing authority—is under consid- 
erable pressure to step up its financ- 
ing of oil purchases in this country. 
But whether it will hold to the first 
quarter ratio of 4 bbls. foreign to 1 
U. S. remains to be seen, because 
ever in ECA’s mind is the knowledge 
that Congress might be extremely 
critical of any narrowing of the mar- 
gin at this time. 


* * * 


Impressions of a traveler recently 
returned from Mexico: “The reason 
why none of the big Mexican oil 
deals being negotiated by U. S. com- 
panies has yet gone through is not 
the tough petroleum law down there, 
but rather that Mexico is trying to 
deal on terms much less favorable 
than the companies are accustomed 
to being offered anywhere in the 
world . . . Senator Antonio Bermudez 
(director general of Petroleos Mexi- 
canos, the government oil monopoly) 
is a clean cut, honest man, made in- 
dependently wealthy by operations in 
fields unrelated to oil and motivated 
by a keen desire to develop and help 
his country.” 





The _ question 
now arises as to 
whether the 
House Small 
Business (Ploeser) Committee, dur- 
ing its current cross-country junket, 
is going to give the victims of its at- 
tack equal time and opportunity to 
answer the charges that they are vio- 
lating the antitrust laws by sly and 
diverse means. 

At the committee’s Butte, Mont., 
hearing, a representative of automo- 
bile parts and accessories wholesalers 
and manufacturers testified vehement- 
ly that filling station operators were 
forced to buy their station equip- 





Mr. Castle 
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MIDWEST—By Leonard Castle 


Committee Probers Continue 


To Get Only One Side of Story 


ment, including lifts, air compressors 
and greasing tools, through their 
suppliers of petroleum products in- 
stead of on a free and open market. 

Committee staff members apparent- 
ly accepted this testimony as the un- 
adulterated truth without bothering 
to check its accuracy with someone 
from the oil industry—a major com- 
pany, a lessee or dealer, an Independ- 
ent oil jobber or an oil equipment 
jobber. 

a * + 

Not all is lily white in the oil in- 
dustry—-or any other industry—and 
the committee undoubtedly will re- 
ceive some legitimate complains. But, 


in the American tradition of justice to 
all, it would seem only decent and 
proper that the accused be invited to 
answer the charges and in some cases 
to set the record straight. One-sided 
testimony doesn’t answer any ques- 
tions. 

The questioning of witnesses at the 
committee hearings is conducted by 
Willis J. Ballinger, chief counsel, 
who has been in government work for 
many years. For 10 years he was 
economic advisor for the Federal 
Trade Commission in charge of the 
Temporary National Economic Com- 
mittee. 

Mr. Ballinger is permitted latitude 
and freedom in questioning witnesses 
that would not be permitted in a 
court of law. Many of his questions 
are so leading that a judge would 
strike them immediately from _ the 
record. Also, frequently, Mr. Bal- 
linger will insert testimony of his 
own in the record to support that 
just given by a witness. All of which 
seems somewhat irregular but appar- 
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USES: Pumping gasoline from three buried tank cars with a ver- 
tical lift of approximately 17 feet at a rate of more than 200 GPM. 


USERS Beck Oil Company, Chicago, Illinois 


When the Beck Oil Company replaced a rotary pump 
with this Marlow Self-Priming Centrifugal, the result 
was greater capacity, quieter pumping and virtual 
elimination of upkeep and replacement problems. 

Bulk plant operators, both majors and independents, 
are using Marlows increasingly because a Marlow 
combines the time-proved efficiency of centrifugal 
pumping with new, positive self-priming action. A 
Marlow automatically purges itself of air and vapor. 
It won't vapor lock. It has no auxiliary priming devices. 
Nothing to adjust or get out-of-order. 

Moreover, a Marlow stays highly efficient, even after 
long, hard use. That's because this modern pump has no 
rubbing parts—its performance does not depend upon 
delicate, close clearances. Tank scale, welding shot, and 
other abrasive solids, so destructive to rotary pumps, 


have virtually no effect on a Marlow's efficiency. 





ALL THESE ADVANTAGES, AND MORE... 
e Self-priming on suction lifts 

e Centrifugal action—quiet, efficient 

e Marlow self-compensating shaft seal 

e Higher capacity for size 

e No by-pass or pressure-relief valves 

e Long life and low maintenance 


e Continued high capacity at low initial cost 


DETAILS WILL BE SENT 
YOU PROMPTLY 









If your business requires the pumping 
of petroleum products with viscosities 
up to 500 SSU, it should be of value 
to learn the full facts about Marlow 
Self-Priming Centrifugals. Write for 
the new Marlow bulletin, ‘‘Petro- 
leum Product Pumps.” 


MARLOW PUMPS - RIDGEWOOD, NEW JERSEY 
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ently 
from Washington operate these days. 


that’s the way committees 


* * * 


Oil men in Montana, Idaho and 
Utah are anticipating no trouble in 
obtaining sufficient supplies of fuel 
oil this winter. Gasoline consump- 
tion was high during the summer, 
reaching its usual peak in July and 
August, but the supply situation was 
so good that early in September 
some companies removed allocations. 

Less fuel oil is burned, on a com- 
parative basis, in these states than 


in other parts of the north. Natural 


gas is a favorite heating fuel for 


homeowners in Montana while most 
Idahoans use coal. Utah is pretty 
well divided among gas, fuel oil and 
coal. 

Most supplies are moved into the 
area by transport truck and despite 
the bitter winters, especially in Mon- 
tana, there is little transportation 
difficulty. Montana oil men report 
that the State Highway Department 
is able to get the roads open within 
two or three days after the worst 
storms. 





Respect for the 
fierce competi- 
tion which char- 
acterizes gaso- 
line marketing in the L. A. Basin 
(Greater Los Angeles) has been dis- 
played during the oil workers’ strike. 

Shortly after the strike got under 
way, Los Angeles developed a seri- 
ous gasoline shortage, more severe 
than other areas caught with their 
plants down. Conditions were ideal 
for a_ seller’s market. Captious 
motorists expected either open retail 
price hikes or the appearance of a 
black market, figuring that operators 
would take advantage of the situa- 
tion to widen the margin. 





Mr. Breese 


With the exception of a few op- 
erators who quickly boosted their 
prices, most stations made an obvious 
effort to please customers in order to 
hold the regulars and win over some 
of the transients for future business 
The operator of a neighborhood Sun- 
set gasoline station, which was pump- 
ing at the rate of 2,000 gals. a day 
compared to average volume of 9,000 
gals. a month, said, “I'm selling to 
everyone and giving full service. I 
hope some of them will remember this 
station when everybody has vasoline 
again.” 

Hugh Lacy, manager of Urich Serve- 
Yourself Stations, Inc., which has six 
self-serve stations, commented, “We 
could have doubled cur business if 
we had the gasoline. We haven't 
touched the prices (20.4c and 21.4c 
for regular and premium, respective- 
lv). We figure the customers would 
never forgive us and it would queer 
our adopted policy of maintaining 
our prices under the major brands.” 

The work of the Special Allocation 
Committee in earmarking gasoline 
to take care of 75% of the motoring 
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PACIFIC COAST—By Frank Breese 


Price Gouging Not Prevalent 


As Strike Hits West's Stations 





Frank Breese, who writes this 
column, is now correspondent for 
National Petroleum News on the 
West Coast, succeeding Don 
Sweeney who will join the public 
relations staff of General Petro- 
leum Corp. During the past year 
Mr. Breese, supplementing the 
work of Mr. Sweeney. has done 
special assignments for NPN, in- 
cluding tthe articles on the 
Standard of California exclusive 
dealing antitrust suit. 





public’s needs in Southern California 
is regarded a gesture to public wel 
fare. At the same time, it served as 
a prestige move. John Motorist may 
appreciate that the oil industry is 
takiny care of industry and satisfyin: 
the military’s requirements, or he may 
not notice. He feels indignant, 
though, if he has to garage his car 
and take the street car to work or 
if he can’t take the family on a week 
end excursion to the beach. 

These who upped their prices ar: 
operators who have been under-sell- 
ing the major brands cne to five cents 
A Glendale operator remarked, “I put 
my prices up for two reasons. I can 
make some extra margin, and I may 
need it if my supplies run low and my 
gross drops. Anyway, very few will 
remember it as a favor if you keep 
the prices down. When it’s over, I'll 
knock down my price again.” 


Los Angeles was relatively smo: 
free during the first week of the oil 
workers’ strike. Dr. Louis C. Mc- 
Cabe, head of the County anti-smop 
board, received numerous phone calls 
from citizens calling his attention to 
the coincidence. 


Interpreting the Oil News 





Dr. McCabe assigned his meteorol- 
ogist to study weather data for a 
two week period. Smog intensity the 
week before the refineries were shut 
down was reported to be the heaviest 
of the summer. 

Dr. McCabe refused to impute the 
oil industry on a circumstantial con- 


“dition. He explained it this way, “We 


have to determine first whether con 
ditions of the two weekly periods are 
comparable. We are checking the 
temperature, humidity, base of inver- 
sion and visibility. It is not a clear 
cut proposition.” 

Dr. McCabe is working on a prog 
ress report which will be his first real 
summary since hv fighting 
smog last year 


began 


State authorities have indicted two 
operators of Los Angeles service sta- 
ions on charges of violating a law 
banning gasoline price 
advertise a savings. Complaints wer 
filed Sept. 3, and the two defendants 
entered “not guilty” pleas when ar- 
raigned before the Huntington Park 
justice court Sept. 8. Trial has been 
set for Sept. 20 

This will be a small-scale test cas 
Until the 
eouity for interpretation, there won't 
be a definite attitude 

One of the cases 
serve station with a neon sign reput 
edly costing $2,000. The defendant 
might find it cheap to appeal an 
adverse decision in the hope of seek 


signs which 


issue reaches a court rf 


involves a self- 


ing a reversal in a higher court 


Research, Standard of 
California subsidiary, joined with 
Diesel Engine Manufacturers’ Assn 
and the University of California to 
sponsor two-day conferences for 
manufacturing company representa- 
tives to up-date them on current 
developments in the Diesel engine 
field and on Diesel fuels and lubri- 
cants. The conference was held in 
San Francisco on August 16 and 17. 

Meanwhile, Standard of California 
has announced completion of field 
tests of a new product, “RPM Delo 
Supercharged Lubricating Oil,” for 
Diesel engines which will go on the 
market soon. The company claims 
the new fuel “greatly extends the 
period between engine overhauls 
which have been undesirably short 
in certain areas where high sulphur 
fuels are used here and abroad, and 
under certain conditions of extremely 
severe operation.” 

W. L. Marconi has been elected 
executive vice president and a direc- 
tor of the Caminol Co., Los Angeles 
He succeeds J. M. McElwain who had 
been with the company since it was 
founded in 1925. Mr. Marconi was 
manager of the company’s Northern 
Division and was succeeded in the 
post by R. C. Ingram, his former 
assistant. 


California 








Gilbert $. Campbell . . . 
Virginia Jobber Head 


With Gilbert S. Campbell, president of the Virginia 
Petroleum Jobbers Assn., the oil business is the egg that 
came after the chicken. 


The chicken in his case is an automobile agency, Albe- 
marle Motor Co., Inc., Charlottesville, Va. He joined it 
in 1926 as sales manager. 


In 1931, the company took on distribution of oil prod- 
ucts as a sideline. That sideline now is a full-fledged 
companion, turning out almost 1,000,000 gals. a year 
in a relatively small community, and Mr. Campbell is 
president of the dual-operation enterprise. 


Albemarle, with two trucks, supplies 15 dealer outlets, 
other than commercial accounts; has four stations of its 
own in Charlottesville. It has handled Richfield prod- 
ucts since 1937. 


Mr. Campbell himself has made a sharp turn or two 
on his path to his present position. He was headed for 
the practice of law—or thought he was—when World 
War I came along. Then he joined the French army. 

He served with the 66th “Chasseur Alpine” Division 
an ambulance unit; was cited and received the Croix de 
Guerre. At the end of hostilities, he served with the 
American Red Cross Commission to Poland, drawing 
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Mr. Campbell 


assignments in Berlin, Danzig, Warsaw and southern 
Poland. 

Returned from overseas late in 1920, he went to work 
in the foreign division of the Irving Bank & Trust Co. 
He was there almost six years, then went back to his 
home town of Charlottesville. 

Mr. Campbell was educated in its public schools and its 
University of Virginia. He was born in this same county, 
site of ‘Monticello,’ Thomas Jefferson’s home, and ‘Ash 
Lawn,” home of James Monroe, on June 24, 1894. 

He is a member of Charlottesville’s Kiwanis Club, a past 
commander of the local American Legion post, past presi- 
dent of the Young Men’s Business Club, vice president of 
the Stonewall Jackson Area Council of the Boy Scouts, 
and. member of the Farmington Country Club, Redland 
Club and Board of Stewards of the Methodist Church. 

During World War II, he commanded Headquarters 
Company, Virginia State Guard, and Company 104 of 
the Virginia State Militia. 

He likes to hunt quail and wild turkey. 


Mr. Campbell married Miss Ellen T. Thorson, Detroit 
Lakes, Minn., in 1920. They have two daughters and 
a son, Dr. Gilbert S. Campbell, Jr., presently engaged in 
medical research at the University of Minnesota, and 
two granddaughters. 
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NPC Group Leaders Warn 
Of Peril of Prolonged Strike 


Declare Extension of Tieup Can Upset Supply 
Balance of Nation; Conciliators Seek Truce 


By NPN Staff Writers 

Strike of OWIU against West 
Coast oil companies went into its 
second week, carrying with it the 
dubious honor of having caused a 
product loss of 6,440,350 bbls. since 
the refineries of six companies were 
struck Sept. 4. 

At NPN press time, the West 
Coast strike had brought about these 
developments: 

1—Chairmen of four regional ad- 
visory committees declared at a Chi- 
cago meeting this week that prolon- 
gation of the West Coast strike well 
could upset the precarious supply-de- 
mand balance throughout the remain- 
der of the country. 

2—West Coast motorists this week 
were getting 75% of their normal 
gasoline requirements under an emer- 
gency distribution system worked 
out by District 5 NPC Regional Ad- 
visory Committee. 

By NPN press time the supply sit- 
uation had eased considerably in the 
Southern California region. 

3—West Coast crude runs as of 
Sept. 14 were up to 450,000 b/d, near- 
ly 50% of normal volume. 

4—-Federal conciliators were striv- 
ing to settle the dispute between 
Shell Oil Co. and OWIU as a stepping 
stone toward ending the entire Cali- 
fornia walkout. 

Standard Oil of California Sept. 14 
rejected an OWIU offer to reduce 
wage increase demands from 21 to 
19c an hour. 

OGD Director Ball, who attended 
the Chicago session of the four re- 
gional advisory committee chairmen, 
amplified the statement of the com- 
mittee heads by reporting that the 
strike already is starting to drain 
supplies from Idaho and _ probably 
will affect other Rocky Mountain 
states within a short time. 

Searing this out was report from 
Tulsa Sept. 10 that Union Oil of Cali- 
fornia is being shipped 123 carloads 
of regular grade gasoline by Sunray 
Oil Corp. to relieve the West Coast 
shortage. 

Mr. Ball, who was on his way to 
Los Angeles to confer with District 
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5 Regional Advisory Committee, said 
that if the strike continues long 
enough, “they will start pulling in 
Midcontinent and Gulf Coast sup- 
plies.” 

“The narrowness of the margin be- 
tween supply and demand is demon- 
strated by the West Coast situation,”’ 
he pointed out. “They were in the 
best position on inventories of any 
section of the country. But a short 
strike put them into a complete tail- 
spin. That shows how close the bal- 
ance is.” 

Though the strike continued, indi- 
cations that the industry was making 
a vigorous attempt to render the 
walkout ineffectual (and making 
some progress in that direction) be- 
came more evident. Under an emer- 
gency distribution system worked out 
bv the recently appointed District 5 
NPC Regional Advisory Committee, 
West Coast motorists this week were 
getting 75% of their normal gasoline 
requirements. 


A. C. Stewart, chairman of the 
special 22-man NPC committee and 
marketing vice president of Union 
Oil, in outlining the emergency allo- 
cation plan, said, “If the plans worked 
out by the committee are carried 
through, supplies will be sufficient 
for an indefinite period on the basis 
of current production. Every effort 
is being made to improve the situa- 
tion.” 

Mr. Stewart said the committee did 
not include supply stored behind 
picket lines in its calculations. He 
asserted, “Every effort is being made 
to make this additional supply avail- 
able and already substantial amounts 
have been withdrawn from struck re- 
fineries.” 

An earlier survey reported 10 to 12 
days’ gasoline supply behind picket 
lines in Southern California. It was 
estimated that 630 million gals. of 
gasoline are in storage in five west- 
ern states (California, Washington, 
Oregon, Arizona and Nevada) affect- 
ed by the strike. 

In explaining how the committee 
arrived at increased motor fuel avail- 
ability figures, Mr. Stewart said that 





Bridges Longshoremen 
Lead Riot at Richmond 


RICHMOND, Calif Harry 
Bridges’ longshoremen’s union 
moved in on the OWIU's West 
Coast oil strike on Sept. 14 
and precipitated a two-hour 
free-for-all between CIO mem- 
bers and police about a half 
mile from Standard of Cali- 
fornia’s Richmond refinery. 

The mob, obviously led by the 
radical longshoremen,  threat- 
ened AFL workers, 200 of 
whom entered the plant by 
skirting around the scrap while 
it was in progress; upset cars 
of innocent residents in the 
area, some of whom had no con- 
nection with the company o1 
any union; threw tear gas 
bombs back at police; and 
finally moved to the Point 
Richmond city hall where one 
of them threatened the mayor 
that he would be shot 











normal requirements for essential 
and non-essential users in Southern 
California, Arizona and southern Ne- 
vada were placed at 105,000 b/d 
Committee estimated total current 
supply at 85,000 b/d. It allowed 25.- 
000 b/d for the military and public 
health and safety consumers, leaving 
60,000 b/d for the general public. 

E. J. McClanahan, marketing vice 
president of California Standard and 
vice chairman of the NPC committee, 
augmented this picture in pointing 
out that the military is not insisting 
on full delivery of its orders, making 
stocks available to other users. A 
West Coast maritime strike has par- 
alyzed shipping, so bunker stocks are 
being diverted. 

Mr. McClanahan said that unde: 
the emergency distribution system 
which went into effect at midnight 
Sept. 10, it would be up to service 
station operators to apportion stocks 
once they reached retail outlets. “If 
they dole it out carefully,” he said, 
“there’s no reason why they should 
run out. It’s dealer’s choice.” 

Adding emphasis to industry’s a: 
knowledged effort to get products to 
the public despite the strike, was the 
revelation by Reese H. Taylor (acting 
as spokesman for the struck com- 
panies) that West Coast crude runs 
were now up to 450,000 b/d, nearly 
50% of normal volume. 

Mr. Taylor said Standard Oil refin- 
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This advertisement which appeared in the Los Angeles Times was one of several 


which the major oil companies on the 
torm the public of their 


eries at both Richmond and El S« 
gundo are still running, manned by 
IUPW and non-union employes. He 
said products are being moved out of 
Richmond by barge and pipe line. A 
Standard spokesman said nothing is 
being moved out of El Segundo refin- 
ery, although processing continues on 
a reduced scale. 


Mr. Taylor said strike-free com- 
panies were processing 250,000 b/d 
of total crude runs of approximately 
950,000 b/d in the West when the 
strike began. Since then those com- 
panies have raised their output, 
which, combined with limited volum« 
of struck companies, has advanced to 
150,000 b/d. He said Union Oil’s un- 
struck Bakersfield refinery processes 
8,000 b/d and Standard Oil’s Bakers- 
field plant turns out a larger volume 


Action center of the OWIU strike 
Sept. 14 shifted from Los Angeles, 
where the critical supply problem 
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West Coast inserted in newspapers to in- 
side of the current oil strike 


appeared overcome, to San Francisco 
where federal mediation § advisers 
have joined the hunt for labor-man- 
agement accord. 

John Pfau, member of the three- 
man special oil panel of Federal Me 
diation and Conciliation Service, told 
NPN his group participated in talks 
Sept. 18 between Shell Oil and union 
negotiators. Mr. Pfau said Glenn 
Bowers, commissioner of the State 
Mediation Service, worked with fed- 
eral arbiters Sept. 10 when the panel 
entered the scene, and Sept. 13. An- 
other meeting was scheduled as NPN 
went to press. 

Observers said Shell talks assumed 
“certain added importance’ with 
federal participation. It was a mat- 
ter of speculation whether the fed- 
eral panel entered the Shell talks be- 
cause Shell was the first of the struck 
companies to resume negotiations last 
week with OWIU, whether this will be 





a test case or whether time is being 
marked until California Standard, the 
traditional bellwether, submits a 
working solution. 

At about the same time, FMCS of- 
ficials in Washington said they had 
been informed that the California oil 
situation would not become “too seri- 
ous” for 10 days or two weeks. After 
that time the strike “could’’ qualify 
as a national emergency, in which 
event President Truman would have 
authority under the Taft-Hartley Act 
to set up a panel to assemble the 
facts in the dispute and report to 
him. After this report he would be 
free to order the attorney general to 
apply for a court injunction to halt 
the strike. 

Federal officials predicted, how- 
ever, that if Mr. Truman is con- 
vinced of a potential national emer- 
gency on the West Coast, he will not 
wait the full 10 days or two weeks 
before setting up a panel of inquiry. 


7 


Office of International Trade, mean- 
time on Sept. 11 ordered into effect 
a ban on all West Coast exports of 
motor fuel, aviation gasoline, kero- 
sine and gas oil and distillate fuel 
oil requiring validated licenses. 

As the strike entered its second 
week, OWIU and industry were poles 
apart in negotiations, though sepa- 
rated by only 8.5c on wage figures. 
OW1LU tegional Director J. Elro 
Brown said negotiations were difficult 
and commented, “The OWIU will 
never accept the companies’ offer 
(12.5c an hour increase).”’ 

On Sept. 10 OWIU cailed a strike 
aiso against the Lloyd Corp., Ltd., 
an Independent producer, affecting 
production and maintenance of 
Lloyd’s operations at Ventura and 
Paloma (Bakersfield). Drilling al- 
ready had ceased last week because 
company depended on the struck Tide 
Water Associated company for fuel. 
Company official said field accounts 
for 5,000-6,000 b/d of crude. 

OWIU Regional Director Brown, 
referring to the refinery strikes, told 
NPN that oil workers on the West 
Coast are seeking wage parity with 
fellow workers east of the Rockies in 
the current strike. 

“The same companies gave in- 
creases of 18c to 25c in the East and 
South early in 1948. They haven't 
given a penny to California. They 
seem to be treating us as inferior 
workers out here,” he said. He as- 
serted that the average hourly wage 
in the East and in Texas is now 
$1.92, while in California it is $1.68. 
Latest report indicates OWIU is 
sticking to its demand for 2lc pe 
hour raise. 

Mr. Taylor, the industry spokes- 
man, last week said the struck com- 
panies had scheduled advertisements 
in the western press reporting oil 
workers earnings, namely a minimum 
of $10.94 a day, a maximum of $18.45, 
with an average of $13.39. He said 
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Mass picketing started by strikers at California Standard’s El Segundo refinery. In contrast with this peaceful scene was a 


later clash between police and pickets at Socal’s Richmond refinery. Company has secured 


the $1 per day increase proposed by 
companies would raise rates across 
the board. 

Fears of possible violence cropped 
up as result of an incident Sept. 15. 
The Griver of a gasoline tank truck 
reported he was fired on while loading 
at an Independent company in San 
Pedro. Driver Eugene Peach said 
two shots flashed from a late model 
sedan which roared by at high 
speed. The driver was uninjured 
but a slug of undetermined caliber 
pierced the radiator. The incident oc- 
curred at the truck loading dock of 
Pacific States Oil Co., which is not 
struck. 

Material for incidents was report- 
ed in the making. AFL Boilermakers 
were to vote on crossing El Segundo 
picket lines. In Richmond, AFL 
machinists voted to go to work at 
Standard refinery, which meant cross- 
ing picket lines. 

Other highlights of the West Coast 
strike included these developments: 

California Standard’s McClanahan 
emphasized that struck companies 
would do everything in their power 
to produce and get stocks to outlets. 
He sai’. “We're getting the stuff out 
and we'll try every way to Keep it 
moving through, around or over pick- 
et lines.” 

Strike-free General Petroleum re- 
ported it could not begin to produce 
or deliver enough gasoline to fill or- 
ders which have piled up since the 
strike began. 

Tanker trucks moved in and out of 
Standard’s bulk plant at Montebello. 
Trucks from other struck companies, 
as well as Standard, had access to the 
stocks, in the emergency pooling pro- 
gram. During one 12-hour period, 
approximately 350,000 gals. of gaso- 


September 15, 1948 


mass picketing 


‘ne was hauled from the plant 
Pickets heckled and decried the AFL 
’eamsters’ Union truck drivers who 

‘ossed lines at Montebello. Trucks 
neluded those of Texaco, Union Oil, 
Richfield and Shell. In the pooling, 
‘he retail outlets probably are getting 
a mixture of brands, it was stated. 
Mr. McClana*an = said companies 
would fulfill their contracts with job- 
bers. 

The Los Angeles gasoline situation 
eased considerably and many deal- 
ers replaced “no gas” signs with ‘“‘plen- 
ty of gas” placards. All current re- 
ports said there would be continual 
supplies available as allocation com- 


temporary injunction against 


mittee’s plan went into effect 

Situation eased so quickly and sub 
stantially that Automobile Club of 
Southern California, which previously) 
had warned motorists against extend- 
ed trips, said it adopted a neutral 
policy of neither recommending trips 
nor advising against them Hun 
dreds of motorists reported comple- 
tion of long trips without difficulty 

By NPN press time the supply sit- 
uation had eased considerably in the 
Southern California region. 

Gov. Earl Warren appointed Robert 
O’Brien as state oil co-ordinator in 
compliance with a request by Interior 
Secretary Krug. He was expected to 





Special to NPN 


LOS ANGELES—Union Oil 
of California Sept. 10 went to 
court seeking $4 million dam- 
ages from OWIU Local 128 
(Long Beach) and an injunction 
egainst excessive picketing. 
Judge Henry M. Willis, Superior 
Court, issued a temporary re- 
straining order 
picketing. 

Acting on company’s com- 
plaint, the judge issued an or- 
der against picketing any of the 
railway entrances to the Wil- 
mington refinery and Los An- 
geles plant, and _ forbidding 
picket congregation within 200 
yards of the railway entrances. 
Order limits two pickets at each 
pedestrian and vehicular en- 
trance and forbids coercion by 


against mass 





Union Oil Sues OWIU Local for $4 Million 


strikers or intimidation at any 
of company’s installations 

Sheriff's deputies serving a 
copy of restraining order on C 
E. Fredericks, member of oil 
workers’ strike committee at 
Union Oil's Wilmington plant, 
quoted the union representative 
as saying the injunction will be 
obeyed. 

Union Oil sued for $4 million 
flat damages and $200,000 a day 
as long as the strike continues 
Company placed the Wilming- 
ton investment at $55 million 
Sept. 20 was set as the date for 
hearing on the permanent in- 
junction. 

In Redwood City an injunc- 
tion was granted prohibiting in- 
terference with tanker cars. 
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“Out of Gas” signs appeared in some Los Angeles stations as the oil strike began 

to be felt by the motoring public. Other stations advertised the fact that they still 

had gasoline. The former GI shown above borrowed the English term “Petrol” to 
inform customers that he was out of gasoline 


work with the NPC Regional Advis- 
ory Committee in dealing with short- 
ages. 

Four “action subcommittees” were 
selected to carry out the NPC com- 
mittee’s program in four areas. 
Chairmen of subcommittees 
are: Los Angeles, L. C. Monroe, 
Union Oil; San Francisco, H. H. 
Flynn, California Standard; Seattle, 
J. E. Pendergast, Shell, and Portland 
G. V. Birkinshaw, Shell. 


these 


At a press conference Sept. 10 Un- 
ion Oil's Mr. Taylor parried a ques- 
tion on whether any wage increase 
would be passed on to the public in 
price hikes. Speaking only for his 
company, he said he didn’t see how 
Union Oil could absorb any additional 
bulk expenditures because of already 
greater operating costs and high tax- 
es. He said, however, that “supply 
and demand and competition are im- 
portant factors in gauging price. 
Moreover, industry is loath to con- 
tribute to the inflationary spiral.” 


A District 4 Regional Advisory 
Committee was created Sept. 9 by 
NPC in line with an OGD suggestion 
that industry in that area should or- 
ganize to meet possible appeal for 
supplies for relief of consumer dis- 
tress on the West Coast. 


Thousands of Angelenos who usu- 
ally drive to work left their cars in 
garages and rode busses and street 
cars as the strike continued. Public 
transport was overcrowded. On Sept 
10 Los Angeles Transit Lines ob- 
tained sufficient fuel to maintain 
service for another week. 


The only airline feeling the short- 
age in Los Angeles was United Aiur- 
lines which reported no reserves in 
the metropolitan area. However, last 
week United said it was prepared to 
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obtain fuel from out-of-town dumps 
if necessary. 

Though “not badly hurt” by first 
week of strike, military is apprehen- 
sive about results of pro- 
longed curtailment of refinery opera- 
tions. As output pushed to 50% of 
normal, spokesman observed: ‘When 
the settlement comes, it can’t be a 
question of running 50° above nor- 
mal. The product lost by the stop- 
page will just be gone, that’s all.” 


possible 


Only one tanker sailing has had to 





be cancelled by military so far, al- 
though some changes in cargoes of 
two tankers presumed to be depart- 
ing West Coast this week have had 
to be made. However, schedule calls 
for another cargo or so before Sep- 
tember is out, and nine departures 
next month. And fact biggest sup- 
plier (Richfield) of main armed forces 
item (avgas) is among companies 
struck is furrowing military brows. 





Product Losses Soar 


Even with increases in refin- 
ery runs over the last week end 
on the West Coast to approxi- 
mately 50% of normal volume, 
products losses for the first 10.5 
days of the OWIU strike in the 
five-state area had mounted to 
an estimated 6,440,390 bbls. by 
NPN press time this week. 

In addition, products losses 
as the result of OWIU strikes 
at Cleveland and Toledo refin- 
eries of Standard Oil (Ohio), 
which continued into 10th week, 
rose to a fisure just short of 
1,000,000 bbls. 

Products losses summary for 
1948 to date as a result of labor 
disputes, as computed by NPN, 


follows: 

Bl 
Pan Amel! i Tex < TO0,000 
Pure Oil-—Toledo 13,000 
Ohio indard §. 957.500 
Wes « t (six panies 6.440 ) 
I 11.700.S50 











District 4 and 5 Advisory Groups Appointed 


NPN News Bureau 

WASHINGTON~— Spurred by the 
West Coast oil supply crisis en- 
gendered by the OWIU strike, an in- 
dustry advisory committee for the 
Rocky Mountain area (District 4) 
was appointed Sept. 9. Committee 
named by NPC in line with OGD's 
suggestion includes: 

M. H. Robineau, Frontier Refining, 
chairman; R. §S. Shannon, Pioneer 
Oil; Glenn E. Nielson, Husky Refin- 
ing; Henry D. Moyle, Wasatch Refin- 
ing; Burton W. Musser, Utah Oil Re- 
fining; H. A. Stewart, Rocky Moun- 
tain Oil & Gas Assn.; Fred J. Meine, 
Sinclair Oil; J. A. Lentz, Continental; 
Charles Dodson, Texaco; C. M. Tuller, 
California Co.; L. L. Leabo, Bay Pe- 
troleum Co., Denver; Ike Wescoat, 
Wescoat Oil Co., Boise, Idaho; Bran- 
son Stevenson, Socony; Paul Hedges, 
regional vice president of National 
Congress of Petroleum Retailers, Salt 
Lake City, and James W. Kessler, 
Diamond Oil & Fuel Co., Denver. 

The day before, Sept. 8, District 
(West Coast) committee was named 
by NPC as follows: 

A. C. Stewart, Union Oil, chair- 


man; E. J. McClanahan, California 
Standard, vice chairman; P. E. Allan, 
Tide Water Associated; Rush M. 
Blodget, Oil Producers Agency of 
California; Richard Fenton, Cali- 
fornia Stripper Well Assn.; J. W. 
Hancock, the Hancock Oil Co., Long 
Beach; C. A. Johnson, Independent 
Refiners Assn. of Californie, Inc.; 
Charles S. Jones, Richfield; J. G. Jor- 
dan, Shell; W. G. Kreiger, Douglas 
Oil Co. of California, Clearwater; M. 
A. Machris, Bandini Petroleum Co., 
Los Angeles; William C. McDuffie, 
Mohawk Petroleum Corp., San Fran- 
Harry S. Rothschild, Roths- 
child, Inc., Santa Fe Springs, Calif.; 
J. C. Sample, General Petroleum 
Corp.; B. E. Devere, Pathfinder Pe- 
troleum Co., Los Angeles; Robert 
Harris, Champion Oil Co., Portland, 
Ore.; Gilbert D. Moyle, Inland Em- 
pire Refineries, Spokane; S. Fletcher, 
Fletcher Oil Co., Inc., Los Angeles; 
C. S. Wharton, The Texas Co.; Cecil 
True, True’s Oil Co., Spokane; Earl 
McKales, McKales, Inc., Seattle; 
Stewart Hynes, San Francisco 
Garage Owners Assn. 


cisco; 
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Force Oil to Give Up TBA, 
Congress Committee Asked 


House Small Business Group Hears Witnesses Urge 
Divorcement of Oil’s Wholesale, Retail Operations 


sy NPN Staff Writers 


Attacks on major oil companies by 
a co-operative, a motor oil wholesaler 
and automotive parts jobbers marked 
the second and third field hearings of 
the House Small Business (Ploeser) 
Committee last week—-Sept. 8 at Cas- 
per, Wyo., and Sept. 11 at Salt Lake 
City, Utah. (See also Sept. 8 NPN, 
page 17.) 

Among the suggestions made to 
the committee was that Congress 
pass a law forcing oil companies to 
give up the tire, battery and acces- 
sory business, with all TBA wholesal- 
ing being routed through automotive 
parts jobbers. Another witness said 
he favored a federal law to divorce 
wholesale operations from retail. 

Participating in the hearing at Salt 
Lake City were three Republican con- 
gressmen Stevenson of Wisconsin, 
Hill of Colorado and Dawson of Utah. 
Representative Patman, a Texas 
Democrat, took part in the proceed- 
ings at Casper. As in the opening 
hearing at Butte, Mont., most of the 
questioning of witnesses was handled 
by Willis J. Ballinger, committee 
economist. 

The only open controversy in the 
committee’s hearings so far devel- 
oped at Salt Lake City between of- 
ficials of the Wasatch Oil Co., now a 
Phillips subsidiary, which has a refin- 
ery at Woods Cross, Utah, and the 
Utah Co-operative Assn. 

W. B. Robbins, head of the co-op, 
accused Wasatch of working “against 
free enterprise’ in reducing allot- 
ments of gasoline to the association 
from the refinery. 


Forced to Cut Supplies 


James D. Moyle, vice president of 
Wasatch in charge of sales, replied 
to Mr. Robbins by telling the sub- 
committee that his firm had been 
forced to cut supplies to all outlets 
because of a “critical” summertime 
shortage. 

“The co-operative is yelling be- 
cause it was hurt,” Mr. Moyle con- 
cluded. ‘‘We have been hurt, too.” 

Mr. Robbins said that the associa- 
tion was placed on a 40% quota by 
Wasatch in May and was forced to 
bring in gasoline from Wyoming and 
Idaho to meet Utah demands. 

“Transportation costs were 1.5c 
higher on this gasoline,”” Mr. Rob- 
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bins said, “and our margin of profit 
of lc a gal. was wiped out.” 

He charged that when the Utah 
group, through the Consumers Co- 
operative Assn. in Kansas City had 
offered gasoline at other points in 
exchange for more gasoline here, Wa- 
satch had declined to accept it. He 
also asserted that Wasatch repre- 
sentatives, meantime, had tried to 
“entice” away co-operative custo- 
mers, such as farms and independ- 
ent stations. He added that refinery 
company profits “doubled during the 
first half of 1948.” 

“This may not be a specific viola- 
tion of antitrust laws,’ Mr. Robbins 
said, “but it is against free enter- 
prise.” 


Co-op Bought Refinery 


Mr. Robbins admitted that the co- 
operative recently arranged to pur- 
chase a small refinery on the Green 
River in extreme eastern Utah—the 
Jensen refinery. 

Mr. Ballinger of the committee 
staff asked if this wouldn't solve 
the co-operative’s troubles. 

“No,” replied Mr. Robbins. ‘“May- 
be it’s looking over our shoulder, but 
I see a possibility of being cut off 
from crude supplies .... I have little 
faith in existing crude contracts.” 

Representative Dawson inquired 
if purchase of Wasatch by Phillips 
had any connection with the co-oper- 
ative’s supplies from the Woods 
Cross refinery being reduced. 

“Yes,” Mr. Robbins answered. “I 
have a definite feeling that the 
change had some significance 
Previously, Wasatch had 
our business.” 

Mr. Ballinger asked if Mr. Robbins 
didn’t feel that the refinery was dis- 
criminating against co-operatives. 
Mr. Robbins replied, ‘““Not necessarily 
... but we were treated a little more 
viciously.” 

Mr. Moyle took the witness chair 
seconds after it was vacated by Mr. 
Robbins and they glared at each 
other as they passed through the 
narrow gateway near the bench in 
the U. S. District Court chambers. 

“Our outside purchases are down 
97%. Despite increased refinery pro- 
duction, there has been a 7.8% cut 
in gasoline available to Wasatch 
customers.” 

Contrary to Mr. 


solicited 


Robbins’ state- 
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ment, Mr. Moyle continued, “When 
we attempted to get gasoline from 
him, he couldn’t get it. After the 
cutoff (in May, when allotments 
at the Wasatch refinery were re- 
duced) he could get it—but one of us 
would have had to truck it in from 
Wyoming.” 

Mr. Moyle contended that “I don't 
believe you will find any Independ- 
ent or company stations who will 
fail to say they got a fair break, ex- 
cept the co-operative association.” 

“We are in a bad fix,” he admitted, 
“although recently we got some ‘gas’ 
in Wyoming and are bringing it into 
Utah to keep Utah from going dry.” 

He said the only other refinery 
account on the Wasatch books was 
Shell Oil, a firm that receives Wa- 
satch gasoline in the Salt Lake area 
in return for supplying Wasatch out- 
lets in southern Utah. This exchange 
is made because of freight rates; 
southern Utah is closer to California 
refineries than to those in Salt Lake 
Valley. 

“Last year, we supplied Shell with 
600,000 gal.,” Mr. Moyle told the 
committee. “This year, they supplied 
us with 44,000 gals. more than we 
did for them.” 


Says Allocations Were Fair 


Asked by Mr. Ballinger if “you 
established a fair system of allo- 
cation to both your own outlets and 
the Independents,” Mr Boyle replied: 
“As far as we could by giving all the 
same amount of gas in 
including the 


previous 
years, co-operative.” 

He explained that outlets whose 
sales increased this year “were hurt” 
by Wasatch’s inability to meet their 
full requirements. Under question- 
ing by Representative Dawson, he 
said Wasatch had solicited no new 
outlets during the last two years be- 
cause of the seasonal summer short- 
ages and the firm had “no planned 
expansion” of retail units. 

Mr. Moyle said a new, common 
carrier pipe line now nearing com- 
pletion by a Standard of California 
subsidiary from Salt Lake Valley to 
Rangely, Colo., would “help” but “we 
are up to our refinery limits and ex- 
pansion is stymied by lack of steel.” 

J. A. Valentine, representing the 
Western States Relining Co., told the 
committee of difficulty his firm has 
encountered in completing a new re- 
finery in North Salt Lake, between 
the Wasatch plant and the new 
$5,000,000 Standard of California re- 
finery now taking shape adjacent to 
the Utah Oil Refining Co., a Stand- 
ard of Indiana subsidiary, works. 

He said work started in January, 
1947, and was now 75% completed 
but had been held up for lack of less 
than one-half carload of pipe. 

“After we talked with the Small 
Business Committee in Washington 
a while back, we got some pipe,” Mr. 
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Valentine said, “but for some reason, 
pipe supplies have now ceased.” 

The committee’s managing direc- 
tor, James W. Foristel, recommended 
that Mr. Valentine take up his needs 
with the Office of Industrial Co-oper- 
ation of the Department of Com- 
merce. 

Mr. Valentine’s refinery, he_ said, 
also had the problem of getting 
enough crude. It plans to use govern- 
ment royalty crude from the Wyom- 
ing and Colorado fields, but he asked 
the committee to have present re- 
quirements of using 60 days after 
bidding made more lenient. 

Harry S. Irvine, a salesman for the 
Motor Mercantile Co., alleged that 
major oil companies force lessee 
service outlets to get their entire re- 
quirements of oil, grease, tires, tubes, 
batteries and other accessories 
through the major company. 


Force Oil to Give Up TBA 


“I would like to see legislation 
passed to separate entirely the sale 
of accessories from oil company busi- 
ness,” Mr. Irvine said. “I feel that 
this business should go entirely 
through jobbers. Gasoline and ac- 
cessories are separate businesses.”’ 
(Irvine obviously meant automotive 
parts jobbers, such as his company.) 

Mr. Ballinger asked the witness if 
he wasn’t convinced that this busi- 
ness of having to buy one brand is 
widespread in the country. 

“Yes,” Mr. Irvine replied with a 
vigorous nod. 

Representative Hill inquired how 
Mr. Irvine proposed to prevent draft- 
ing of such leases when the com- 
panies owned the properties involved. 

Mr. Ballinger offered to answer 
this question but Hill insisted Mr. 
Irvine’ reply. Mr. Irvine finally 
evaded a direct answer by contend- 
ing that Independents who own their 
property are being ‘‘put in the same 
squeeze.” 

Mr. Ballinger then broke in to tell 
the committee that the courts in 
California had held that an exclusive 
contract of that type was illegal un- 
less the station was the firm’s ex- 
clusive agent and paid its social se- 
curity and other taxes. 

Representative Stevenson suggest- 
ed that as a remedy, station owners 
should “employ an attorney before 
signing such a lease, not after.” 

“And make more business for the 
lawyers,” Representative Hill sug- 
gested laughingly. 

“It’s not so much a case of get- 
ting a lawyer,’ Representative Daw- 
son said, “as a case of things being 
controlled the way they are: it’s a 
case of having to take it or leave it.”’ 

“That means this committee will 
have to get its oar in here,’”’ Repre- 
sentative Stevenson added and dis- 
missed the witness. 

Testimony by Lawrence Summer- 
hays, executive secretary of the Utah 
Petroleum Dealers, was brief and 
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confined to a complaint about low 
retail prices charged by Slim Olsen, 
whose 32-pump distributing outlet 
north of Salt Lake is claimed to be 
the nation’s second largest filling sta- 
tion. 

Mr. Summerhays said that Olsen 
sells gasoline at a price 3.5-4c lower 
than others in the Salt Lake trade 
area. -He said other dealers’ mar- 
gins were only 5c a gal. on regular 
gasoline. 

Representative Hill asked if it 
wasn't possible that Olsen operated 
a more efficient, mass-basis opera- 
tion. 

“Maybe,” Mr. Summerhays said. 
“But if Utah Oi] is selling to him 
at a price less than ours, it would 
be discriminatory.” 

Mr. Ballinger suggested that “if 
you have a complaint, write to the 
Federal Trade Commission in Wash- 
ington and your name will be kept 
secret, a fact few realize.’”’ The com- 
mittee counsel described this as a 
“service that should be put to use 
more frequently.” 

I. R. Morrison, director of the Na- 
tional Assn. of Independent Tire 
Dealers, said his primary complaint 
was against the practice of the rub- 
ber companies in selling directly to 
fleet dealers and mail order houses at 
prices less than paid by tire jobbers. 

“We have to carry the inventories, 
but the big companies and their own 
sales outlets dictate the sales meth- 
ods that we have to follow,” he as- 
serted. 

“The selling policies of the rubber 
companies should be made _ public,” 
Mr. Morrison suggested. 

Mr. Ballinger asked if he had at- 
tempted sales to filling stations. 

“Yes,” Mr. Morrison replied, “but 
the leased stations are virtually com- 
pelled to sell the line of tires dic- 
tated by the oil companies, although 
they won't admit it.” 

Mr. Foristel interrupted to remind 
the committee that at previous ses- 
sions—in Butte, Mont., and Casper, 
Wyo.—“It was suggested that Con- 
gress should divorce the selling of 
wholesale and retail products by the 
same concern.” 

“Would that solve your troubles?” 
he asked Mr. Morrison. 


Urges Divorcement 


“That would be my suggestion,” he 
nodded. “Let them make the tires 
and we'll sell ’em.” 

“It’s a question of enforcement,” 
Mr. Ballinger interpolated. 

“We've given more money to the 
Trade Commission and the Depart- 
ment of Justice for just that,’’ Rep- 
resentative Stevenson said. 

“Yes,” Mr. Morrison said, “but the 
practice is just as prevalent as ever 
and the wrong-doers are not intimi- 
dated.” 

About 50 persons were in the 
courtroom for the hearing. Other 
witnesses told of monopolistic prac- 





tices, as they called them, in the the- 
ater, food and steel industries. 

In the hearing at Casper, Dean 
Gillespie, president of the Motoroyal 
Co. of Denver, charged that major oil 
companies used the gasoline shortage 
as a whip over thousands of small 
filling station operators to make 
them sell major brands of lubricat- 
ing oils, greases and compounds. 

Mr. Gillespie testified that many 
Independent dealers who do not buy 
oi} and other products from their 
gasoline suppliers are receiving only 
limited amounts of gasoline and in 
some instances pumps have gone 
nearly dry. 

Customers are leaving the Inde- 
pendent stations and patronizing the 
“main line’? company stations ‘where 
there were no signs of a shortage,” 
Mr. Gillespie declared. 


Deadline in Lenoir Chair 
Case Extended to Oct. 4 


WASHINGTON The Interstate 
Commerce Commission has extended 
the deadline to Oct. 4 for filing plead- 
ings in the Lenoir Chair Co. case, 
which has been appealed by the Reg- 
ular Common Carrier Conference of 
the American Trucking Assns. 

Extension of the deadline was 
sought by the Private Carriers Con- 
ference of ATA which plans to sub- 
mit a reply to the common carrier 
group. Latter asked the full com- 
mission to reconsider a decision of 
its motor carrier division that Lenoir 
Chair, a Lenoir, S. C., furniture man- 
ufacturer, is a private carrier. 

The motor carrier division ruled in 
the case, which has attracted wide- 
spread oil industry interest, that the 
chair company delivered its own 
products in its own trucks as an ad- 
junct to its primary business of man- 
ufacturing furniture and, therefore, 
should not be classified as a for-hire 
carrier. 


Gasoline Consumption 


(Figures from state tax bureaus) 


JUNE 
Kentucky—6° increase—42,647,728 gals. in 
1948 compared to 40,006,977 in 1947. Cor 


sumption in first six months of 1948 exceeded 
1947 six-month consumption by 11.6% 


Utah— 12.7% increase—16,437,175 gals in 
1948 compared to 14,581,266 in 1947 
JULY 
Arkansas—11.0° increase-—28,954,249 gals 
in 1948 compared to 26,085,584 in 1947 


Delaware—S.6° increase-—7,.214,843 gals. in 
1948 compared to 6,646,241 in 1947 


Maryland—15.6% increase —40,918,113 gals 
in 1948 compared to 35,399,255 in 1947 
New Hampshire 5.2% increase—$524,908 


collected in 1948 compared to $499,081 in 1947 

North Carolina —0.6% increase—63,530, 000 
gals. in 1948 compared to 63,158,000 in 1947 
Consumption in first seven months of 194% 
exceeded 1947 seven-month consumption by 
13.6%. 

Rhode Island 0.9% decrease—15,211,724 
gals. in 1948 compared to 15,351,739 in 1947 


AUGUST 
South Carolina——-8.6% increase—$2,010,069 
collected in 1948 compared to $1,851,914 in 
1947. Collections in first eight months of 
1948 exceeded 1947 eight-month collections 
by 9.1 
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Distributor Fuel Oil Storage Must 
Eventually Be Doubled, ESPA Told 


Oil Executive Says It’s No Longer Practical 
For Refiners to Hold Most of Summer Output 


By FRANK C. STURTEVANT 
NPN Staff Writer 


BUFFALO—Eventually the = stor- 
age capacity of fuel oil distributors 
will have to be doubled, Wiley H. 
Butler, president, Coastal Oil Co., told 
the Empire State Petroleum Assn. at 
its convention in Buffalo Sept. 10. 

Since heating oils are now a major 
product, rather than a_ by-product, 
it is no longer practical, he said, for 
summer production to be largely 
held by refiners, while distributors 
take only 12-13%, as at present. In 
his opinion, distributors will find it 
necessary to take not less than 25% 
of the refinery output during the 
period between June 1 and Oct. 1. 
In fact, he felt it would be better if 
distributors stored up to 33 1/3%. He 
said he had found some refiners were 
compelled to pay up to 20-30c bbl. 
for heating oil storage during the 
summer period. 

As a major product, fuel oil should 
stand on its own feet in the price 
structure, Mr. Butler said, since in 
no other way could adequate sup- 
plies be assured. While criticizing the 
oil industry for singling out oil 
burners as the only oil consuming 
device to be retarded by adverse sup- 
ply publicity, he felt that recent pro- 
motion efforts of burner manufac- 
turers were in some respects unsound. 
He thought that advertising of the 
end of the oil shortage on the basis 
of a single trade journal statement 
might undo a lot of oil conservation 
work. But he recommended that fuel 
oil distributors sell conversions to oil 
heat as fast as their individual supp!y 
situation warranted. 


Fuel Outlook Seen Good 


Optimism over the fuel outlook was 
expressed by R. M. Bartlett, vice 
president, Gulf Oil Corp., Pittsburgh, 
who noted that distillate stocks are 
27% better than last year while de- 
mand for the coming winter has been 
estimated at 13° above last winter. 
He praised burner manufacturers for 
their successful campaign to _ sell 
replacement burners, for developing 
better burners and for promoting 
more efficient installations. He gave 
the manufacturers credit for winning 
and holding public approval of oil 
heat. 

Fuel oil distributors should not 
overlook competition from _ other 
fuels, Mr. Bartlett said, calling atten- 
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tion to expansion moves by gas util- 
ities and to radio and newspaper ad- 
vertising for coal. The way to meet 
this competition, he said, is to: , 
provide the public with more efficient, 
cleaner heat—oil heat.” 


Residua! fuel supply also should be 
better this winter, said Mr. Bartlett, 
due to the summer stock build-up and 
the greatly increased refinery runs. 
Finding sufficient storage for the 
record residual production has been 
a big headache, he said, but remarked 
that catalytic cracking eventually will 
cut into residual! yields, so that future 
surpluses are unlikely to develop, 
except during the summer storage 
period. 

Mr. Bartlett also thought that fuel 
oil storage at the distributor level 


was still inadequate to hold summer 


production. However, he observed 
that 50% of the jobbers already have 
completed additions to storage ca- 
pacity, as reported in NATIONAL PE- 
TROLEUM NEWS, and felt that this 
was a remarkable record in the face 
of the shortage of steel. 


As crude stocks are substantially 


lower than last year, Mr. Bartlett 
mentioned the considerable crude re- 
serves available in the Middle East. 
In view of the shortage of both steel 
and crude, he suggested that the oil 
industry would benefit if more steel 
were allotted to the Middle East 





Wedding Bells 


BUFFALO— News got around 
at the ESPA _ convention in 
Buffalo of the imminent marri- 
age of Harry J. Kiritz, head of 
Terminal Petroleum Corp., Buf- 
falo, to Miss Marie Ehms, of 
Williamsville, N. Y. In a quick 
move the officers and directors 
presented the former ESPA 
president with a set of luggage 
at the closing banquet. Miss 
Ehms, who attended the con- 
vention as guest, was the re- 
cipient, along with Mr. Kiritz 
of many congratulations and 
good wishes from the oil frater- 
nity. The presentation was 
made by Hadwen C. Fuller, 
Parish Oil Co., Parish, N. Y. 
and congressman from the 35th 
district, New York. 











News of the Oil ladustry 





where it would return more crude pe! 
ton of steel than in this country. 


Economists Differ 


General business activity in the im- 
mediate future should hold up well 
in the opinion of Benjamin H. Gordon, 
business specialist, U. S. Dept. of 
Commerce. He based his conc!usions 
on the unfilled needs in construction, 
automobiles, machinery, and railroad 
rehabilitation. A somewhat less en- 
couraging view was presented by 
Martin Gainesbrugh, economist for 
the National Industrial Conference 
Board, who said that a study of busi- 
ness cycles showed that the present 
uptrend had lasted longer than most 
full cycles, and that in the past the 
drop from war-inflated high prices 
had never been gentle 

Wage earners and farmers used to 
suffer during former inflations said 
Mr. Gainesbrugh, but they are now 
the “new rich” while the “new poor” 
are the clerical and professional clas- 
ses, the owners of property, and of 
the tools of production. He wondered 
who really wanted lower prices in 
view of the high level debts which 
both business and government would 
eventually have to repay 

Many new sign control ordinances 
are coming up for consideration by 
local communities in the state of 
New York, said Edward D. Cray, 
executive secretary. New York Pe- 
troleum Industries Committee. He 
pointed out that legislative bodies, 
with little knowledge of how service 
stations operate, appreciated advice 
and suggestions from local oil men. 

The propspect that some oil mar- 
keters might be forced out of business 
or driven to different 
a result of the 
cement case decision, was explained 
by Harry B. Hilts, secretary of the 
Empire State Petroleum Assn. 
Freight absorption by some sellers 
made it possible to utilize in the 
state of New York both crude and 
products shipped from a!l parts of 
the world, he said 

3y ruling out freight absorption, 
said Mr. Hilts, it might become im- 
possible for 14 major companies 
and some 600 Independent jobbers to 
sell within the state, as at present. 
Instead, the field might be reduced, 
he said, to a market leader and per- 
haps two or three other companies 
with equal facilities, plus their job- 
bers. He called attention to the Cape- 
hart Committee study of the basing 
point decision, and suggested that 
members familiarize themselves with 
the problem. No official stand by 
ESPA was considered. 

Recent action by National Oil Job- 
bers Council in calling on major sup- 
pliers for more adequate jobber mar- 
gins was endorsed by a unanimous 
vote, as was a second resolution ap- 
proving the present program of the 
Oil Industry Information Committee. 
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Companies Planning Open Houses 
As Part of Oil Progress Day Events 


By NPN Staff Writer 

Ohio Oil Co. and Standard of In- 
diana are planning open houses 
wherever practical in their operations 
and are urging managers and lessees 
of retail outlets to spruce up for Oil 
Progress Day, Oct. 14. 

These two companies were the first 
to reply to a questionnaire sent by 
NATIONAL PETROLEUM NEWS to all ma- 
jor companies asking what is being 
planned for Oil Progress Day, which 
is being sponsored by the Oil Indus- 
try Information Committee to dem- 
onstrate how all companies in the oil 
industry serve the public. 

In planning Oil Progress Day, the 
OIIC has urged Independent com- 
panies in the industry to tell their 
own stories in newspaper advertising, 
radio commercials, at open houses 
and in any of a variety of ways. 
Chairman Ralph C. Champlin empha- 
sized again this week that Independ- 
ents may obtain material which might 
help them from any of the OIIC dis- 
trict offices, but that the committee 
is not requesting them to do any 
more than to tell the part they play 
in the supply of petroleum products. 

Ohio Oil Co.’s response to NPN’s 
inquiry says that the company will 
supply all Marathon outlets with 
streamers, booklets, leaflets, door 
posters and A-board posters. 

“Our people in the Marketing De- 
partment,” the reply continues, “are 
suggesting to dealers that they dress 
their stations up from a housekeep- 
ing point of view and show their cus- 
tomers the ins and outs of the serv- 
ice which they perform on customers’ 
cars, such as proper lubrication.” 

Ohio Oil will run a company adver- 
tisement on Oct. 14 which will report 
to the communities in which it op- 
erates on the company’s progress in 
production, transportation, refining 
and marketing. <A _ restricted open 
house will be held at Ohio’s Robinson, 
Ill., refinery. Because of construc- 
tion work in progress, a big open 
house is impractical now. The com- 
pany also expects to have open house 
at its marketing division training 
centers and possibly at its Indianap- 
olis pipe line terminal. 


Company-Wide Participation 


Standard of Indiana has set the 
stage for company-wide participation 
in Oil Progress Day with a letter 
from Board Chairman Robert E. 
Wilson and President A. W. Peake to 
all department heads. The letter first 
sets forth the objectives of oil Prog- 
ress Day, then urges all employes to 
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Help! Help! 
To Independent oil marketers: 


Please tell us whether you 
are making any special plans for 
Oil Progress Day—advertising, 
open houses, clean-up cam- 
paigns, speeches, etc. It is not 
necessary for you to write 
the news story. Just give us 
the facts and we'll do the rest. 


Please address: 
News Desk 
National Petroleum News 
1213 West 3rd St. 
Cleveland 13, Ohio 











“enter wholeheartedly into the day’s 
activities.” 

A supplemental letter from R. F. 
Baity, general sales manager, to all 
field managers, stresses that plans for 
the day “contemplate a thoroughly 
decentralized effort, with success de- 
pending on the initiative, ingenuity 
and responsibility shown by the local 
oil men in that community.” 

Among suggestions made in Mr. 
Baity’s letter are that dealers “clean 
up, paint up and spruce up for the 
day, making it a ‘dress parade’ day.” 
He urged clean uniforms or even new 
‘uniforms. Mr. Baity also pointed 
out that marketing training stations 
could have very interesting open 
houses, demonstrating that advanced 
methods are used to train dealers and 
helpers. 

Mr. Baity said that Standard of 
Indiana men in the field should co- 
operate with local committees. His 
letter concluded: 

“If every oil man does even one sim 
ple thing on Oct. 14 to make for the 
oil industry a favorable impression on 
some group of people, the result will 
be, in the aggregate, a mighty step 
forward.” 


Labor-Management Study 
To Include Oil Company 


NPN News Bureau 
WASHINGTON — National Plan- 
ning Assn. officials said last week 
they plan to study and report on the 
labor relations of an oil company 
as part of their 14-report study on 
the causes of peaceful labor rela- 
tions. 
Spokesman said report on the oil 
firm can be expected in five or six 
months. Study has not yet been be- 





gun, however, and officials declined 
to disclose name of company on 
grounds that it might hinder the 
investigation. 

NPA will make public its first 
study in series on Thursday. It will 
analyze labor relations of the Crown 
Zellerbach Corp., a West Coast pulp 
and paper manufacturing firm. 


Prospects Seen Better 
For Steel Allocations 
For Oil Terminal Tanks 


NPN News Bureau 

WASHINGTON Prospects are 
improved for a steel allocations agree- 
ment for bulk oil terminal tanks, and 
an agreement for farm and home oil 
storage has a healthy chance, but 
the outlook is clouded for LP-gas 
tanks and cylinders. 

Also, any last-ditch fight for a 
steel allocation agreement for lin« 
pipe and an oil country tubular goods 
use certification plant appears to be 
up to Interior Secretary Krug. 

Proposals for the marketing steel 
are undergoing screening within Com- 
merce’s Office of Industry Co-opera- 
tion. A terminal steel program call- 
ing for 16,000 tons per month and 
a consumer storage program for about 
15,000 tons now are headed for the 
final hurdle in this process, although 
only the former is understood to have 
had smooth sailing. 

Proposals for 20,000 tons of steel 
per month for LP-gas storage, and 
12,000 tons for LP-gas cylinders, how- 
ever, are being held up for further 
study. 

Only after proposals are safely 
through departmental screening are 
they submitted to Commerce's Steel 
Products Advisory Committee for the 
steel industry’s reaction. 

As for the long-sought line pipe 
and oil country goods programs. Com- 
merce Secretary Sawyer has indicated 
to Mr. Krug that Commerce feels 
it has done all it can to persuade 
the steel industry to undertake them. 

Answering a letter by Krug of sev- 
eral weeks ago, urging no relaxation 
of effort on behalf of the proposals, 
he reported the advisory committee 
remains steadfast in its refusal to 
approve them and suggested that the 
Interior chief might like to state his 
case for them personally to the com- 
mittee. 


Meanwhile, OIC was speculating 
that it would be requesting signa- 
tures from prospective participants 
in its 81-tanker allocations program 
shortly after the middle of this month. 
Justice Department approval, follow- 
ing a recent public hearing, was 
expected momentarily at NPN press 
time. 


NATIONAL PETROLEUM NEWS 








_ IN FITTING TRUCKS 
TO EVERY JOB 


Few hauling jobs are alike. Trucks must be specialized. International 
Dealers and Branches are specialists in truck hauling problems. 


There are 22 basic models in the International Line. Engineers at 
International's four great truck works are masters at specializing these 
22 models into more than 1,000 different types of trucks. 

That's one reason why, for each of the past 16 years, more new 
heavy-duty Internationals have been registered by American users 
than any other make of truck. 

Here are two others: 


ile by Basltors of 1. The International Truck Point Rating System, which enables In- 
THE STANDARD ternational Dealers and Branches to determine the payload that may 
OF THE MIGRwAY be economically carried by a given truck in any specific operation. 

, 2. Specialized truck service by International Dealers and Branches. 


For any truck problem, see your International Dealer or Branch. 


I INTERNATIONAL HARVESTER COMPANY 
180 MH. Michigas Ave. Ch 1, tine! 
Tune in James Melton on “Harvest of Stars.’ CBS Wednesday Evenings. peicRNATIOH iam — 
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Suppliers Drop or Relax 
‘Gas’ Allocation Programs 


Some Fuel Oil Suppliers Stop Allocating Products: 
Stocks Continue Upward on Everything Except ‘Gas’ 


By NPN Staff Writers 

With the peak of summer driving 
season past, most major suppliers 
east of the Rockies either have taken 
their customers off gasoline alloca- 
tions, or have relaxed allocations set- 
ups for September (see p. 57). In 
the area west of the Rockies, sup- 
pliers were attempting to boost prod- 
uct output in an effort to make the 
West Coast strike of OWIU inef- 
fectual (see strike story on p. 11). 

An NPN check of major suppliers 
in the East 
at least eight majors have dropped 
gasoline allocations or substantially 
relaxed them for this month. 

One company scrapping its alloca- 
tions program, said it had no thought 
of reimposing limited supplies ‘‘unless 
the unforeseeable occurs.’ Other 
majors, however, were much more 
conservative. Some said that while 
they were providing greater motor 
fuel for distribution, they were leav- 
ing their allocations programs in 
force ‘on paper’. 

In general, September program fol- 
lows the line established by four 
majors who relaxed or dropped al- 
locations in mid-August for the bal- 
ance of that month. 

In the Midwest, three fuel oil sup- 
pliers dropped allocations in the Min- 
neapolis-St. Paul section, an area 
especially hard hit by fuel oil short- 
age last winter. Jobbers are informed 
more fuel oil is available and oil 
burner distributors are guaranteeing 
one year’s supply of fuel to burner! 
buyers (see p. 5). 

Heating oil inventories showed 
gains for week ended Sept. 4, accord- 
ding to API. At same time a new 


crude production record was set for 


the fifth consecutive week. Crude 
output rose 2,600 b/d for a new 
high of 5,531,450 b/d average. 


Gas oil and distillate stocks were 
up 2,648,000 bbls. to 68,969,000 bble.; 
kerosine stocks up 440,000 bbls. to 
23,721,000 bbls.; residual gained 1,455,- 
000 bbls. to 72,308,000 bbls. Gaso- 
line in storage dropped 611,000 bb!s. 
to 94,893,000 bbls. 

Operations of reporting refineries 
were off three points from the pre- 
ceding week to 93.5% and crude runs 
declined 176,000 b/d. However, in 
all cases, API figures reflected con- 
ditions prior to the West Coast strike. 

Bureau of Mines reported last week 
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indicates that so far 


that rated operating capacities of U. 
S. petroleum refineries as of Jan. 1, 
1948, was a record-breaking 6,034,252 
b/d, or 464,770 b/d greater than at 
the beginning of 1947. 

It placed the capacity of cracking 
p'ants as of Jan. 1 at 1,624,148 b/d, 
compared with 1,514,622 b/d_ the 
vear before. 

Report shows that much of added 
production capacity over Jan. 1, 1947, 
was accomplished by rearrangement 
and minor additions to existing facili- 
ties, rather than by major new con- 
struction. Report also showed: 

Construction of new _ distillation 
units under way a year ago totaled 
162,220 b/d, compared with 367,250 
b/d on last Jan. 1. 

Most of gains in facilities for crack- 
ing gasoline were made in coastal 
areas and Indiana-Illinois_ district, 
with about 75% of new cracking ca- 
pacity being of catalytic type. 

Rated capacity of additional crack- 
ing units reported under construction 
totaled 80,000 b/d on Jan. 1, 1947, 
and 172, 000 b/d last Jan. 1. 


Construction on natural gasoline 
plant to be built in Todd field of 
West Texas, with Continental Oil as 
operator, is scheduled to begin im- 
mediately. The 23 participating oper- 
ators in the field, which is 20 miles 
northwest of Ozona, have completed 
plans for the plant which is to have 
a capacity of 60,000 gals. daily from 
10 million cu. ft. of natural gas. 

Shell Oil last week acquired 280 
acres of a possible refinery site when 
Woodbridge Township, N. J., accepted 
company offer of $270,000 for a town- 
owned tract on Rahway River. Tract 
is part of area selected by Shell as 
a potential site for a $100 million re- 
finery. Company has not officially 
confirmed that refinery will be built 
on site, saying merely it is one of 
those being considered. 

To relieve residual fuel oil storage 
problem, Office of International 
Trade Sept. 13 said it would license 
for export up to 50% of its 1,450,000- 
bbl. current-quarter quota against 
yet-to-be established fourth-quarter 
quota. OIT must, however, have as- 
surance that shipment of product is 
required by over-stocking, and will be 
made “immediately.” 

Armed Services Petroleum Pur- 
chasing Agency, meanwhile, asked 
refiners to make up coverage de- 
ficiency of about 20% left it in recent 





bidding for Northeast and Southeast 
regional contracts for supplying gaso- 
line to Army and Navy installations 
and fuel oi! to naval activities. Num- 
ber of “posts, camps and stations” 
whose requirements are not covered 
and in “important category,” says 
ASPPA. Contracts will run eight 
months from Sept. 1 for Northeast 
Region (No. 1) and six months for 
Region No. 2. 

ASPPA’s roundup on bidding shows 
80% coverage in each of regions, 
with posted prices, date of delivery, 
the rule. The few exceptions in price 
are for gasoline and are in form of 
ceiling for possible future increases, 
and downward escalation (according 
to postings) from date-of-bid posted 
prices in any drop. 

Bureau of Federal Supply reports 
93% coverage on invitation for 5,125, 
000 gals. of fuel oil and kerosine 
needed to fill out 12 months ending 
May 31 in its Region No. 4—-Kansas, 
New Mexico, Oklahoma and Texas. 
Virtually all of the 4,780,000 gals. of- 
fered were at posted prices. Dis- 
counts were few and “negligible.” 

The production side of the pic- 
ture showed: 

Discovery rights on 10 more Texas 
oil and gas wells were granted last 
week by Texas Railroad Commission. 

Lion Oil opened new district land 
and geologica! office in Corpus 
Christi, Tex., in planning ‘active ex- 
ploratory campaign, with particular 
emphasis at the start on the lower 
Gulf Coast adjacent to Corpus 
Christi.” 

Crude production in Iran during 
July amounted to 2,283,000 tons 
(559,703 b/d) compared with June 
production of 2,041,000 tons (517,053 
b/d) according to Anglo-Iranian Oil 
Co., Ltd. Total production for first 
seven months of 1948 was 13,759,000 
tons, or an average of 490,931 b/d 
for that period. 


716 Million Refinery Project 


Special to NPN 

TOLEDO, Ohio Sun Oil has 
signed a contract with Catalytic Con- 
struction Co., Philadelphia, a Houdry 
Process subsidiary, for a $16,000,000 
expansion program at its refinery 
here. Chief feature of the program 
will be an advanced catalytic crack- 
ing process, known as_ Houdriflow, 
which was developed jointly by Sun 
and Houdry Process. 

New construction also will include 
a large gas recovery and gasoline 
stabilization plant, a new polymeriza- 
tion plant, a crude distillation unit 
and a vacuum flash unit. Major con- 
struction is expected to be completed 
by the end of 1949. 

Program will almost double capaci- 
ty of present 35,000 b/d plant and 
make it one of the 20 largest in the 
U. S., Sun stated. 
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Pogue Study Shows '47 Oil Earnings 
Relatively Low Compared with 1937 


NPN News Bureau 

NEW YORK-—In terms of what 
the dollar would buy, 30 oil com- 
panies in 1947 earned only 7.7% on 
capital invested, compared with an 
8.8% return in 1937. 

This and other comparisons be- 
tween current inflated dollars and 
stable, or prewar, dollars appear in 
the annual analysis of 30 oil com- 
panies released last week by Joseph 
E. Pogue, vice president, Chase Na- 
tional Bank, and his assistant, Fred- 
erick G. Coqueron. 

The study also shows that capital 
expenditures in 1947, which were at 
the rate of $1.19 per bbl. of crude 
processed, bought only 48c worth of 
plant and equipment in terms of 1937 
dollars, while in the latter year the 


same 30 companies spent 78c per 
crude bbl. for capital outlays. 

Applying the same test to earnings, 
it is found that 1947 net income of 
$1,219,000,000, a 60% increase over 
1946, when expressed in 1937 dollars, 
represents a decline to 37c per bbl. 

Applying the test to earnings it is 
found that when 1947 net income of 
$1,219,000,000 is expressed in 1937 
dollars it represents a decline to 37c 
per bbl. of crude processed from a 
previous high of 47c per crude bbl. 
earned by the same 30 companies in 
1937. 

Cash dividends of $425,000,000 if 
adjusted for personal income taxes 
paid by stockholders who received 
them and expressed in cost-of-living 
dollars prevailing during a 1935-39 
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base period 
$235,000,000. 


would have shrunk to 


Similar comparisons applied to de 
preciation reserves shows that if they 
too had been allowed to inflate in 
keeping with inflated replacement 
costs they should have amounted to 
$1,630,000,000 instead of the actual 
amount reported of only $867,000,000 
The authors make the point that this 
difference obviously had to be made 
up from earnings made possible by 
higher prices. 


Expenditures for property, plant 
and equipment by the 30 oil com- 
panies reached an all time high in 
1947 of $2,076,000,000. Money for 
these outlays was raised in the follow- 
ing manner: 


From depreciation 
funds 

Out of net income 

Outside financing 

Other sources 


$867 ,000,000 
821,000,000 
310,000,000 

78,000,000 


Total $2,076,000,000 


Money taken out of net income fo! 
use in capital financing was 65% of 
total net income, 35% going to stock- 
holders as dividends. Study notes 
that one-seventh of total capital em- 
ployed by the petroleum industry is 
in the form of debt, ‘‘a low ratio con- 
ducive to economic stability.” Of 
total borrowings outstanding at De 
31, 1947, 35% was from the public, 
35% from banks, 25° from insuranct 
companies, and 5% other 


sources, 


from 


Long term debt issued in 1947 
totalled $476,000,000, while preferred 
and common stock issued amounted 
to $206,000,000. Offsetting these in 
part were refunding and retirement 
of long term debt amounting to 
$197,000,000. 


Tidelands Parley Set 


NPN News Bureau 
WASHINGTON D>. Lawrence 
Groner, special master for Supreme 
Court, has called conference here 
Sept. 27 of California and Justice De 
partment representatives on 
dure he will follow in his tideland 
boundary definition task 


proce 


He is to make recommendations to 
guide court in fixing dividing line be- 
tween state property and submerged 
lands over which court has decided 
federal government has 
power 


“paramount” 


DJ has proposed he limit himself 
to three areas of California coast in 
which oil now is being produced. Cali- 
fornia attorney general's office has 
insisted that he should concern him- 
self not only with those but also 
other areas in which, it contends, oil 
development is being held up by tide 


lands litigation 
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Know the superiority of 





100% Pure Pennsylvania Motor Oils 
of emblem quality. Let their 


preference be your guide. 
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Oil-smart automotive engineers 


*A nation-wide poll of automotive engineers 









ccc 2 
by an independent research organization fo oy ° 
reveals that IN THEIR OWN CARS these 100%, PURE 
experts use Pennsylvania Motor Oils more 
than 242 to 1 over any other type of oil 





[renaur numeee 
Made from 
the highest grade crude oil in the world 


COPTER! 1507 8 5 A OY POMRSTINEMA GRADE CONDE Om EtSECETE 


PENNSYLVANIA GRADE CRUDE OIL ASSOCIATION 


Oil City, Pennsylvania 


TAADUMARE AEGSTLNER G5 PREMT OFC! 


~~ i a For your protection, only oils made 
1923-1948 from 100% Pure Pennsylvanic 
25 YEARS — Serving Industry and Consumer Grade Crude which meet our rigid 


quolity requirements are entitled to 
carry this emblem, the registered 
badge of source, quality and 
membership in our Association. 
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Strike of High-Paid Oil Workers on West Coast 


Raises Question About Union Leaders’ Motives 


What does the Oil Workers International Union want 
in the West Coast strike ? 


It can’t be to get more money to meet the higher cost 
of living because the strikers stand to lose more in dol- 
lars and cents than they would gain, even if they got 
the full 21c per hour increase they are demanding. The 
difference between this 21c and the 12.5c offered by the 
companies is 8.5c per hour or $3.40 per week. When the 
strike was 10 days old, the average striker already had 
lost enough in wages to absorb an increase of 8.5c per 
hour for 10 months. 


It can't be to win the prestige of earning more than 
workers in other lines. Oil industry wage rates, on the 
West Coast as elsewhere in the country, are among the 
very highest. The average wage offered by the struck 
companies on the West Coast is $14.39 a day, not includ- 
ing overtime compared with $11.44 for aircraft workers, 
$12.88 for rubber products workers, $12.56 in the auto- 
mobile industry, $14.80 for shipbuilding. But these non- 
oil figures do include overtime. 


It can’t be to get union recognition. The OWIU already 
has that in the struck companies. 


It can’t be to improve working conditions or obtain 
special employe benefits. These aren't even issues in 
the strike. Moreover, the oil industry already offers its 
employes the best and safest equipment available; oil’s 
employe benefits—insurance, vacations, pensions, etc. 
are the best of any industry. 


So what does the union want in this strike, affecting 
six out of seven large companies on the Pacific Coast? 
Is the OWIU trying to create an atmosphere that will 
lead to government ownership and operation of the oil 
industry as a step in socializing the United States? Con- 
sidering that labor leaders have taken Britain into part 
socialism, it is not farfetched to ask whether the big 
wheels of the OWIU and other American unions have 
similar ideas. In repeated demagogic ranting about prof- 
its, in constantly portraying the employer as the bloated 
foe of the employe (both of which the OWIU does in its 
house organ), but most of all in seeking to precipitate 
a crisis with the area-wide West Coast strike, the union 
leadership is at the minimum giving a good imitation of 
someone who wants to prove that another economic sys- 
tem would be better than what we have now. 


Before the OWIU members allow their leadership to 
go any further along this line, we suggest that they com- 
pare their financial lot with that of employes of our own 
government's biggest operation—the post office. They 
might also see how they stack up against the workers 
in the socialized industries of Britain, or better yet of 
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The Man in the Barrel 








Russell in Los Angeles Times 


Russia. There’s no pot of gold at the end of that rain- 
bow, men. It’s just a bowl of gruel, and darned thin 
at that. 


The West Coast strike is much more than a regional 
dispute between companies and a union. It can mean 
inconvenience and even real hardship, not only in the 
western states but in the rest of the country as well 
if the union persists in trying to cut off this vast supply 
of petroleum products. 


The splendid effort to keep the gasoline and fuel oil 
consumer supplied despite the strike is in the best tra- 
dition of the oil industry. More power to the men who 
are doing this job! 


But if the strike continues, the public is going to be 
hurt. The balance between supply and demand is so 
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close that the product losses which pile up each day 
cannot be erased after the strike simply by opening a 
valve. The western states will, of course, take the brunt 
of the strike, but enough product will be drawn from 
the East Coast and Midwest to the West Coast to make 
next winter a troubled one all over the nation for the 
oil industry and those it serves. Already some gasoline 
has been shipped by tank car from Oklahoma to Dis- 
trict 5. 

The oil industry must be conscious of its public re- 
sponsibility in this crisis, but that responsibility is not 
confined to the immediate supply of products. It in- 
cludes the responsibility to continue to serve the public 
at low prices, to make profits sufficient to maintain its 
dynamic character so as to assure future supplies, to 
help fend off the inflationary pressures that are part 
and parcel of the extreme union demands. An easy sur- 
render by the companies to the union would be a very 
questionable victory for John Public, for he might very 
well lose two gallons of product in 1950 for every gal- 
lon he gains now and he might find himself off on an- 
other inflationary whirl. 

* * * 

As this is being written, federal mediators have entered 
the negotiations. These mediators, we hope, are of a 
different stripe from those who participated in the nego- 
tiations in the 1945 oil strike. 

The 1945 mediators were completely one-sided. They 
obviously figured that it was their mission to try to 
bully the oil companies into bowing to the union de- 
mands on wages and for industry-wide bargaining. In 
fact, the public can thank the oil men who fought them 
that the inflationary spiral is not higher than it is. 

Today's mediators on the West Coast are frankly un- 
der watchful eye because of the conduct of their 1945 
predecessors. The oil industry everywhere wants to know 
whether they are truly mediators or whether they are 





union advocates doing their stint for the White House 
in the 1948 election campaign. The proof will come in 
the conferences now under way on the West Coast. 

* * * 


Then there is this further thought, of the tragedy to 
this country and to a free civilization, if another war 
starts in Berlin, which most of the experts admit is far 
more than a possibility and we do not have enough pe- 
troleum supplies on hand to meet the attack. 

The military of the U. S. have had to work hard to 
accumulate a peacetime stock of petroleum products. 
They think they are up to their budget but the figure 
is close. The strain on their budget is daily increasing 
with the freight flights into Berlin, with the mobiliza- 
tion of military planes in various parts of the world to 
be handy in case of trouble, and with the necessary 
maneuvers of the Navy. In addition we are about to 
put a new Army and Air Corps into training. 

And here during the growing tenseness of world af- 
fairs and increasing military demand for already short 
petroleum products, some labor union leaders call strikes 
both along the Great Lakes where they have run all sum- 
mer and now at the key plants of the Pacific coast 
where petroleum products will be in the most imme- 
diate demand if trouble comes. 

Yes, what do these union leaders want? 

That is a question that the American public is going 
to ask with more and more vigor of all who interfere 
in anyway with the preparation of the defense of this 
country against its greatest foe in history. 





READERS’ comments and opinions will be much 
appreciated by Warren C. Platt, NPN’s Editor and 
Publisher, 1213 W. 3rd St., Cleveland 13, Ohio. 














Kansas Self-Serve Opening 
Halted by Fire Marshal 


TOPEKA, Kan.—-A new self-ser- 
vice gasoline station just outside 
Lawrence, Kan., was prevented from 
opening for business last week by 
Clyde Latchem, Kansas state fire 
marshal, who notified the owner, 
Thomas Sello, that the contemplated 
operation violated state’s fire code. 

Mr. Sello had advertised the new 
station with quarter-page advertise- 
ment in Lawrence newspapers. The 
ads stated that regular’ gasoline 
would be sold for 20.5¢c per gal. and 
premium at 21.5c. (Housebrand is 
about 25c retail including tax at most 
stations in central Kansas.) 

Mr. Latchem sent two agents to 
Mr. Sello’s six-pump station, known 
as “the Atomic Gas Service Station,” 
to notify him that he could not operate 
on a Self-service basis. Mr. Sello’s 
pumps were not coin-equipped but 
he had attendants who were to collect 
the money after the customer had 
filled his tank. 

Mr. Sello was informed he would 
violate a section of the five regu- 
lations which states that “pumps, 
hose and other dispensing apparatus 
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used for the delivery of inflammable 
liquids shall not be operated by any 
person other than the owner thereof, 
or by his qualified employe or agent 
experienced in the operation of such 
dispensing apparatus.” 

Mr. Sello is operating the station 
in the conventional manner with at- 
tendants at the pumps, Mr. Latchem 
said. 


Norman Shaw Sails for 
Fuel Post in Germany 

WASHINGTON Norman Shaw 
of the Lincoln Oil Co., Lincoln, Nebr., 
shortly will take up duties in Frank- 
fort, Germany, as technical consult- 
ant in the fuel and power branch of 
the U. S.-U. K. Control Office’s com- 
merce and industry group. 

With his wife, he sailed from New 
York on Sept 14. He has a two- 
vear appointment, and presumably 
will be assistant to Albert C. Cornish, 
retired some years ago by Standard- 
Vacuum Oil Co. 

Mr. Cornish, formerly assistant 
general manager of Standard-Vac- 
uum’s China Division, went into the 
military government civil affairs work 
in Germany last July. 


API to Push Farm Safety, 
Stressing Safe Use of Oil 


NPN News Bureay 

NEW YORK—Agricultural Devel- 
opment Committee of API is readying 
an information program for use in 
farm areas to educate agricultural 
workers in the safe use of petroleum 
products. A slide film on the ele- 
ments of fire prevention is now be- 
ing prepared and is the first of thre« 
or four to follow. 

Material will be aimed at county 
agents, vocational teachers and oth- 
ers who work directly or indirectly 
in assisting and educating farmers 
The films will be made available for 
purchase by oil distributors who will 
in turn provide them for use by the 
county agents and others. 

Material is expected to be in great 
demand in the central southern farm- 
ing districts where accidents, fires 
and deaths through improper use of 
petroleum products are prevalent. 
Newspapers in Memphis are con- 
ducting intensive campaigns on th: 
subject of farm safety and hav 
bombarded API with clippings re- 
porting deaths through improper pe- 
troleum use. 
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MEN OF PETROLEUM.. DRILLER... He’s the “boss man” of 


the rig crew. His years of experience, 
coming up through the ranks of rotary helper and derrickman, have given 
him the know-how with tools and equipment for drilling and successfully 
completing wells. He may be constantly on the move on a “blitz” rig, 
where holes are shallow and quickly dug. Or he may join a big outfit and 
drill through several miles of earth crust, guided by the sound and feel of 
his whirling rotary table. Jobs like that may take many months. But re- 
gardless of how big the job, the driller works toward one goal— getting 


more oil—more safely and more efficiently. _f 
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STANDARD OIL COMPANY OF CALIFORNIA 
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Genuine Alemite 


Hydraulic Fittings 


CUT COST, TIME AND WASTE 


Wide-Angle Seal up to 35° is provided by 
the deep, precision undercut. Allows easy, positive 
lubrication of hard-to-reach fittings. 


Precision Contour on lower half 
of ball-tip. Insures tight seal regardless of angle [°° 
at which coupling is applied. 


Flat Top with sharp edge bites through 
dirt. and old grease instantly. Prevents sealing 
off grease passage at wide angle “shots.” 


Case-Hardened Body of high-tensile plated 
steel gives proved longer life. Resists the wear, »° 

corrosion and nicks that cause leaks, loss of 

lubricant and require frequent replacement. 


High Pressure Ball Check provides perfect 
seal against entrance of dirt or grit. Prevents back- 
leakage of grease from bearing. 


High-Tensile Steel Spring of finest e° 
music wire. Holds ball check securely yet 
does not restrict lubricant ‘flow. 





Full Lip Spring Lock holds spring 
securely in complete curled lip. Insures against 
spring blow-out. Protects bearings. 





There is no substitute for a Genuine 
ALEMITE Hydraulic Fitting, the perfect answer 
for automotive, farm and industrial 

high pressure lubrication. 


NATIONAL PETROLEUM NEWS 








Only Genuine Alemite Hydraulic Fittings 
INVENTED BY ALEMITE 
DESIGNED BY ALEMITE ; Ttianels 
PERFECTED BY ALEMITE | ORIGINAL, 


for all lubrication needs, offer all these exclusive GENUING 
: ; ALEMITE 
engineering features to— 
Z HYDRAULIC 
FITTINGS 


Precision Engineered by 
the World’s Leading 
* Give maximum economy through longer life Specialists in Lubrication 


* Insure proper seal of pressure lubricants 
* Make easy, quick, positive contact with coupler 
* Cut waste and mess of leaking lubricants 





cw ALEMITE™ 


Point-Of-Sale 
Displays, Cartons 
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Wy Revolving <> and Packages 
Counter 
Display Wall Display. All-steel To Help You 
All-steel construction. Dark blue construction. Dark blue baked 
baked enamel finish. Yellow enamel finish. Yellow and red Sell More 
and red lettering. Holds 108 lettering. Holds 108 boxes. Alemite Fittings 


boxes. 18” high by 71” wide. 13” high by 22” wide. 


These practical, powerful 
merchandising aids put your 
Alemite fittings right where 
you want them... handy 










Counter, Convenient and out front where your 
Shelf or Packages customers can see them. On 
Wall Display in quantities of the counter, wall or shelf, they 
Compact, 6, 12, 25, 50, 100 


hold an adequate stock of 
your own selection... 
effectively displayed for even 
faster sales. Contact your 


all-metal display. 
Bright yellow 
finish, red trim, 
blue lettering. 


fittings. Alemite 
Fitting Packages 
speed order filling, | 


cut inventory 


Displays 6 boxes of headaches. 97 nearest distributor or service 
the 5 most popular fitting models jobber for complete details. 
fittings. 101% now packaged Or write direct to Alemite, 


high by 21” wide. this practical, 


time-saving way. 


1856 Diversey Parkway, 
Chicago 14, Illinois. 








ALEMITE 6 iit 
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LUBRICATING EQUIPMENT | “* 
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Exceeds Gasoline 


Traffic volume on state and local 
highways in U. S. (47 of 48 states) 
showed an increase of 8.5% in April 
this year as compared to the same 
month in 1947. The forty-seven-state 
gasoline consumption for the same 
period shows a gain of 14.18%. 


That traffic volume data cannot be 
accepted as an accurate index of gas- 
oline consumption is evident by com- 
paring Public Roads Administration 
traffic recorder figures with gasoline 
consumption changes computed from 
API figures. 


For example, Rhode Island with a 
traffic volume gain of 24.4% this 
year over last, its April gasoline con- 
sumption this year was 1.65% below 
1947. In Kentucky, where traffic vol- 
ume rose 9.2%, gasoline consumption 
was down 6.51%. 

Nevada is the only state where 
traffic volume and gasoline consump- 
tion both showed decreases. 


Of 47 states, 12 were found by PRA 
to have a larger percentage increase 
in traffic volume than in gasoline con- 
sumption. Biggest span between tne 
two percentages was found in Rhods 
Island, West Virginia, South Carolina, 


Summary of Automatic Traffic Recorder Data for 


Increase in Volume of Traffic on Highways in U. S. 


Consumption Gains, Study Shows 
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PERCENTAGE OF TRAFFIC IN CORRESPONDING MONTHS OF 194! 








FIGURE 1-PERCENTAGE RELATIONS OF RURAL TRAFFIC BY MONTHS IN 1942 TO 1948 
WITH THAT IN CORRESPONDING MONTHS OF 1941 


*. waw ~e neo rt. ake 5 mer ‘- ceed 5s pi ¥ 
Ohio, Iowa, Minnesota, North and 
South Dakota, Alabama, Kentucky 


and Texas. 


In North and South Dakota, both 
farming areas of somewhat similar 
character, this situation prevails: 


47 States; and Percentage Change in Gasoline Consumption 


Traffic Volume 


Number of 


Region and State Stations 


New England 
Connecticut 1% 
Maine 10 
Massachusetts 9 
New Hampshire 13 
Rhode Island 
Vermont 12 
Subtotal 66 
Middle Atlantic 
New Jersey H 
Pennsylvania 29 
Subtotal } 
South Atlantic 
Delaware H 
Maryland 1s 
Virginia 2 
West Virginia 11 
Subtotal North 35 
Florida 1S 
Georgia 10 
North Carolina 20 
South Carolina 4 
Subtotal Sout 2 
Subtotal Region ST 
Kast North Central 
lllinois 6 
Indiana 22 
Michigan 28 
Ohio 23 
Wisconsir 10 
Subtotal au 
East South Centra 
\labama 10) 
Kentucky 11 
Mississippi 10 
Tennessee 7 
Subtotal 38 


* Combined state and local highways 
* Includes all states except New York 
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Percentage Change 
From April, 1947 


Percentage Change 
Gasoline 
Consumption 


From April, 1947 - Region and state 


West North Central 
0.6 6.38 lowa 
1.9 +10 21 Kansas 
9 Pee Minnesota 
16.8 + 18.82 Missouri 
24 4 : re Nebraska 
11.2 gen North Dakota 
10.5 ‘50 South Dakota 
Subtotal 
0.8 4.96 
6.7 10.86 West South Central 
».2 10.56 Arkansas 
Louisiana 
38 g 83 Oklahoma 
56 8.44 Texas 
13.2 411.25 Subtotal 
9.5 22 83 Mountain 
6.7 +12.57 
96 16.82 Arizona 
6.7 11.55 Colorado 
{ 12.60 Idaho 
5.8 16.03 Montana 
9.5 14.09 Nevada 
S.1 13.51 New Mexico 
Utah 
20.5 22.65 Wyoming , 
114.4 11.88 Subtotal 
S.1 + 11.2 Pac ific 
0.1 11.81 California 
3 16.47 Oregon 
S.1 + 15.01 Washington 
Subtotal 
2.1 14.25 
9.2 6.51 
1.2 7.31 Total All States 
3.3 4.45 State Highways** 
4 9.72 Local Highways 


3 Eastern 
4 Central 
2 Western 


Regions 
Regions 
Regions 


April, 1948, 


North Dakota traffic volume went up 
22.8% but the gasoline consumption 
rose only 4.57%, while in South Da- 
kota the traffic volume rose 17.7% 
but its gasoline consumption soared 
30.07%. 


Including 689 Stations in 
April, 1947, to April, 1948* 


Percentage Change 
Gasoline 
Consumption 


Traffic Volume 


Number of Percentage Change 


stations From April, 1947 From April, 1947 
34 15.5 25.06 
14 12.5 +- 19.87 
26 9.9 20.29 
27 9.2 9.58 
12 s.0 14.87 
12 + 22.8 4.57 
10 17.7 30.07 
135 +11.7 + 17.67 
20 iL &§.0 + 9.51 
S 19.6 $17.97 
20 12.0 +- 19.38 
79 |. 9.6 28.77 
27 11.0 + 24.49 

) 3.0 6.58 
22 6.0 25.28 
Ss sae .23 
14 10.5 11.55 
16 6.7 1.38 
15 7.3 1.12.06 
11 +-12.2 + 12.42 
6 G5 11.39 
; 6.2 +-12.95 
9.¢ 9.34 
) 7.6 6.65 
a 6.8 R25 
17 e 8.9 
689 8.5 14.18 
656 10.8 
63 2.6 
186 7.9 +11.35 
384 8 17.54 
114 8.5 9.92 
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(in engineering laboratory at work 


<@, laboratory apparatus used by the Jackson Laboratory in 
synthesizing new chemical compounds to be used as 
additives—an example of Company-wide research facilities 
available to the Engineering Laboratory. 


“SH” Using cathode ray oscillograph to study fuel detonation. 


... to help you produce better fuels 


Realizing the need for more intensive research 
in motor fuels and lubricants, Du Pont has 
undertaken a long-range research and develop- 
ment program—applying the chemical knowl- 
edge acquired over many years. 

Work on fuel additives is conducted by the 
Engineering Laboratory of the Petroleum 
Chemicals Division. It is staffed with experi- 
enced personnel who are acquainted with in- 
dustry problems, and its completely equipped 
engine laboratories are backed up with an 
extensive road testing fleet. With these facil- 
ities, the Engineering Laboratory is well pre- 
pared to assist in solving the many problems 
that loom in the future. This is positive research 
for the benefit of the entire industry. 

As a background for the future, the Labora- 
tory is also busily engaged in gathering basic 
information through fundamental combustion 
research. In addition, work is continually being 
done with other Du Pont research groups. Thus 
are made available for the solution of the indus- 


try’s problems the benefits of all phases of 


chemical research—research designed to help 


you produce better fuels. 
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BETTER THINGS FOR BETTER LIVING 
-- - THROUGH CHEMISTRY 






























WURK... To Help You Solve the 


Fuel Problems of Tomorrow 





Battery of single cylinder engines 


used in screening tests on additives. 


Single cylinder engine engaged in 


atiatelelul-taliclMmeeluloltliilel mma -ti-lelaea 


DU PONT TETRAETHYL LEAD COMPOUNDS 







In its constant search for information, the Engineering Laboratory AVIATION MIX 
of the Petroleum Chemicals Division makes many tests of a routine 
nature. Engine tests are continually being run to determine the effect 
of additives on fuel performance. Full-scale road tests follow-up the 
laboratory tests in a final evaluation of performance characteristics. seach 
In addition to these routine tests, the Laboratory conducts many Qr—eary 
highly specialized tests in connection with its fundamental combus- 
tion research. These often necessitate development of new testing 
equipment, which isanother function of the Engineering Laboratory. 
This is a long-range continuing program. Its goal is maximum 


Gasoline Oxidation Inhibitors 


service to the industry through improvement of present products 
- Oil Soluble Colors 
and the development of new and better additives to meet the 


performance standards of tomorrow. Lubricating Oil Additives 


Fuel Oil Additives 


Ot v5. par orf 


Better Things for Better Living ...Through Chemistry 


Wilmington, Del. Wilmington, Del. 
E.1.0DU PONT DE NEMOURS & COMPANY (INC.) Chicago, lil. Chicago, Il. 
Laboratories < Tulse, Oki. District Offices < Tulsa, Okie. 
PETROLEUM CHEMICALS DIVISION contig Meusten, Ten. 


Wilmington 98, Delaware El Monte, Calif. Los Angeles, Calif. 
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BUYING A TANK TRUCK 





Time, Dollars and Headaches Can Be Saved 


By Co-Ordinating Planning and Purchasing 


In Adding New Tank Trucks to a Fleet 


By HOLGER RIDDER 
NPN Staff Writer 


Placing a new tank truck or trail- 
er unit into actual operation with a 
minimum waste of time, at the low- 
est possible cost and with the assur- 
ance that the unit is the proper one 
to do the job efficiently, 
four fundamental] steps: 

1—-Determining the need for a 
new tank truck or trailer and then 
determining the specific job it is to 
do. 


involves 


2—-Ordering the right truck chas- 
sis. 


” 


3—-Ordering the right tank for the 
chassis. 

1—-Co-ordinating the entire proce- 
dure so as to get the exact type of 
tank truck desired. 


Failure to follow through on any 
one of the four steps invariably 
means headaches for the marketer, 
the truck manufacturer and the tank 
builder. 


For the marketer it may mean a 
delay in delivery of the _ vehicle, 
which, in effect, is time wasted when 
the new unit could be on the job. 
It may mean extra cost in necessary 
changes to correct faults rising out 
of inaccurate or insufficient informa- 
tion supplied the truck or tank manu- 
facturer. mean the 
jobber will not get the unit he 
thought he was getting, largely be- 
cause his specifications were incom- 
plete, vague or probably inaccurate 
All in all, it may mean added and 
unnecessary expense. 


Also, it may 


Major oil companies, for the most 
part, follow the four fundamental 
steps religiously. Because these com- 
panies usually have well-staffed en- 
gineering and transportation depart- 
ments, it follows that adherence to 
fundamentals is generally accepted. 
However, there are exceptions and 
where these exceptions have been 
noted, the transportation depart- 
ments have run into difficulties be- 
cause of the lack of follow-through 
on each of the four steps (see p. 32). 

The practice of adhering to and 
following through on the four-point 
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purchase procedure is not so general 
among Independent marketers, in the 
opinion of tank builders and truck 
manufacturers. 


Where difficulties are encountered 
in handling Independent marketer or- 
ders, these difficulties usually arise 
from one or another of the four fac- 
tors involved, with lack of co-ordi- 
nation topping the list. 


Based on recommendations of tank 
builders, truck manufacturers, and 
major oil company transportation 
men and engineers who have set up 
successful and complete tank truck 
purchase procedures, the following 
items should be given utmost atten- 
tion in taking each of the four fun- 


“T AS - 


damental steps in acquiring a new 
tank truck or tank trailer. 


The Decision to Buy 


The marketer has at his disposal 
all the data needed to decide whether 
or not to purchase a new tank truck 
unit. The principle task here is to 
evaluate all the information and 
weigh it for or against 

For example, if a jobber has four 
trucks but his business has expanded 
to the point where these units can't 
handle the volume, then it becomes 
apparent a new truck is needed. His 
next step will be to determine the 
specific job the unit will perform 
That is, will he use it for fuel oil 


= © 
ANI SPECS 
- ALLON S APACITY +3% OVERAGE, Five COMPARTWENTS, 
ALE MULK MEADS. 2° PIPING, ©” CQ05SS VALVE VANIFOLD IN CLOSED 
x AT FAR 7 
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Above is customer's copy of sketch of truck tank 


builder. 


made available to customer by one truck tank 
Specfications can be checked quickly 


here by customer 
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WITH BUT ONE AIM... ERVICE 


You benefit because the broad experience of Neptune's nationwide sales and service organization 
is always available to help you solve your metering and gasoline dispensing problems. 


a | 


because Neptune’s engineering know-how and precision manufacturing facilities to- 
You benefit day, as in years past, produce meters and pumps designed and constructed to provide 
the sustained accuracy, low maintenance and long life you have a right to expect. 


a | 


because Neptune's widely-acclaimed, exclusive Unit Replacement Plan for Red Seal 
Meters and Pumps saves real money for you—makes it possible to maintain the high 
accuracy of these measuring devices easier and more economically, thus protecting 
your investment and your profits. 


You benefit 


For complete information about Red Seal Meters and Pumps, 
get in touch with our nearest branch office or your Neptune 
petroleum equipment jobber. 


RED SEAL METERS and PUMPS 





NEPTUNE METER COMPANY, 50 WEST 50th STREET, NEW YORK 20, N. Y....BRANCH OFFICES: Atlanta + Boston 
Chicago + Dallas * Denver * Kansas City, Mo. * Los Angeles + Louisville + Philadelphia + Portland, Ore. * San Francisco 
: NEPTUNE METERS, LTD., Long Branch, Ontario, Canada 
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delivery to home consumers or to 
fuel oil industrial accounts? Or, will 
he use it for gasoline delivery to serv- 
ice station accounts? If gasoline will 
he confine one of the older trucks 
to serving accounts where less than 
transport load dumps can be made 
and use the new one to serve trans- 
port-load customers only, or will it 
be a combination of the two? Or, 
perhaps he will want to use the new 
truck exclusively for rural deliveries, 
or possibly exclusively for terminal 
to bulk plant hauls. 

Another jobber may have four 


trucks also but one unit has reached 
a point where replacement is consid- 


and transportation departments weigh 
the request and either compromise on 
the number, size and type of vehicles, 
approve it entirely, or deny it. One 
major company transportation execu- 
tive told NPN that he usually caters 
to the preferences of division man- 
agers within reason. However, cer- 
tain specifications are set up and ad- 
hered to and often compromises re- 
sult. 


For a summary of the method fol- 
lowed by one major company for 
ordering new motor vehicle equip- 
ment, see story on p. 32. Most ma- 
jor companies follow a similar pro- 
cedure, varying perhaps in some de- 
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sis or optional equipment which the 
company desires. 

In larye operations such as this, 
the engineering departments of the 
oil company and the truck manufac- 
turer work closely together, co-ordi- 
nating their efforts to assure deliv- 
ery of the type of vehicle desired. 

Where purchasing departments of 
large companies once determined 
what truck maker would receive an 
order, purchases now are made on the 
basis of both price and the type of 
vehicles available from various manu- 
facturers. In short, price often is 
compromised in order to get the right 
vehicle. 


ered. The marketer then must de- tails, but generally following this ; The marketer without an engineer- 
cide if he wants the new unit to car- pattern. ing staff has at his disposal the 
ry on the same job performed by the sales engineering facilities of the 
old one. Or, does he want it to do Having determined the need for a manufacturer. The sales engineer 
more? Perhaps he wants a more new truck unit and the specific job it will co-operate with the jobber in 


versatile unit. 
In either case, having determined 


will do, the next step is: 


helping him determine which vehicle 
is best suited to do a particular job 


a : Ordering the Right Chassis But to do this, the sales engineer 
pee ge hag rs posed — row Ms td must have accurate and detailed in- 
Pony alo - ee . Large operating companies as a formation which will enable him to 


then begins to figure price, weighing 
it economically against his operations 
and finally arriving at an estimate 
of how much he can spend to obtain 
a truck to do a certain job. This 
does not imply a sacrifice of per- 
formance in order to meet price. 
Quite often it will mean a compro- 
mise of both which will best fit the 
operations of a particular jobber. 








rule have definite specification sheets 
which are given to the truck manu- 
facturer when an order for a truck 
or trucks is placed. These sheets 
list such information as: the division 
interested in obtaining the equip- 
ment; the size of tank to be used in 
conjunction with each unit; the state 
or states in which the unit will op- 
erate; approximate gross load of the 


reach such a decision (see NPN May 
21, 1947, p. 30). 

Among major items of informa- 
tion the sales engineer must have, 
are: 

1—-Size of tank to be mounted on 
the chassis and product to be carried 

2—Type of operation truck will 
perform (rural, city, over-the-high- 
way, etc.). 




































































































In major companies, the first move unit; the order number, appropria- 3—State or states in which vehicle 
toward the purchase of new vehicles tion number and date; particular will operate. 
often is made by the division man- specifications on physical dimensions 4—-Gross load of the unit. 
ager. The home office marketing and any special features of the chas- 5—Any specific or unusual regu 

TANK CAPACITY ( 
COMPARTMENTS: Number Divided (Fror ear) - 
ype 1. Cross Valve hanifold PARTITIONS: Single __ ble | 
2. Cross Valve Stop and Check Manifold STEEL: Regular ___ Hi-Tensile__, + Shell___ Gage a ns Gag 
3. Selective Type Manifold BUCKET BOX: Straight Rear Sloping Rear. ___ Beaver Tail _ ail 

AUCED a ee — Ada — Hose Swiv ‘ DROP PANEL CANRACKS: ___ Open Tor en 
UMPING SYSTEM: Type System __ ee ee SOLID PANEL CANRACKS: (Oper SIDE WALKWAYS = 
et: See ——5-P.K. Make tel HOSE TUBES: Quantity for " Dia. Hose; Opening int ket Box_ aa 
DRIVE FOR uP T rive ft a i Strainer nder Side Walkway — - — 

For Tr ra — MANHOLES: 11" x 16" Oval edType with 10" Fill Cover a 

a "_ = é a _ _ FILL COVER: (Hinged) 6" 8” Three-Way Vents__ 2" Eusible Plugs 

an oes tion se Velivery a oe BARREL CARRIERS: Vertical Open Closed_———__—sCNo. Doors ae 

, uantity —— — Horizontal Open Closed__No. Doors __ a. 

N LES: Size Kind Flexible an Location a —— — 
BUMPER: Solid Drop Type __. Drop Center PACKAGE CARRIERS: (Closed) Quantity Underslung _ pene 
METE Size _ Model - — igh with Rough Tread (One Shelf Standard) _ — 

Register Dial___Auto-St pP___ Ticket Printer Location a Location 
AIR ELIMINATOR AND STRAINER: — — —— —_ _— SKIRTIN Tria Full _ cat Streamline a 
LIGATING: Refer to Photo No. Drawing No. wand 

Combination Stop and Tail Light with License Bracket ae Fenders “ Wheel Shields __ — 

clearance Lights: ____Red __ Amber.__Reflectors:_____ Red___ r FLASHING: (ICC) Water Tight Drain Location ees 

op ages 7 Cluster Light: CATWALK ON TOP OF TANK ; LADDER___ STEPS __Location 

Directional Signals: For Tank Only For Tank and Truck Se —E eee 

Switch: — 

Spotlight: Other - men . 

Wiring: Type No. Kind ne ee ae Shown here ig sample of the truck tank specification sheet 
ae Par <5 % —— - (first and second page) used by one truck tank manufac- 
a ee —_ er, turer. Copies of the sheet are given to customers for their 

= ate 56 af Poems record and for purposes of double-check 


September 15, 1948 31 








Buying A Tank Truck 





lations regarding tank trucks which 
may prevail in a municipality where 
truck may operate. New York City, 
for example, has a regulation which 
requires that the chassis must weigh 
the equivalent of 26% of the gross 
vehicle weight. On small units this 
often means the truck maker has to 
add non-functional weight to the 
chassis. 


6—List special accessories or op- 
tional equipment desired, such as ex- 
tra gasoline tank, heater, radio, type 
of brakes (if standard equipment is 
not desired), sanders, larger battery 
size, etc. 

7—Specify who will build the tank 
and request that the sales engineer 
forward to the tank builder gross 
weight of the chassis, with optional 
equipment and accessory weights in- 
cluded. Or, if the purchaser desires 
to deal with tank builder entirely on 
his own, then he should request the 
total chassis weight, plus the weight 
of accessories and optional equipment 
so it can be given to the tank build- 
er. 

Regarding point 7, one truck rep- 
resentative said that failure to in- 
clude all weights often causes over- 
weight difficulties. This is especially 
true since many oil companies have 
become increasingly safety conscious 
and are constantly adding safety 
equipment to trucks but at the same 
time not including this added equip- 
ment in the over-all vehicle weight. 
Generally, he said, the truck maker 
asks a 5% leaway on chassis weight. 
Thus, on a 10,000-lb job, he may be 
500 Ib. above or below the manual 
listed weight. One major company 
transportation man said this much 
variance is not serious. 


Ordering the Right Tank 


In ordering the right tank, as with 
the chassis, first importance should 
be attached to detailed specifications. 
Whether ordering a so-called stock 
unit or a custom-built tank, the 
manufacturers say they must have 
accurate and detailed information if 
they are to adhere to specifications 
demanded by the purchaser. 

Perhaps most important from a 
weight and weight distribution view- 
point, the tank builder wants to know 
what type and model chassis the tank 
will be mounted upon, the accessories 
and optional equipment on the chassis 
and their weights, either from the 
truck manufacturer directly or from 
him through the purchaser. The for- 
mer is preferred by most builders. 

The tank maker wants to know, in 
addition: 

1--The size of tank desired and 
number of compartments. 

2—-Bucket box, can rack, barrel 
carrier and hose tube requirements. 

3-—-Type of pumps and meters de- 
sired. 


1. Product to be handled, whether 
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single or double bulkheads are nec- 
essary. 

5—Whether power take-off is de- 
sired and if so, any preference. 

6—If gasoline-engine-driven assem- 
bly is to be used. 

7—Any additional optional equip- 
ment desired. 

8—Preference as to manifold speci- 
fications. 

9—Any special local regulations 
which may specify rear tank unload- 
ing as against side unloading; whether 
one or the other is preferred or if 
both are desired. 

10—Whether non-functional skirt- 
ing and streamlining is wanted, with 
detailed specifications if such skirt- 
ing is not available in stock units. 

11—Type paint job wanted or if 
operator will paint his own truck. 

12—-For custom-built tanks, addi- 
tional details must be supplied but 
this usually is obtained from the pur- 
chaser by the sales representative 
working against a list compiled by 
the tank builder’s engineering depart- 
ment. 


Co-Ordinating the Procedure 


Considered among major company 
transportation men, truck representa- 
tives and tank builders as the most 





important step, it can be covered 
briefly thus: 

Be sure you known what you 
want; see that the truck manufac- 
turer and the tank builder know what 
you want; be sure the truck maker 
knows who is building the tank and 
what type and size it will be, and 
let the tank builder know what type 
and model and weight chassis th« 
tank will be mounted upon. 


Typical Difficulties 


Summarized briefly, on the basis of 
some complaints aired by marketers 
to NPN, the difficulties encountered 
when a well-defined procedure of pur- 
chase has not been followed include: 

One marketer reports his tank 
truck unit was 1,000 lbs. overweight 
upon delivery. As a result, the op- 
erator had to operate the unit far 
below its designed capacity in order 
to stay within state regulations. 

Another marketer reports receiving 
a unit 490 lbs. overweight. Again, 
the unit was operated at below its 
intended capacity, representing a loss 
in operating revenue. 

One large oil company told NPN it 
had been having considerable trouble 
with overweight units and in receiv- 
ing tank trucks with faulty weight 
distribution. As with the aforemen- 





Purchase Procedure of One Company Summarized 


At the request of NPN, the head of 
the transportation department of a 
major oil company prepared a sum- 
mary of the purchase procedure 
followed in obtaining new motor 
vehicle equipment. He reports his 
company has encountered little or 
no difficulty in getting units accord- 
ing to specifications. His summary 
of purchase procedure follows: 


We have separate specification 
forms for each major unit that 
makes up a piece of motor vehicle 
equipment, such as chassis specifica- 
tions, truck tank specifications and 
dray body specifications. After the 
particular manufacturer of equipment 
has been decided upon, the chassis 
specifications are made up in this of- 
fice showing general information, 
such as the particular division inter- 
ested in obtaining the equipment, the 
size of tank or dray body to be used 
in conjunction with same, the state 
that the unit is to operate in and the 
approximate gross load of the unit; 
also the order number, appropriation 
number and date. Also shown are 
the particular specifications such as 
physical dimensions and all features 
of the chassis that we are particular- 
ly interested in obtaining. 

Along with the chassis specifica- 


tions, this office also formulates either 


truck tank or dray specifications to 
accompany the chassis specifications 
The same general type of information 
as shown on the chassis specifications 
also appears on both the truck tank 
and dray specifications. 

Chassis information is shown ol 
the chassis upon which the truck tank 
or dray body will be mounted and 
also shown are the _ specifications 
covering the physical specifications 
of the truck tank or dray body and 
all of the appurtenances that would 
appear on same, such as shell and 
bulk head gauge, tank material, num- 
ber of compartments and size, type 
and make of emergency valves and 
controls, meters, pumps, hose reels 
and all of the information pertinent 
to the particular units in question 

This office then issues four copies 
of these specifications to the pur- 
chasing department who in turn re- 
tain one copy for themselves, forward 
one copy with the particular orders 
that they issue, forward one copy to 
the division that is ordering the 
equipment and one copy is returned 
to our office. It is then the duty of 
this office to follow up with the man- 
ufacturer, both by approval of blu 
prints and also physical inspection of 
the completed unit, to make certain 
that the unit upon completion as 
closely approximates the _ specifica- 
tions as possible. 
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IMPORTANT EXCLUSIVE FEATURES 
OF A WIGGINS LIFTER ROOF 


Page 13 of the new “Wiggins Vapor Balancing Systems” booklet illustrates and describes 
the Skirt, the Fender and the Dry Seal — very important design and construction features 
for the efficient performance of lifter roofs. 
Illustrated and described in the same book are exclusive design and 
construction features of the Wiggins Dry Seal Gasholder. 
Copies of this new booklet are now available—executives and engineers 


responsible for storing products subject to evaporation losses will find the 


information in this book invaluable. Write for your copy today. 


WIGGINS 
VAPOR SEALS 


GENERAL AMERICAN TRANSPORTATION CORPORATION 


135 SOUTH LA SALLE STREET, CHICAGO 90, ILLINOIS 


BRANCH OFFICES: NewYork © Washington, D.C. © Cleveland © Buffalo © Pittsburgh © St. Losis 
New Orleans © Tulsa © Dallas © Houston © Seattle © Los Angeles © San Francisce 


/ WESTERN STATE olidated Stee! Corp.—Western Pipe & Stee of Califorma, Los Angeles—San Francisco @ CANADA: Toronto Iron Works, Ltd. Toronto 
> SOUTHERN STATES. Wyatt Meta Boiler Werks. Heuste Dolios. Texo ° REAT BRITAIN Motherwell Bridge & Engineering Co, Lid. Scotland 
—_ FRANCE Etablissements Delottre & Frouard reu Po 
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Above is sample of specification sheet of another truck manufacturer. 


ae ee tier 
Billed 
Terms Customer's Order No. Sold By Invoice No. 
No. Tanks No. Gallons No. Compts. Material Ga. Heads Ga. Shell 
Compt. Divisions 1 3 4 5 6 7 8 
ITEM NO. DESCRIPTION ITEM NO. DESCRIPTION 
Base Price Heating Coils 
Less Bucket Box 
Less Piping Insulation 
Less Manholes 
Less Mounting Ladder Housing 
Front Side Rear 
Oval Semi- Rect. Wiring No. 1 2 
Double Heads Comb. S. and T. Light Quan 
Fillers 
Manhoies Running Light Quan 
Top Marker Light Quan 
Can Racks 6 Gal 10 Gal Triple Light Quan 
Running Boards Stop Light Quan 
Meter Light Quan 
Hose Cabinets Spot Light Quan 
Directional Quan 
Hose Tubes Dia Reflectors Quan 
Hose Tube Doors Light Connecting Cable and Plug 
Specialty Cabinets Style Loading Pipe 
With Partitions 
Manifold 
Skirting-Trim Shallow Full 
Streamline 
Underslung Box Fore Aft Piping 
No. Doors 
Type Handle 
Drum Chains Door Checks 
Skids Bbi. Chocks 
Bucket Box Sloping 
Depth-Std Double Extra 
Beavertail Construction Faucets Size Type 
Door Top Hung Side Hung 
Door Opens 90° 180° Side Lube Tanks 
Type Handle 
No. Compts 4-54 
Extra Door Sign Brackets Side 
Door in Skirting with Hose Chute Rear 
Streamline Extra Cab 
Splash Plates Mud Guards 
Bumper- Rigid Lift Drop Smooth Skin 
Hinged Center Offset Export Boxing 
Pega ACT NR eg GI GOO cE el Ge AIC OOO IIT I ay 





By checking 


copy of this sheet, customer can check to see if specifications are being followed 


tioned marketers, the overweight 
units were operated below capacity 
in order to comply with state regula- 
tions. 


Where poor weight distribution 
was encountered, this often involved 
major rebuilding projects such as 
changing axle or king pin location on 
the trailer unit. Such changes in- 
variably involve other complications. 
Where an axle location must be 
changed, this is not a simple matter 
of moving an axle backward or for- 
ward. A move in either direction 
may involve bucket boxes or wheel 
wells. Change of king pin location, 
if of sufficient distance, may mean 
making the trailer no longer inter- 
changeable with other tractors in the 
fleet. 

In both cases, any change in loca- 
tion sets up new stresses not engi- 
neered inte the tank unit originally. 
Tank stiffeners placed over a king 
pin or axle become useless if the lo- 
cation of either is changed. 

When asked the cause for this dif- 
ficulty on overweight and poor weight 
distribution, the transportation man 
for this large oil company listed a 
number of complaints. He said that 
often the truck chassis weight given 
the tank builder by the truck manu- 
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facturer was not accurate and usu- 
ally on the light side. He placed some 
blame on the tank builder too, say- 
ing that the manufacturer of this 
company’s tanks was sending tanks 
through considerably overweight. 

The tank man, in turn, blames it 
on the steel mills, saying that steel 
plate has been coming in on the 
heavy side, sometimes being as much 
as one gauge off in size, on the heavy 
side. With a tight steel supply situ- 
ation, the manufacturer said he was 
not in a position to complain, fear- 
ing his supply might be entirely cut 
off. 

With these, and other complaints 
as a guide, a check was made of sev- 
eral major oil companies, truck 
manufacturers, tank builders and 
steel mill men in an effort to deter- 
mine where the fault lay. 

Results of this check indicate the 
blame may be split three ways, but 
with most of it coming back to a 
lack of co-ordination among the three 


parties involved—the marketer, the 
truck maker and the tank builder. 
However, from the following sum- 


mary of comments, it can be seen 
that co-ordination does exist already 
to a great extent and efforts are be- 
ing made by both truck and tank 





men to make it as nearly all-inclusive 
as possible. 


Major Oil Companies 


Transportation executive of one 
large eastern oil company said, 
“Don’t try to design the truck. Tell 
what kind of a truck you want and 
what you want it to do but let the 
manufacturer design the vehicle. He 
knows best. We have had very little 
difficulty with any of our tank units 
We have a definite purchase proce- 
dure and follow it all the way. We 
co-ordinate our own engineering with 
that of the tank builder and the 
truck manufacturer. We refuse to 
accept a vehicle or tank which does 
not meet with our specifications. We 
receive excellent co-operation on both 
tanks and trucks.” 

Another major company truck man 
said he had encountered little or no 
difficulty. From detailed specifica- 
tions and drawings, the maker of 
both trucks and tanks knows what 
the company wants and supplies it, 
he said. 

A third transportation man said 
his company’s engineering depart- 
ment draws up specifications for its 
truck units from an operating point 
of view, depending upon what state 
the truck operates in. Particular at- 
tention is given to auxiliary equip- 
ment weights and these are calcu- 
lated carefully in planning the ve- 
hicle. Tank manufacturers do a good 
job, he stated. 

Still another truck man with a 
large company observed that buying 
a tank truck unit is like buying a 
suit. If the fit is bad, it’s your fault 
if you accept it. If you’re not too 
particular when the tailor meas- 
ures you, then you shouldn’t com- 
plain if the fit is bad. Nor should 
the suit be accepted without first try- 
ing it on in the store. The same 
holds true for tank trucks. Make 
sure your “specs” are right, then 
check to see they have been followed 
through. If they aren’t right when 
the vehicle is delivered, refuse to ac- 
cept it, he asserted. 


Truck Manufacturers 


General complaint here was that 
most difficulties encountered in tank 
truck units is failure of the purchaser 
to include in his calculations the add- 
ed weight of auxiliary or extra equip- 
ment which he requests the manufac- 
turer to install on the chassis at the 
factory. Quite often this addition of 
equipment comes after the truck 
manufacturer has given the tank 
builder the chassis weight—on a 
standard equipment basis. Then 
when the unit is delivered over- 
weight or with poor weight distribu- 
tion, the purchaser is dissatisfied, the 
tank builder blames the chassis mak- 
er and he in turn is put out with the 
customer. 

Sometimes, too, the 
wants to deal with the 


purchase: 
truck com- 
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you get more work outof Mack Trucks 
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Modern is the word for the handsome quarters occupied ty 
Shaw Brothers Oil Co., Miami, Florida. Modern, too, describes 
their streamlined Mack Model LFT tanker— 5800 galions 
capacity and the last word in efficient, economical hauling. 


because..we put more work intoMacks 
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There is no guesswork about the stam- 
ina of Mack parts. This testing machine 
determines the strength and elasticityof 
Mack axle shafts by imposing measured 
torque up to point of fracture. Sample 
shafts are testéd to destruction, thus 
insuring that all Mack shafts fully mea- 
sure up to Mack’s exacting standards. 


g, New York 1, 
a.; Plainfield, N. J.; 
sland City, N. Y. Factory 
all principal cities for service 
da, Mack Trucks of Canada, Ltd. 


6216.1 SINCE 1900, AMERICA’S HA T-WORKING TRUCK 
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e Now you can use larger, heavy-duty valves that provide a full 
and faster flow — without penalty of extra weight! That's the modern, 
Milvaco, Milvaloy way of cutting costs and speeding operations in the 
petroleum industry. A special, heat-treated, anodized alloy, developed 


and produced exclusively by Milvaco, Milvaloy has the tensile strength 
and durable qualities of bronze or iron — yet weighs only one-third as 
much! Result — extra ease and convenience in handling and installing 
plus the option of using larger, faster-flowing valves that weigh no more 
than ordinary valves of one-third the size. 


On all your valve requirements, specify Milvaco — and enjoy the added 
advantages of Milvaloy! 


MILVACO 





MILWAUKEE VALVE COMPANY «¢« Milwaukee 7, Wisconsin 
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pany and tank maker separately. 
This practice is generally discour- 
aged by both tank and truck men 
since they contend it increases the 
possibility of error. 

Truck companies encourage pur- 
chasers to utilize the facilities of 
sales engineering departments in de- 
termining the right kind of chassis 
to do a, particular job. 


Steel Mill Executives 


Regarding complaint of some tank 
builders that steel plates are coming 
through on the heavy side, consensus 
of steel men is that if material is 
ordered from regular and reputable 
suppliers, steel plate will come 
through on the light side rather than 
being overweight. 


One steel man put it this way: 
“With steel as tight as it is, we're 
not giving any steel away. If a cus- 
tomer orders i0-gauge plate, he’ll get 
10-gauge or something a little light- 
er. On plate going over 10-gauge, 
we would sell that as 12-gauge light. 
However, it is possible that, with 
steel hard to get, some companies 
may be buying plate from gray mar- 
ket sources, in which case the sup- 
plier might sell 12-gauge light as 10- 


gauge stock. But the buyer pays for 
what he gets.” 


Tank Manufacturers 


From five leading tank builders 
came these comments: 

1—*We feel that a high level of co- 
ordination between major oil com- 
panies and tank manufacturers al- 
ready exists. Most of the major com- 
panies have qualified engineers who 
follow closely the design of such 
equipment with the supplier. They 
also have their own particular ideas 
regarding design and _ specifications 
and, as a result, very close contact 
with them is necessary in carrying 
through each order to completion. 

“Small oil jobbers and small oil 
companies who use this type of equip- 
ment, do not have such specialized 
technical men at their disposal and 
usually the purchase and drawing up 
of specifications is left to the owner 
of the business or to the person who 
is responsible for the operation of 
the equipment. In most cases our 
sales representatives or sales engi- 
neers contact such customers per- 
sonally and give them the benefit of 
their experience in working out truck 
and trailer specifications. 

“It is the responsibility of our sales 
representatives in this territory to 
draw up the specifications of such 
equipment and see that the order is 
correctly interpreted by our office 
personnel. We have in use specifica- 
tion sheets covering both truck and 
trailer tanks (see p. 31) which we 
ask our sales representatives to fill 
out when sending in an order. 

“It is true that there has been 
very little co-ordination between 
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truck chassis manufacturers and 
tank body builders. Perhaps the 
reason for this is that the truck 
manufacturers in designing 
truck chassis certainly could not 
take into account the wishes of 
every body builder, regardless of how 
small a percentage of their total 
business he might represent. Usual- 
ly our tanks are designed to suit the 
particular chassis which is specified 
by the customer, and it is true that 
we frequently run into difficulty be- 
cause location of battery boxes, fuel 
tanks, etc., interfere with underslung 
cabinets which are a part of our 
truck tanks. 


“It certainly would be desirable if 
truck chassis designers could be pre- 
vailed upon to keep such equipment 
located at points on the chassis 
where it would not interfere with un- 
derslung cabinets, skirting, pipe 
lines, etc., which are encountered in 
the design of truck tank equipment.” 


Not a Blanket Indictment 


2—“Complaints that manufacturers 
often do not follow through on speci- 
fications cannot very well be consid- 
ered a blanket indictment of the tank 
manufacturing industry because there 
are so many situations, over which 
the tank manufacturer has no con- 
trol, that may enter into this com- 
plaint, and at least partially justify 
the tank manufacturer’s seeming lack 
of interest in the customer’s specifi- 
cations as originally written. 


“We had one experience in con- 
nection with lights and _ reflectors. 
The make specified by the customer 
was ordered and by the time the 
tanks had progressed to a _ point 
where the lights were to be installed, 
they had not arrived. Considerable 
delay would have resulted had we 
stopped the tanks at that point to 





Employs Tank Consultant 


Fruehauf Trailer Co. is now 
employing the services of a con- 
sultant tank specialist in each 
of its 20 sales zones. 

W. J. Robinson, vice president 
in charge of sales, in announcing 
the new service, says, ‘“Deter- 
mining the proper size and 
specifications for a truck-tank 
or tank-trailer to haul various 
liquids is a highly technical job 
... So we are adding to every 
regional sales staff a specialist 
in this type of construction 
who will be available to our 
field salesmen whenever or 
wherever they have a prospect. 
Thus we are assured of fitting 
the right tank in the right ca- 
pacity for the job that is to be 
done.” 





their 











await the lights. We arbitrarily sub- 
stituted another make which was 
available and which was commonly 
used in the industry. After delivery 
the customer made an issue of the 
matter and we were obliged, at con- 
siderable expense, to send a man into 
the field to install the make original- 
ly specified some time later when 
they became available. 


“Complaints about overweight 
tanks are rather interesting in that 
I feel the tank industry generally is 
guilty. This complaint is generally 
the fault of the salesman, who be- 
comes a little too enthusiastic about 
his product, and in order to outdo 
his competitors and thus obtain an 
order, is sometimes inclined to over- 
emphasize the light weight of his 
particular procuct. 


“So there will be no misconceptions 
on the part of the customer, after ob- 
taining an order, our engineering 
staff interprets it to the best of their 
ability, preparing a sketch (see p. 
29) which is submitted to the selling 
branch in triplicate, with instruc- 
tions to keep one copy for the files, 
give one to the customer and return 
the third, with the customer’s signa- 
ture on the face of same, before con- 
struction is started. If the customer 
really checks the print before sign- 
ing, there is little chance of error in 
interpretation of the specifications or 
the weight or distribution of weight, 
taking into consideration, of course, 
reasonable manufacturing tolerances.” 


3—“Stock units, sold mainly to 
jobbers and Independent operators, 
are built on a production line basis. 
Before closing a sale we always fur- 
nish a strip drawing of the unit for 
approval of the customer. Custom 
built equipment is largely for major 
oil companies. However, when the In- 
dependent jobber requests this type 
of equipment, our entire engineering 
facilities are at their disposal. We 
make a complete drawing of the 
unit, showing all dimensional data, 
appearance, etc., then give a letter 
outlining complete detailed specifica- 
tions as well as photographs for the 
customer’s approval. 


“In normal times we guarantee our 
equipment to be plus or minus 1% 
of the estimated weight which we 
furnish with the drawing and with the 
original sales order. Since the war, 
however, due to the fact that the 
sheets are no longer running true to 
form, it has been necessary that we 
discontinue this and contrary to the 
opinion of steel representatives, we 
are finding in many instances our 
sheets, shapes, etc., are running 
heavy. In fact, we have found some 
sheets varying as much as a gauge 
and a half to two gauges, both over 
and under the original specification 
on our order. In this particular in- 
stance, the manufacturer is complete- 
ly at the mercy of the steel mill, 
who, in turn, has not had an oppor- 
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Motorists prefer oil in cans, 16 to 1*! 


Here’s the “‘magic’’ behind those figures: 


Customers know what they’re getting . . . 
feel the oil is cleaner and better. The station 
has no trouble with breakage. 


So, thanks to you refiners for keeping 








customers and station operators happy .. . 
for putting oil in cans! 


And cans afford brand-name protection 
. enable you to help cash in on national 
advertising. 


Sheer magic! 


PROTECT YOUR BRAND NAME WITH IN CANS 


AMERICAN CAN COMPANY New York * Chicago * San Francisco 


*According to a survey conducted in New England, Middle Atlantic, South Atlantic, and East North Central States by the magazine, Super Service Station 


September 15, 1948 


39 





Buying A Tank Truck 





tunity to replace his equipment un- 
der these rush times.”’ 


i—-“‘We formerly had trouble in 
co-ordinating engineering services 
and specifications with the jobber or 
smaller operator, but we have de- 
vised a form, one for truck tanks 
and one for trailer tanks, which lists 
all specifications and truck data or 
trailer data necessary. Through this 
complete order blank, we never have 
any trouble with specifications and 
so far we have never had any tanks 
overweight. We have not had any 
trouble with 12-gauge plates coming 
in on the heavy side, causing over- 
weight. In fact, when steel men say 
plate would be coming through on 


the light side rather than the heavy 
side, they are right as far as our 
experience results.” 


5—“‘Truck manufacturers are very 
co-operative with all body manufac- 
turers and send these body manufac- 
turers ‘body builder’s’ charts for 
their various truck models as soon 
as they are released. These contain 
all the information that a truck tank 
manufacturer needs in order to de- 
sign a tank for any particular truck. 

“We supply our customers with a 
line drawing of the tank they are 
purchasing, showing dimensions and 
the details of the skirting and cab- 
inets. We have had no complaints 
of any of our truck tanks being over- 





weight, as in our construction, we 
have allowed enough tolerance to take 
care of additional weight caused by 
steel running on the heavy side. 

“We do not agree with the steel 
executive who said sheets would be 
coming through on the lighter side 
Our records show that 90% of the 
material we receive is on the heavy 
side of the theoretical weight, and we 
have discussed this with the mill rep- 
resentatives several times. They ad- 
vise us that the mill men are paid 
in addition to their hourly rates, on 
a tonnage basis, and in view of this 
the mills have an eternal fight with 
the mill operators because the op- 
erator wants all the material heavy 
as it makes him more money.” 





3 Private Companies Now Allowed to Sell Oil 


Products in Occupied Japan on Limited Basis 


Special to NPN 

TOKYO, Japan Limited private 
industry marketing of petroleum 
products began in Japan early this 
month for the first time since the 
occupation forces took over the coun- 
try. The move by the Supreme Com- 
mander Allied Powers which allowed 
three private companies to begin sell- 
ing gasoline and kerosine to foreign- 
ers in Japan was the first step in the 
gradual process of returning the pre- 
war petroleum industry here to 
private control. 

Until this time all petroleum sales 
and other oil business has_ been 
handled by SCAP and has _ been 
sharply controlled by it. All pur- 
chases of petroleum products by the 
Japanese will continue under control 
of the occupying powers. 

Under the system which went into 
operation, three companies—Stand- 
ard-Vacuum, Rising Sun Petroleum 
Co. (Shell) and Caltex Japan—will be 
able to operate stations selling gaso- 
line, lubes and some _ kerosine to 
foreign civilian consumers here who 
can pay in foreign currency. All 
such purchases will first have to pre- 
sent an authorization card issued by 
SCAP. 

On Oct. 1 these three companies 
holding limited licenses will be able 
to start selling bunker fuel oil to 
foreign ships operating to Japan. At 
some future date they will also be 
permitted to begin selling aviation 
gasoline. 

The resumption of gasoline sales 
involved the return to the companies 
of some of the storage and terminal 
facilities which they once held here. 
It is understood that a plan is being 
worked out to put private oil com- 
panies back into full operation in 
Japan, including selling to the 
natives, but just when this will event- 
uate is unknown. 

Under the present limited licensing 
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system, American Army Forces will 
continue to receive their supplies of 
petroleum products from Army 
stations. 

Volume of gasoline sales in Japan 
now is estimated by an official of one 
company to be about 35% to 40% 
of the prewar total of 28-29 million 
bbls. annually. 


Legislative Study Urged 
On Synthetic Fuels 


SEATTLE — Section of Mineral 
Law of the American Bar Assn. has 
been urged, in report recently pre- 
sented by its Committee on Natural 
Gas, to give careful study to synthetic 
fuels legislation being formulated for 
presentation to next Congress “in or- 
der that a sound program can be for- 
mulated by such legislation as ulti- 
mately may be adopted.” 


Committee report, signed by 
Charles I. Francis of Houston, chair- 
man, said that H. R. 5495, introduced 
at last session by Rep. Wolverton (R., 
N. J.) chairman of House Interstate 
and Foreign Commerce Committee, 
ineluded some aspects, “particularly 
those which tend to put the govern- 
ment into the business of operating 
synthetic fuel plants,” which the bar 
committee said “appear objection- 
able.”’ Bill was not voted on by either 
house, report noted, adding, “but the 
matter is important to the industry 
and the public...” 

Report quoted from May 15 address 
of Interior Secretary Krug at Tulsa 
in which Krug advocated that private 
industry assume job of setting up 
synthetic fuels program—which he 
estimated would require investment 
of $9 billion—rather than govern- 
ment. 

“The program as outlined by the 
Secretary of the Interior in his ad- 


dress appears to be a sound and con- 
structive one,” report said. “The na- 
tional importance of continued re- 
search and development in this field 
is obvious. Wherever feasible, the oil 
and gas industry must take the initia- 
tive in the future as it has in the 
past.” 

Committee also suggested that leg 
islation for amending Natural Gas 
Act should be re-examined and that 
the essentials of the recommended in- 
dustry program, including such points 
as preventing the Federal Power 
Commission from controlling end-use 
of natural gas or from taking juris- 
diction of direct sales, should be sub- 
mitted to the next Congress in “clear 
precise and unambiguous language.’ 
Committee said that with evidence in 
the natural gas investigation over- 
whelmingly supporting essentials of 
the industry program, Congress can 
be convinced after forthcoming elec- 
tions that the public welfare requires 
enactment of the amendments sought 
by the industry. 

In discussing passage of Publi 
Law 853, purpose of which was to 
maintain status quo of mineral rights 
of surplus lands liquidated by the 
Secretary of Agriculture, the commit- 
tee urged that a “sound policy” for 
disposal of these mineral interests 
should be formulated by the next 
Congress, with the oil and gas indus- 
try being given a chance to render 
assistance in formulating legislation 


‘48 Motor Vehicle Factory 
Sales 9°, above ‘47 Figure 


DETROIT—U. S. factory sales ot 
motor vehicles in July totaling 474,- 
387 units represented approximate 
10% increase over June, Automobile 
Manufacturers Assn. reports. 

July output of passenger cars, 
trucks and busses was second highest 
for any month since World War II 

July passenger car production, 356,- 
582 units, topped all previous months 
this year. Output of 116,802 trucks 
and 1,003 coaches ran slightly behind 
June. 
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See your nearest Oil Equipment Distributor or communicate with us direct 


>) —] 
RICHMOND OIL EQUIPMENT CO., INC. ROE 1419-21-23 E. MAIN St., RICHMOND 19, VA. 


"A Quarter of a Century of Service to the Petroleum Industry” 


September 15, 1948 











Thompson Tells How State Conservation 


Under Compact Serves Industry, Nation 


Maj. Gen. Ernest O. Thompson, chairman of the Texas 
Railroad Commission, is one of the world’s outstanding 
authorities on the conservation of petroleum resources. 
He is likewise a strong believer in the ability of the 
state governments to do a better job of conservation 
than the federal government. 


When the federal government threatened to grab con- 
trol of the oil industry, supposedly because the states 
could not handle conservation properly, General Thomp- 
son helped organize the Interstate Oil Compact Com- 
mission 13 years ago. He has been one of its most ardent 
supporters ever since. 


Petroleum News reviewed the accomplishments of the 
Compact, particularly in helping to keep the oil indus- 
try out of the hands of federal bureaucrats. Our only 
criticism was that the Compact did not blow its own 
horn loud enough. 

Responding to the suggestion that it speak up in its 
own behalf, the Compact set aside a period during a 
meeting in New York earlier this month to review its 
own achievements. The main address was assigned to 
General Thompson. 

Herewith is a generous portion of General Thompson's 
address. NPN commends it to all oil men who wish to 
know more about one of the industry’s outstanding or 


In an editorial on June 30 


By ERNEST O. THOMPSON 
Chairman, Texas Railroad Commission 


The Interstate Compact is a con- 
stitutional way of approaching a 
common problem of the sovereign 
oil producing states. It has, within 
its provisions, all that is necessary 
for sane, sensible, reasonable men to 
do all that is needed and all that is 
legal in the effort at conservation as 
the term relates to the prevention of 
physical waste in oil production. 


The Oil States Treaty, as I choose 
to call it, permits the state represen- 
tatives to sit around the table and 
work for the common good. When 
I say the “common good,” I mean 
more than simply working for the 
immediate gain of the oil producing 
states. I mean that the oil states 
treaty is purely and solely a waste 
prevention convention. If we prevent 
all possible physical waste in the pro- 
duction of our oil, we shall have done 
all that the treaty contemplates and 
all that it permits us to do. More 
than that, we should not be allowed 
to do. It is not the function of the 
Compact to make oil scarce in order 
to make it high in price. That is 
not allowed by the Compact. It is 
specifically prohibited. This has not 
been done or even attemped or con- 
templated by the commission. 

Here is the reason for that pro- 
vision. There are fewer oil producing 
states than there are oil consuming 
states. Even within the oil producing 
states, there are fewer—far fewer 
people who produce oil than there are 
consumers of oil products. 


Any governmental effort in order 
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to be worthwhile, and in order to be 
permanent, must be for the greatest 
good of the greatest number of 
people. If it be not so, the laws 
will surely be changed in_ the 
end, and any effort at unduly charg- 
ing the consumer will end disastrous- 
ly for the producers and the oil pro- 
ducing states. This the Compact was 
designed to prevent. Its success and 
its very life depends upon strict ad- 
herence to the letter and the honest 
intent of the treaty. 


The American people are inherent- 
ly fair when they know the facts. 
The Compact is designed to make the 
true facts of oil production known to 
everyone. 


People Like Cheap Gasoline 


The American people are against 
waste in any form. They are for 
efficient operation of our oil pro- 
duction to the end that the greatest 
ultimate recovery of oil may be had. 
But it must always be kept in mind 
that they like cheap gasoline and 
cheap gasoline has made possible the 
great development of our automotive 
transport in America. 


This increased use of automotive 
transport has made possible the pres- 
ent prosperity of the oil producing 
business. 

It is well to keep this point always 
in mind when some one demands that 
crude oil prices be raised. Prices are 
not our function. 


It is my deliberate thought that 
control of oil production should be 
kept close to the people within the 
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sovereign states. The control of the 
resources of a state should not ever 
be vested outside of that state. When 
responsible state officials control pro- 
duction, they will act for the bene- 
fit of all the people—not just for 
the oil producers. Here lies the safe- 
ty of the Compact. It leaves all 
power with the sovereign state as to 
what shall be done within any par- 
ticular state, but it does bring to all 
member states the experience and 
help of every other oil producing 
state in the matter of preventing 
actual physical waste in producing 
oil and gas. 


None will admit they wish to com- 
mit waste knowingly. All will agree 
that waste should be prevented when 
the scientific means are known and 
made available. There is no sadder 
sight than an oil field which has been 
operated for sudden profits without 
regard for the incident waste and 
that ultimate loss to the field and 
the state in oil that has been negli- 
gently left in the sands never to be 
recovered. Every oil man knows the 
story. May those economic tragedies 
be a thing of the past. It is to this 
end the Compact is dedicated. 


Answers Price Charge 


It has been suggested by some 
people that the Interstate Oil Com- 
pact Commission was acting in con- 
cert to limit the production of oil in 
order to make the price of crude oil 
high or higher. Those who make 
this claim base their contention on 
the Bureau of Mines forecast of mar- 
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After 11 years in continuous service, - 
this curb pump hose shows no signs of failure 


TUBE AND COVER 
MADE OF 
DU PONT NEOPRENE 


KEEP HOSE 
ON THE JOB 
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““Once you've used smooth-bore 
neoprene hose,” says Bill Sterett, 
“you'll see how much better it is 
than the old-type hose. The neoprene 
hose is far stronger . . . hasn’t broken 
at the couplings in all the time I’ve 
used it. It’s lighter, more flexible and 
it doesn’t mar the finish of cars. Mil- 
lions of gallons of gasoline have gone 
through this hose during the past 
eleven years. But from the looks of 
it, I believe it will last eleven more!”’ 


In service stations all over the 


HERE’S WHY NEOPRENE DOES SO MANY JOBS SO WELL! 


¥ 


High tensile strength, resilience, low permanent distortion. 


‘ Tough and durable, resists abrasion and cutting. 


* 
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country, the story’s the same. Curb 
pump hose made with cover and tube 
of Du Pont neoprene is setting new 
service records. For a neoprene cover 
resists abrasion, oils, grease, weather 
and aging. It’s strong and durable— 
resists abrasion, cutting and chip- 
ping. And a neoprene tube, although 
in constant contact with gasoline, 
won’t swell and disintegrate. Nowon- 
der so many say, “‘There’s no substi- 
tute for neoprene.” 


So when you need any type of oil, 








gasoline or kerosene hose, ask your 
supplier for hose made with Du Pont 
neoprene. It’s your assurance of de- 


pendable long service life . . . eco- 


nomical oneration. 


FREE! THE NEOPRENE NOTEBOOK 


Interesting stories P 
new, unusual appli- 
cations of neoprene 
Write E. I. du Pont 
de Nemours & Co 
(Inc.), Rubber Chem 
icals Division U-9, 
Wilmington 98, Del. 








Superior resistance to sunlight, aging, ozone, and heat. 
Resistance to deterioration by oils, solvents, chemicals, acids. 
Superior air-retention, low permeability to gases and fluids. 


Special compositions are flame-retarding, static-conducting, 
flexible at low temperatures. 


aU PON 


BETTER THINGS FOR BETTER LIVING... THROUGH CHEMISTRY 
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ket demand. They claim that the oil 
producing states are slaves to the es- 
timates of demand put out by the bu- 
reau. 

Such is not and never has been the 
case. 

The Bureau of Mines estimate of 
crude demand is exactly like the re- 
ports put out by the Weather Bureau 
each day about what they think the 
weather is going to be like. If they 
say rain and you do not believe it, 
the weather man does not mind wheth- 
er you get wet and you don’t blame 
the Weather Bureau. 

It’s exactly like the Department 
of Agriculture puts out on crop fore- 
casts. It’s an informed estimate or 
guess on what the best data obtain- 
able indicated. 

These Bureau of Mines forecasts 
of crude demand are like the Census 
Bureau's figures on population in- 
creases or decreases. You can be- 
lieve the Census Bureau, or you can 
take the Chamber of Commerce fig- 
ures just as you prefer, or you can 
make your own estimates. 

So it is with the oil producing 
states. We are not required nor are 
we under agreement to stick to or 
abide by tke Bureau of Mines esti- 
mates of what is going to be needed. 


Recalls East Texas Waste 


In Texas we had great surpluses of 
crude oil in the early 30’s brought 
about by the discovery of the East 
Texas oil field, and its unrestrained 
and uncontrolled early wasteful wide- 
open production. 

Oil was produced as fast as it 
could be produced—-faster than it 
could be transported. 

Our Railroad Commission was 
given the job of putting into effect 
proper oil and gas_ conservation 
measures. 

I know authoritatively about this 
because I set up our headquarters 
there in Kilgore the day the military 
forces moved out when the VU, S. 
Supreme Court decided that martial 
law in that instance was illegal. We 
decided that it was essential that we 
obtain some basic data upon which 
we could bottom our orders. 

We obtained this data by experi- 
ments and tests which we have con- 
tinued over these past 15 years. We 
issued orders reducing the outlet of 
the field to 350,000 barrels per day, 
based on technical testimony. 


Adverse Court Decision 


People who thought we were re- 
ducing the allowable too greatly took 
us into court and the judge agreed 
with them and struck down our order 
saying that we were, in his opinion, 
exceeding our statutory authority. 

A special session of the Texas 
Legislature was called and our legis- 
lature properly passed our market 
demand law which says that produc- 
tion of oil in excess of market de- 
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mand or transportation or 
facilities is waste. 

We then held another hearing at 
which all the physical facts of the 
field were developed along with the 
fact that greater amounts of oil were 
being daily produced than could be 
marketed, transported or stored. 

Then our order was sustained. 


Mind you the market demand 
statutes do not come into play at all 
or ever until the sworn testimony at 
the hearing held for the inquiry 
shows conclusively that the ability 
to produce without physical waste of 
reservoir energy is greater than can 
be marketed, transported or stored, 
and wasteful storage in open earth- 
en pits is prohibited by statute. 


storage 


Kept the Wells Flowing 


The interesting technical fact of 
all this is that wken we were able 
legally to reduce the daily production 
of oil from East Texas to 325,000 
bbls., we were able to arrest the for- 
mer rapid decline in  bottomhole 
reservoir pressure and thus keep the 
wells flowing naturally by more 
efficiently utilizing the water drive 
which is the motivating energy in 
that field. 

Thousands of wells which were 
standardized with pumping equip- 
ment by major companies and inde- 
pendents alike when the wells were 
completed, have never yet used those 
pumps at all. The wells flow 
naturally because we reduced the 
flow to that point where the bottom- 
hole pressure remains almost con- 
stant. 

We take monthly botttomhole pres- 
sure tests on 100 key wells in the 
field. 

If the tests show that the average 
bottomhole pressure has dropped, we 
reduce the allowable enough to arrest 
this dangerous decline of pressure. 

If the pressure tests show an in- 
crease in pressure, we then allow a 
greater production of oil from the 
field the following month. 


3 of M Estimates Have No Bearing 


The Bureau of Mines estimate of 
market demand nor any other esti- 
mate of demand has no bearing what- 
soever on this action. 

We are attempting to fully utilize 
the God given natural energy stored 
in the reservoir to lift this oil. 

The present pressure is 
pounds per square inch, 

The experts testify that the critical 
point at which the gas in solution in 
the oil in the reservoir will come out 
of solution is around 740 pounds. 

We dare not come too close to 
that point of danger and lose the 
mobility of our oil in the reservoir 
by letting the gas liberate itself 
from out of solution. We _ believe 
that the oil will move more freely 
and more completely through the 
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sands and rocks if the gas is kept 
in solution. 


This was something new in Texas 
in 1933. 


The industry put pumps on its 
weils under the then current impres- 
sion that all oil wells would shortly 
have to be pumped. This was be- 
cause under old open-flow production 
practice, all oil fields did shortly dis- 
sipate their reservoir energy and the 
pressure to lift the oil was gone, so 
the artificial lift or pump was a 
necessary last resort. But what a 
different story of conservation has 
here been demonstrated. I think we 
have proved the way to produce oil 
more efficiently. 


Much More Oil Recovered 


The experts uniformly estimated 
that under the then current methods 
of oil production (1932), the total 
ultimate oil recovery from East 
Texas would be in the nature of one 
billion barrels. 


The facts are that up to now 
(1948) we have already recovered 
in excess of 2 billion 600 million bar- 
rels of oil from that reservoir and the 
experts now say that if we keep in 
effect the present efficient rules and 
regulations, there will certainly be 
recovered an additional 3 billion bar- 
rels of oil, making a total of 5% 
billion or more barrels of oil brought 
forth for mankind’s use where only 
1 billion barrels of oil were ever ex- 
pected to be recovered. 

The Bureau of Mines estimate of 
market demand had nothing to do 
with this great accomplishment. 

Federal control had nothing to do 
with it, except that the then advo- 
cates of Federal oil control constant- 
ly harassed and abused the state 
conservation authorities who were 
working faithfully to find out how to 
do a constantly better job. 

There are those who say that con- 
servation of oil and gas is against 
the consumer's interest. I reply that 
in Texas we have 7 million people 
About 2 million have some income 
from oil in either salary, rents or 
royalty. Five million Texans own no 
oil nor have oil income, but all use 
petroleum products. 


Cites Victories of Commissioners 


We of the Texas Railroad 
Commission are three elected offi- 
cials. One is elected each two years 
For sixteen years I have been before 
the electorate and oil and gas con- 
servation has always been the leading 
issue, 

On July 24th this year (1948) it 
was my time to run again and the 
voters honored me with 826,000 votes, 
giving a clear majority of 500,000 
votes in favor of sound, true, tried 
and proven conservation practice. 

A former member of our Texas 
Commission, Beauford H. Jester, now 
our chairman of this Compact Com- 
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ALL SIGNS POINT TO 
A BRIGHTER OIL OUTLOOK 


RELIEF FROM THE HEADACHES and 
deep down worries, business losses and 
squeezes suffered during the tight petro- 
leum supply situation, will be welcome to 
all petroleum marketers. 

They'll welcome the opportunity to get 
out of the tight corner into which shortages 
pushed them ... they'll feel like free men 
once more, rarin’ to get going with bigger 
and better sales plans... rarin’ to reap the 
harvest resulting from their own aggressive 
selling efforts. 

Many will not easily forget the lessons 
they recently learned... 

Many will revise their motor oil sales 
programs... 

They'll want to establish at least one 
brand of their own... one oil brand that 
will be their very own, come what may... 


one brand on which they alone will reap 
the full harvest of the sales effort, time and 
money they plow into their oil program 
over the years. 

Many are turning to Canfield whose 
more than 60 years of experience in help- 
ing marketers establish their own private 
brands with popular priced oils of excep- 
tional quality and value, brings them a 
sure-fire combination for success, profits 
and permanent security in the oil business. 
Sow now for the future... sign the coupon. 


3 GRADES READY FOR YOUR NAME! 


A TOP-FLIGHT PREMIUM GRADE solvent extracted, additive type 
motor oil .. . one of the very finest ultra-modern lubricants for today's 
high-powered, high-speed engines. 

A FINE PURE PARAFFIN OIL refined from exceptionally high grade, 
selected crude .. . tried and proven in millions of miles of safe, sure 
and economical lubrication in thousands of cars, trucks and tractors. 

AN ECONOMICAL OIL for those motorists, truckers and farmers 
who want a dependable oil at a low price . . . a big value oil, refined 
from 100% virgin crude. 


MAIL THE COUPON: 
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CANFIELD OIL COMPANY 


We are interested in establishing our own private 


| 
| 
-« | brand. Pl d furth articulars. 
General Offices: CLEVELAND 4, OHIO ee ae sed 
YOUR BRAND J Company 
Plants: CORAOPOLIS, PA., CLEVELAND, OHIO | 
JERSEY CITY, N. J. “MOTOR oll ; Address 
—— oe 
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mission, was elected governor from 
the Railroad Commission. He appoint- 
ed William J. Murray, Jr., to succeed 
him and Murray was elected by the 
people at this election with 663,917 
votes—a clear majority. 

These figures are given to refute 
the uninformed charge that conser- 
vation of oil and gas is against the 
consumer. 


The Compact was formed to defeat 
and make entirely unnecessary any 
Federal oil control. 


The Compact has succeeded far be- 
yond the dreams of its founders. I 
know because I was one of its foun- 
ders and three times its chairman in 
the first dreary days when a lot of 
good people were demanding Federal 
control. They no longer want Feder- 
al control of oil. 


Chaos Tamed 


There was chaos in the oil pro- 
duction industry. We tamed that 
chaos by applying science to the 
business of oil production. We now 
sing the song of state sovereignty 
and co-operation. Initiative, research 
and free enterprise will carry us on 
ever to new production records. 


It has been my joy to have for so 
many years been privileged to devote 
my life to the problem of making 
ever more efficient state oil and gas 
conservation. 


In the working of this Oil and Gas 
Compact, we see the fruition of the 
dream of many men who all had one 
objective—the perpetuation of free 
enterprise under the laws of the 
states where the oil was found. 

This dream has stood the test of 
depression, war and prosperity. 

We have learned how to work to- 
gether—states, scientists, lawyers, 
oil producers and courts. 

In the Rowan v. Nichols Case, the 
U. S. Supreme Court said, “Certainly 
in a domain of knowledge still shift- 
ing and growing, in a field where 
judgment is therefore necessarily 
beset by the necessity of inference 
bordering on conjecture even for those 
learned in the art, it would be pre- 
sumptuous for courts, on the basis of 
conflicting expert testimony, to deem 
the view of the administrative tri- 
bunal, acting under legislative au- 
thority, offensive to the 14th Amend- 
ment.” The court sustained our or- 
der in the East Texas Field in this 
case in 1940. 

Then in the Burford Case in 1943, 
the high court said, “As a practical 
matter the Federal courts can make 
small contribution to the well-organ- 
ized system of regulation and review 
which the Texas statutes provide. 
Texas courts can give fully as great 
relief, including temporary restrain- 
ing orders, as the Federal courts. 


“Delay, misunderstanding of local 
law, and needless Federal conflict 
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with the state policy are the inevi- 
table product of this double system of 
review.” 


Praised by Courts 


Mr. Justice Douglas, concurring, 
adds in the same opinion, “The opin- 
ion of the courts calls the Railroad 
Commission and the Texas Courts 
‘working partners.’ 


“The courts do not sit merely to 
enforce rights based on orders of the 
state administrative agency. They 
sit in judgment on that agency. That, 
to me, is the crux of the matter. 

“If the Federal courts undertook 
to sit in review, so to speak, of this 
state administrative agency, they 
in effect actively participate in the 
fashioning of the state’s domestic 
policy. That interference would be 
a continuing one, as the opinion of 
the court points out. 

“Moreover, divided authority would 
result. Divided authority breeds 
friction...” 

These fine decisions came in the 
years 1940 and 1943. Think what a 
great difference it would have made 
had we been able to have had these 
decisions in the early 30’s. Our prog- 
ress would have been easier and 
much more rapid. 


Much criticism of the regulatory 
body would have been avoided. It 
was truly unjust criticism as the 
later decisions so clearly show. 

The progress of state conservation 
was delayed by the slow adjustment 
of our concept of property rights to 
constitutional limitation. It was the 
slow evolution from the law of cap- 
ture to the right to your share of the 
oil and gas under the conservation 
statutes where waste is prevented 
and correlative rights are fully pro- 
tected. 


The courts have clearly upheld our 
state powers in oil and gas conser- 
vation. The industry has learned to 
respect and obey regulations. The 
public benefits by having more oil 
for its use. 


Bureaucrats Want Federal Control 


The threat of federal control is 
now breathing its last dying gasp. 
Only the bureacrats now want it- 
and they want it only for the central- 
ization of power in their hands. 

The Oil and Gas Compact has no 
power to force any state to do any- 
thing. The Compact depends solely 
upon the power of enlightened public 
opinion as to what is the proper way 
to conserve oil and gas. 


After all is said and done, enlight- 
ened public opinion is the greatest 
force for good on this earth. The 
Compact Commission is the agency 
through which we inform ourselves 
and the interested public. 


Its history needs no apology. I am 
proud of its accomplishments. 


Tulsa Trio Buys Closed 
Refinery as ‘Speculation’ 
NPN News Bureau 

TULSA—Purchase of Danciger Oil 
& Refining Co.’s 7,500 b/d Longview, 
Tex., refinery for “about $1 million” 
has been completed by W. C. Berry, 
oil operator, and his _ associates, 
Robert Baker and John Gibson, all 
of Tulsa. Plant, which has been idle 
for three years, was “bought as a 
speculation” and new owners have 
not yet decided what they will do 
with it, Mr. Berry said. 

Deal, which was effective Sept. 4, 
includes the 88-acre site and stor- 
age facilities of the refinery, and 
Danciger’s Longview gathering line. 
The Cordova gathering line was not 
included in the purchase but will be 
leased, Mr. Berry stated. 

Danciger also sold them 1,000 b/d 
crude production at East Texas post- 
ed price of $2.65 per bbl., but re- 
tained wells, Mr. Berry said, adding 
he had turned down $90,000 per year 
“premium” above posted price for 
this crude. 


Shell Chemical Opens 
New York Headquarters 


NPN News Bureau 
NEW YORK—Administrative of- 
fices of Shell Chemical Co., trans- 
ferred from San Francisco, opened 
last week at 4 West 58th St., New 
York. Jan Oostermeyer, president, 
said company will direct operation 
of plants in Houston, and in Mar- 
tinez, Dominguez and Pittsburg, 
Calif., from New York office. Com- 
pany’s western sales division office 
remains in San Francisco. 
* +. + 


NEWARK, N. J.—Shell Chemical 
Corp., subsidiary of Shell Oil, said 
it has opened new office in Ray- 
mond-Commerce Building here for 
its Newark district. This office will 
be center of sales activity in area 
including states of New Jersey, Dela- 
ware, Maryland, eastern Pennsyl- 
vania, and the District of Columbia. 


Research Lab Project Delayed 


NPN News Bureau 
TULSA—Construction of Stanolind 
Oil & Gas Co.’s new research labora- 
tory scheduled to begin before the 
end of the year, has been postponed 
for at least a year due to high and 
unstable construction costs and diffi- 
culty in obtaining essential materials, 
according to A. L. Solliday, executive 
vice president. Company earlier post- 
poned construction of its $80 million 
hydrocarbon synthesis plant near 
Garden City, Kans. 

Simultaneously, company revealed 
purchase of 20 more acres for the 
new laboratory site, just west of 
the 60-acre plot already bought 
southeast of Tulsa. 
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:. THE 200 EXTRA GALLONS THIS TRUCK CAN CARRY 
i PAY FOR THE TRAILER TANK IN 3 YEARS 





Y trimming 1535 lb. of dead 
B weight off this 4500 gallon Heil 
Trailerized Tank, Cor-TEN con- 
struction makes it possible to carry 
200 gallons more on every trip. On 
four trips a day this means 800 extra 
gallons hauled—a $4.00 daily saving, 
even when delivery costs are figured 
at only % cent per gallon. Actually, 
in three years these “free-riding” 
gallons save enough in delivery costs 
to completely pay for the unit. 

That may seem like a quick return 
for your money. But we have records 
of tank trailers built lighter with 
Cor-TeEn which paid for themselves 
in only 18 months! 

Cor-Ten-built equipment pays 
these high, cost-amortizing dividends 
because, unlike aluminum and mag- 
nesium, the cost of Cor-TEN is low. 
In fact, Cor-TEN today costs so very 
little more than plain carbon steel 
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that in some instances leading equip- 
ment builders report that it will re- 
duce weight with no increase in cost 
whatever. 

If you want to reduce your operat- 
ing costs ... reduce weight. And if 
you want to reduce weight without 
paying an excessive premium for 
weight reduction, build light with 
U-S-S Cor-Ten. 

Our engineers who, more than 13 
years ago, pioneered this most fa- 
mous of the high strength steels will 
be glad to show you how Cor-TEN 
can be applied to your gasoline haul- 
ing units to ensure optimum results 
at minimum cost. 








Beat the steel shortage 
—use steel that DOES more! 


By replacing carbon steel with U-S:S 
Cor-Ten or U-S-S Man-TEen where eco- 
nomically applicable, you can:—(1) Make 
your steel supply go one-third farther, 
Now. (2) Satisfy more customers, NOW. 
(3) Make better products lighter, 
longer-lasting and generally more profit- 
able to the user, Now. (4) Get these 
benefits at little or no greater cost per 
unit, NOW. 

To help you adapt these steels to your 
product, immediately and with least 
change in shop methods—we have a spe- 
cial staff of metallurgists and engineers 
thoroughly familiar with what these 
steels can do. Phone, wire or write our 
nearest office 








AMERICAN STEEL & WIRE COMPANY, GENERAL OFFICES: CLEVELAND, OHIO 
CARNEGIE-ILLINOIS STEEL CORPORATION, PITTSBURGH & CHICAGO 


COLUMBIA STEEL COMPANY, SAN FRANCISCO 


- WATIONAL TUBE COMPANY, PITTSBURGH 


TENNESSEE COAL, IRON & RAILROAD COMPANY, BIRMINGHAM 
UNITED STATES STEEL SUPPLY COMPANY, WAREHOUSE DISTRIBUTORS, COAST-TO-COAST 
UNITED STATES STEEL EXPORT COMPANY, NEW YORK 


U*S*S COR-TEN - U-S*S MAN-TEN - U*S*S ABRASION RESISTING * 


~ USS HIGH STRENGTH STEELS 


US'S MANGANESE-NICKEL-COPPER o.s0as 
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The more you compare tank trailers... 












} Compare Design 
Trailmobile’s new integral design, with 
full-length tension members, effectively 
dissipates every possible stress and strain 
...enables you to operate a Trailmobile 
for less. You'll save on maintenance, too. 























2 Compare Construction 

Special, top-quality materials in Trail- 
mobile tank trailers give you added 
strength and dependability. Safety- 
locking manhole covers! Special stiffeners 
protect heads against surge pressure. 


More and more petroleum marketers and transporters are 
insisting on Trailmobile. 


They found that the more they compared tank trailers, the 
more they wanted Trailmobile. Make that comparison your- 
self.. See if you don’t agree that Trailmobile is your best 
tank trailer investment. 





3 Compare 
Suspensions 


Both Trailmobile single-axle and tandem 
suspension reduce friction and road shock 
for better alignment and pull. Tandem 
has only two moving parts. Carries max- 
imum payloads with less brake and tire 
wear. Keeps tires “‘glued to the road.” 


A few “‘reasons why”’ are listed in the column at the right. 
You'll find many others, too! 


For example, special reinforcing frames are built into the 
tank over the suspension and drop sections, as well as over 
the pick-up plate, for extra support at the greatest points 
of stress. Then, too, vapor-proof wiring is standard on all 
Trailmobile tanks . . . for extra safety, extra permanence. 4a Compare Upper Couplers 

Trailmobile leads in coupling strength 
and flexibility. Reinforced pick-up plate 
minimizes coupling shocks. Kingpin loca- 
tion is adjustable to various conditions. 
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Visit your nearest Trailmobile Sales and Service Head- 
quarters for the full extra-value story. Or write The Trail- 
mobile Company, Cincinnati 9, Ohio, or Berkeley 2, Calif. 












































SINGLE-AXLE TANK TRAILER TANDEM-AXLE TANK TRAILER SINGLE-AXLE SEMI AND 4-WHEELER TANDEM-AXLE SEMI AND 4-WHEELER 
2,500 to 6,000 gals. 3,500 to 7,000 gals. Up to 8,500 gals. Up to 12,000 gals. 


TRAILMOBILE TANK TRAILERS ‘2?’ service 


Sales and 
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First Public Test of Fuel Injection 
For Cars Begins This Week in Ohio 


By NPN Staff Writer 


CLEVELAND The question of 
whether the motoring public will ac- 
cept a fuel injection system as neces- 
sary equipment for efficient and eco- 
nomic operation of present and 
future model (especially high com- 
pression) automobiles, is receiving its 
first test this week in Columbus, Ohio 
(see NPN Sept. 8, p. 20). 

Thompson Vitameter Corp. (makers 
of Vitameter, a fuel injection device), 
Shell Oil, Standard Oil (Ohio) and 
Pure Oil (the three oil companies 
which will distribute Vitol, the solu- 
tion used in the device, during the 
Columbus test), began the joint test 
Sept. 15. Thompson, and the three 
oil companies, expect the three-month 
Columbus test to determine the ex- 
tent of public acceptance. They also 
hope results will bring to light any 
installation, distribution and market- 
ing problems not now foreseen for 
both the device and the _ solution. 
Whatever the results, they probably 
will determine to a large extent the 
future course and design of fuel 
injection—such as the Vitameter or a 
similar system as accessory or 
standard equipment on cars of the 
future. 

At a “national press conference” in 
Cleveland Sept. 8 spokesmen for two 
oil companies (Shell and Ohio Stand- 
ard) ventured the opinion that the 
Vitameter or some similar form of 
fuel injection, represents the logical 
approach to the problem of fueling 
high compression engines. 

Seen Answer to High Octane 

Where previously they had _ ex- 
pressed “off-the-record” opinions that 
the Vitameter “looked good,” at the 
press conference these spokesmen saw 
in fuel injection a possible answer to 
the question of providing fuel to meet 
high octane requirements of high 
compression engines. 

One spokesman even went so far 
as to say that if results of experi- 
ments with an 8 to 1 engine equipped 
with a Vitameter can be taken as 
typical, he could see no reason why 
high compression automotive en- 
gines couldn’t be put on the market 
today. After that remark, one ob- 
server remarked, ‘Distribution of the 
solution is one reason. Until the oil 
companies are set up to distribute the 
solution to meet demand everywhere, 
high compression engines must wait.” 

W. T. Holliday, president of Ohio 
Standard, told the press conference 
that the ‘‘Vitameter or some similar 
system” appears to be the logical ap- 
roach to the problem of fuelirig high 
compression engines. 

Terming his talk “a letter to the 
automobile industry,” Mr. Holliday 
criticized what he termed the auto- 
motive industry’s “research in a vacu- 
um.” He said, in effect, that the 
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auto industry develops engines de- 
manding higher  octanes without 
consulting the oil industry as to the 
problems involved in supplying higher 


octane fuels—-and then places the 
burden of providing these extra 


octanes on the oil industry. To meet 
this higher octane demand through 
refining techniques means unneces- 
sary expenditures for refining and 
distribution changes and results in un- 
necessary added cost of fuel to the 
public. A mechanical means of boost- 
ing octanes, therefore, appears to be 
the answer. Regarding the Vitameter, 
he said this device has the advantage 
over dual fuel systems in that it 
permits the use of one grade of gaso- 
line. The logical approach to the 
problem seems to be the one follow- 
ed by the Vitameter people, he as- 
serted. 

E. M. Shelton, department manager, 
retail sales, Shell Oil, terming the 
development of the fuel injection sys- 
tem “one of the major advancements 
in the field of automotive engineer- 
ing since World War II,” declared: 

“We of Shell are greatly interested 
participants .. . Our interest is two- 
fold: We are interested first in the 
development of any petroleum prod- 
uct or method of its use that will 
enable greater benefits to the motor- 
ing public. Secondly, we are in- 
terested in the conservation of our 
natural resources. We believe that 
there is a distinct possibility of ful- 
filling both these ends through the 
approach that the Vitameter people 
have taken. 


‘All-Out’ Test 


With the conviction that 
automotive progress must be acce- 
lerated, Shell is entering the test 
at Columbus on an ‘all-out’ basis. We 
are making all our facilities available 

and shall assist in every way 
possible to determine the full effect- 
iveness of the Vitameter when in- 
stalled on the automobiles of a cross 
section of the Columbus motorists.” 

Shell and Sohio, along with Pure 
Oil, are the three oil companies which 
will distribute Vitol, through about 
200 service stations in Columbus, 
Ohio. 

R. I. Potter, chief, fuels and lubri- 
cants service, Sohio, told of tests 
made with a stock model engine with 
engine compression ratio raised to 
9-1 and equipped with a Vitameter, 
adding, “I can’t see any reason, if 
this car is typical, why high compres- 
sion couldn't be put on the market 
today.” 

He said that Sohio’s tests showed 
that at cruising speed, the 9-1 car 
could operate on gasoline having a 
zero octane rating. However, on full 
throttle or under heavy load (con- 
stituting about 10% to 15% of 


normal driving time) the engine re- 
quired a fuel having an octane rating 
of 100 or better. He said use of the 
fuel injection device on the test model 
showed an increase in horsepower, 
gain in torque and about a 10% 
gain in mileage. 

Cc. W. technical director, 
research laboratories, Quaker State 
Oil Refining Corp., said tests con- 
ducted on a stock model engine of 
8-1 compression over a_ three-year 
period showed no harmful effects on 
either the engine or the motor oil 
through use of the Vitameter. 


Georgi, 


Taxicabs Test Device 

J. T. Smith, president, Yellow Cab 
Co., Cleveland, reporting on results 
of tests with more than 80 taxicabs 
equipped with the fuel injection de- 
vice, said these vehicles had covered 
1,400,000 miles during the _ three- 
month test period. Mileage per gal- 
lon, he said, has shown a slight gain. 
By using a low octane fuel (56 to 63 
octane) plus the antiknock solution, 
fuel costs have been cut about one- 
third cent per gallon. In an experi- 
ment with eight new Plymouths, Mr. 
Smith said four have been equipped 
with fuel injection and four operate 
without. On these cars, all four used 
the same amount of oil the first 
10,000 miles. During the second 10,- 
000 miles, however, oil consumption 
of the cars with fuel injection drop- 
ped to less than half that by cars 
without the device. 

Mr. Smith said that normally 
Yellow Cab rebuilds its engines at 
about 50,000 miles. As a result of 
tests so far, he said he now hopes 
that by use of fuel injection this 
mileage can be extended to 100,000. 

Edward G. Egan, director of sales, 
Celanese Chemical Corp., reviewing 
the alcohol supply situation, foresaw 
rapidly increasing alcohol production 
during the next few years, even to 
the point of over-supply. He said fuel 
injection may provide the answer to 
utilization of this over supply. 

Oil Industry to Sell Solution 

While Shell, Pure and Sohio will 
market and distribute Vitol in Colum- 
bus, Allied Oil Co. is manufacturing 
the solution at present. For the 
Columbus test 120,000 quart cans of 
Vitol will be available. Thompson 
says that eventually the oil industry 
will take over entirely the manufac- 
ture and distribution of Vitol. 

A. T. Colwell, vice president, 
Thompson Products, Inc., said the 
Columbus test will answer the ques- 
tion, “Will the the public use a dual 
fuel system?” Other Thompson of- 
ficials said that oil company servic 
stations will be the big factor in 
creating public acceptance of “this or 
any other fue! injection system.” One 
official said that if the service sta 
tion attencant will check the Vitol 
supply in a car as he now checks the 
motor oil, and thereby relieve the 
motorist of the necessity of checking 
the tank himself, then the motorist 
is likely to accept such a device since 
it constitutes no bother. 


49 





You, too, can cut costs up to 





In hundreds of the country’s leading in 
dustries, this National Multiple-Purpose 
Accounting Machine cuts figure-costs and 
speeds accounting production. Whether 
you employ 50 or 50,000, mechanized ac- 
counting is the answer to today’s high cost 
of hand-figuring. After mechanizing with 


THE NATIONAL CASH 
50 


National Accounting Machines, firms of 
every size report savings up to 40°°. Sav ings 
which often pay for the whole National in- 
stallation in a year—and then run on, year 
after year. Ask your local National repre- 
sentative to check your present set-up, and 
report specifically the savings you can expect. 


REGISTER COMPANY, 


DAYTON 9, 
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New England Oil Heating Industry 
To Map Fair Trade Code at Parley 


NPN News Bureau 

WASHINGTON New England's 
oil heating industry is preparing to 
define and catalog harmful and un- 
fair practices in its handling of oil 
burners and accessories, and in its 
activities with respect to heating oils, 
and co-operatively seek to wipe its 
slate clean of those evils. 

In a trade practice conference ar- 
ranged for Sept. 30 in Boston under 
sponsorship of the Federal Trade 
Commission, representatives of the in- 
dustry will discuss such subjects as 
“deception as to available supply of 
oil,” and “untruthful and misleading 
advertising.” 

Then they will outline rules against 
those practices, with the view that 
voluntary acceptance of the code 
throughout their industry will leave 
no member the excuse that he need 
continue an unfair practice because a 
competitor follows it. 

In the field of accessories, the con- 
ference will be concerned with rules 
relating to thermostat controls, tanks 
and the like, but not radiators or 
ducts. 

It is being undertaken on petition 
of Oil Heat Institute of New England, 
which has been holding regional meet- 
ings of industry members in its area 
for some time for the purpose of 
submitting its ideas for the projected 
code. 


All Segments Welcome 


Representatives of “all segments of 
the industries and trades concerned” 
are welcome to participate in confer- 
ence, according to FTC. Commis- 
sioner Lowell B. Mason will have 
supervision of activity. 

“The purpose of the conference,” 
says commission, “is to afford indus- 
try members an opportunity to co-op- 
erate with the commission in estab- 
lishing a comprehensive set of trade 
practice rules designed to maintain 
free and fair competition and to pre- 
vent deceptive acts or practices in the 
oil heating industry.” 

After further study, and before 
rules receive final approval of com- 
mission, draft of proposed rules will 
be made available ‘to all affected 
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and interested parties,’”” commission 
adds. Public hearing will be sched- 
uled at which anyone affected by 
rules or having interest in matter, 
including consumers, will be given op- 
portunity to submit amendments or 
suggestions. 

Upon general agreement, FTC will 
promulgate the indicated code, which 
will be designed to achieve, through 
voluntary and general adherence by 
members of the industry, what nec- 
essarily hit-and-miss litigation by 
FTC seldom can do—eliminate unfair 
trade practices generally. 

About 160 such codes for as many 
industries have been established so 
far. If member of an industry hav- 
ing a code breaks one of its rules 
after having subscribed to code, FTC 
does not sue him for breaking rule 
but can sue him for violation of 
whichever law the rule outlines, 
whether it be Federal Trade Com- 
mission Act or Clayton Act. 

At Boston, where heating industry 
conference will open at 10 a.m. (east- 
ern standard time) on scheduled date 
in Hotel Statler, discussion will ex- 
tend to deceptive guarantees, discrim- 
ination in services or facilities, wrong- 
ful use of “loss leaders,” selling be- 
low cost, misuse of word “free,” and 
commercial bribery. Also, partic- 
ipants will be free to propose addi- 
tional subjects for rules. 


Water Heater Rule Cited 


As to the subject, “deception as 
to available supply of oil,” the con- 
ference might adapt, to fit its par- 
ticular case, some such rule as pro- 
mulgated for the water heater indus- 
try on Jan. 11, 1945: 

“To use or promote the use of any 
selling method which has the ca- 
pacity and tendency or effect of mis- 
leading or deceiving the purchasing 
or consuming public is an _ unfair 
trade practice.” 

This rule has its foundation in the 
basic Federal Trade Commission Act, 
which recites that “unfair methods 
of competition in commerce and un- 
fair or deceptive acts and practices 
in commerce are hereby declared un- 
lawful.” 

Any rule which might be proposed 
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on “discrimination in services or fa- 
cilities’’ would be based on the Rob- 
inson-Patman Act, a part of the Clay- 
ton Act. The Robinson-Patman Act 
makes unlawful any discrimination 
either as to prices or services or fa- 
cilities. 


The trade practice conference pro- 
cedure had its beginnings in 1918 
and 1919. In addition to providing 
detailed specifications as to unfair or 
harmful practices to be avoided, pro- 
vision sometimes has been made 
whereby certain positive trade meth- 
ods in the particular industry are 
defined and sanctioned as being prop- 
er and promoting sound business 
methods in keeping with the policy 
of the laws under which FTC op- 
erates, and the public interest. 


Representative of the industries 
which have fair trade rules are fol- 
lowing: 


Button jobbing, carbon dioxide 
manufacturing, fire extinguishing ap- 
pliance manufacturing, hearing aid, 
hosiery, juvenile wheel goods manu- 
facturing, linen, mirror manufactur- 
ing, oleomargerine manufacturing, 
public seating, rubber tire, silk, sub- 
scription and mail order book pub- 
lishing, tomato paste manufactur- 
ing, umbrella, vegetable, ivory button, 
wholesale tobacco trade 


5 Trophies to Be Awarded 
Tank Truckers in Contest 


NPN News Bureau 

WASHINGTON National Tank 

Truck Carriers, Inc., has completed 

plans to award five trophies to win- 

ning tank truck operators competing 

in the American Trucking Assn’s an- 
nual safety contest. 


NTTC said trophies will be offered 
to the high-scoring tank truckers in 
each of five separate mileage classi- 
fications in the over-the-road con- 
tests. The trophies will be on dis- 
play here at NTTC’s annual member- 
ship meeting, Oct. 8 and 9 at the 
Statler Hotel. 


Speakers at the annual meeting 
will be Max Ball, director of Inte- 
rior’s Oil and Gas Division; Brig. 
Gen. William E. Farthing, U. S. Air 
Force director of transportation; and 
A. G. Anderson, general traffic man- 
ager of Socony-Vacuum. 





PUMP MORE GALLONS 


AT LESS COST 
WITH GRANCO! 


You’re money ahead every minute a GRANCO 
Pump is on the job! With a GRANCO you get 


LOWER INITIAL COST 
LOWER INSTALLATION COST 
LOWER MAINTENANCE COST 
LOWER OPERATING COST 
LONGER TROUBLE FREE LIFE 


=LOWER COST PER GALLON 


GRANCO Pumps handle all 
petroleum liquids efficiently, 
from gasolines to asphalts. W hat- 
ever your requirements, there is a 
quiet, compact GRANCO Pump 
that will do the job better. 


TRUCK PUMPS 


Model DEE Truck Pump(illustrated), 
specifically designed for tank truck 
mounts, gives you smallest size and 
lightest weight per gallon delivered. 
Compact, quiet, leakproof. Easiest 
to install. Reversible action and 
four ports make pump adapt- 
able to any pipe hook-up. You 

aa fit the pump to the in- 
7] stallation— not the in- 

. —_ stallation to the pump. 
Never needs priming. 


BULK TRANSFER PUMPS 
GRANCO PUMPS give un- 
excelled performance in Bulk 

Plant or Transfer Station work. 

High vacuum, high lift. Never need 

priming at start or finish of load- 

ing operations. No “bleeder” lines 
necessary. Shown at left, Model 

DEES—90 GPM GRANCO Pump 

with gear drive in oil-tight housing. 


HERE’S WHY GRANCO PUMPS ARE BETTER! 


The exclusive, patented ball and 
squeeze action of the GRANCO 
spherical rotor—only moving part— 

rovides direct positive expulsion 
~ pump chamber into line of flow. 
Quiet, friction-free, no contact be- 
tween rotor and housing—for better 

erformance, longer wear. No gears, 

lades, scoops, valves or dragging 
and sliding parts. 












THERE’S A GRANCO PUMP 
TO DO YOUR JOB BETTER 


See your distributor, or write for full particulars. Sales 
and Service “at your service” throughout the nation. 


sO 


GRANBERG CORPORATION 


Oakland 8, California 












Also makers of Granco Rotary Positive Displacement Meters 
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Dr. Wilson Tops List 
Of Senate Witnesses 


NPN News Bureau 

WASHINGTON—Top industry and 
government officials are included on 
tentative witness list compiled by 
Senate National Resources (Malone) 
Subcommittee for public hearings 
here Oct. 5, 6 and 7. 

Chairman Malone (R., Nev.) stated 
purpose of hearings is to bring study 
of U. S. petroleum position “up-to- 
date” and emphasized that subcom- 
mittee is not bent on staging a witch- 
hunt. 

Dr. Robert E. Wilson, Indiana 
Standard, is scheduled to testify on 
opening day along with following 
others: Assistant Interior Secretary 
Warne, OGD Director Ball, Dr. A. C 
Fieldner, chief of Fuels and Explo- 
sives Division of Bureau of Mines; T 
W. Hunter, Bureau of Mines econo- 
mist; Dr. W. H. Bradley, chief geol- 
ogist of U. S. Geological Survey; Dr 
W. C. Schroeder, chief of Interior’s 
synthetic liquid fuels research pro- 
gram; P. C. Keith, Hydrocarbons Re- 
search, Inc.; A. R. Powell, Koppers 
Co., Inc., and Joseph Pursglove, Pitts- 
burgh Consolidated Coal Co. 


Witnesses Scheduled 


Witnesses billed for appearances on 
Oct. 6 include Defense Secretary For- 
restal and Commerce Secretary Saw- 
yer or their respective representa- 
tives. Representatives of Armed 
Services Petroleum Board, Armed 
Services Petroleum Purchasing 
Agency and Munitions Board also art 
expected to be heard on this day. 

On Oct. 7, committee said it ex- 
pected to take testimony from oil 
trade associations and National Se- 
curity Resources Board. 


Will Testify on Technology 


Committee aides said Dr. Wilson 
will testify on “Technology as a Mul- 
tiplier of Natural Resources.” Mili- 
tary oil officials will be asked to dis- 
cuss their ‘attitude’ towards West- 
ern Hemisphere oil developments as 
against foreign oil exploitation. 

Other subjects committee expects 
to explore include effect on domestic 
supplies in event of future war bring- 
ing tight submarine blockade, phys- 
ical concentration of petroleum refin- 
eries and outlook for defense of then 
in future atomic war, and present 
status of procurement problems. 


ICC Sets Pipe Line Valuation 


NPN News Bure 

WASHINGTON Interstate Com- 
merce Commission, Division No. 2 
has found final value for rate-mak- 
ing purposes of property of Sheil 
Oil Co., Products Pipe Line Depart- 
ment, owned and used for common 
carrier purposes, to be $7,560,000 
as of Dec. 31, 1940, and of property 
owned but not used, $62,000. 
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Problems of Making High Octane Fuel, 
Engine Efficiency Discussed by ACS 


By D. P. THORNTON, JR. 
NPN Staff Writer 


ST. LOUIS—Papers dealing with 
high octane gasoline manufacture for 
the future, along with some design 
difficulties encountered in the new 
high compression engines, highlighted 
programs at the Midwest session of 
American Chemical Society’s 114th 
meeting here Sept. 6-10. 

In a _ paper, telations Between 
Road and Laboratory Knock Ratings” 
by J. B. Duckworth, G. T. Moore and 
Cc. J. Domke, Standard Oil Co. (In- 
diana), brought out that the custom- 
er usually is concerned with -low- 
speed knock and that the Research 
Method most nearly rates fuels in 
the same order as road testing and 
customer preference. 

Testing 300 fuels from Midwest 
and eastern service stations, plus 75 
special fuels to cover gaps in the 
range of commercial fuels, indicated 
that Research ratings would most 
nearly predict actual road ratings 


and combining Research and Motor 


ratings would give a still more ac- 
curate estimate. Road knocking of 
new fuels in new engine design must 
still be evaluated by road testing, 
however. 

What can be done to increase en- 
gine efficiency in burning present 
day or future fuels by eliminating 
the evils of maldistribution between 
cylinders was brought out in studies 
of “Multicylinder Engine Distribu- 
tion” by R. W. Donahue, Sun Oil Co. 
He found that not only do some cyl- 
inders receive leaner mixtures than 
others, but some also get a lower oc- 
tane fuel than they require for no 
knock. These problems result because 
spark advance to all cylinders is not 
uniform; directional effects in car- 
buretion cause maldistribution of air- 
fuel mixtures, and the octane rating 
of the various fuel components is 
not the same over the fuel boiling 
range. 

Thus not only is air-fuel mixture 
composition non-uniform per cylin- 
der, but there are as many fuels of 
different octane rating burned as the 
engine has cylinders. Fuel volatility, 
incidentaly, is shown to have only a 
minor effect. Engine and carburetor 
design can do much to mitigate the 
problems and increase engine effi- 
ciency, while balancing of fuel qual- 
ity throughout the boiling range is 
of prime importance and worthy of 
careful attention by refiners. 

Study Octane Performance 

In studying the octane perform- 
ance in high compression engines of 
gasolines produced in present refinery 
processes, it was brought out by W. E. 
Offut, J. E. Taylor and G. B. Swartz, 
Gulf Research & Development Co. 
that hydrocarbon types from all por- 
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tions of the fuel must be compared, 
as well as products from different 
types of refinery processes and op- 
erating conditions, plus the different 
methods of blending fuels from avail- 
able refinery components. Data from 
experimental fuels in stepped-up con- 
ventional engines indicates that fuels 
for future high-compression engines 
should be rated in specifically de- 
signed high compression engines of 
the production type. 

Preliminary indications are that 
the road octane rating appears to 
increase with increasing compression 
ratio, particularly at high engine 
speeds, and the correlation between 
Research and Road rating at low 
speed are significantly better than 
with present-day engines. Many re- 
lationships continue trends already 
noted with present-day cars. 

This was confirmed by the work of 


R. W. Scott, G. S. Tobias and P. L. 
Haines, Standard Oil Development 


Co., in a paper entitled “The Anti- 
knock Quality maqemennentn of High 
Compression Ratio Passenger Car 
Engines.” They a!so used experi- 
mental fuels, wherein it was found 
that both Research and Motor Meth- 
od octane requirements rise with in- 
creased compression ratio, but this 
increase becomes smaller for a given 
increase in compression ratio as the 
higher ratio levels are reached. Mo- 
tor ratings, however, increase at a 
slightly lower rate than the Research 
rating; i.e., Motor ratings become 
less important and more “‘sensitive’”’ 
fuels can be used before high speed 
knock becomes limiting. 

This finding is particularly impor- 
tant to refiners, since processes like 
catalytic cracking and polymeriza- 
tion give “sensitive” fuels having a 
high Research rating. If lower sensi- 
tivity fuels were required, it would be 
necessary for the refiner to use more 
costly and restrictive refinery proc- 
esses than those currently available 
to produce adequate quantities of 
high anti-knock quality and low sen- 
sitivity gasolines. 

This paper also brings out, as did 
several others, that a considerable 
saving in gasoline requirements can 
be achieved with high compression 
engines, since the increased efficiency 
can be used for consumption econ- 
omies, rather than to achieve im- 
proved performance as in the past. 
This will be highly desirable, provid- 
ing the fuel can be supplied at a 
price which will permit the car own- 
er to drive more miles for his dollar, 
and that engine changes will not be 
made until there is fuel available to 
meet their requirements. One of the 
other papers on this subject also 
pointed out that the engine changes 
would have to be made without ma- 


terially increasing automobile costs. 


Sey, Fit Garo 


Ws says 






which includes in one unit 
@ separate vent to speed 
filling and prevent blow- 
backs; an anti-theft baffle to stop 
stealing of gas; and the VENTALARM® 
WHISTLING SIGNAL to tell when to stop 
filling and prevent spills. 

You hove filled VENTALARM-® 

equipped PACKARDS for years.” 


Fir-Garb 


“Whistling GAS TANK FILL SIGNAL 


Available for Most Cars 
Installation Time — 10-15 Minutes 
Retail Price $3.25 
F.O.B. Cambridge, Mass. 


¢ Write for Full Details « 
SCULLY SIGNAL COMPANY 


CAMBRIDGE 41, MASS. 

















Keep ‘em clean... and 
You'llGet More Business 





Use the NPN Housekeeping Inspeo- 
tion Booklet for Service Stations as a 
constant check on the cleanliness of 


your stations. 


PRICES 
Single copies $ 0.25. each 
25 copies 5.50 
50 copies 10.00 
100 copies 18.00 
200 copies 32.00 
500 copies 70.00 
1000 copies 130.00 


Prices for larger quantities on request. 
Quantities other than those shown will 
be billed at the per copy rate for the 


next smaller quantity shown. 


(Ohio purchasers, add 3% Sules Tax) 


NATIONAL PETROLEUM NEWS 
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Complaints about what is com- 
monly referred to as tie-in sales 
are not new. They originate both 
from dealers and oil jobbers. 
While circumstances may vary with 
each complaint, the general theme 
is one of resentment at coercive 
effort of one company or another 
to force a purchaser to buy motor 
oils and lubricants he doesn’t need 
under the threat of being deprived 
of the gasoline and fuel oil he 


NPN Reader Views Tie-in Sales 


needs. In the September issue of 
his bulletin, “As I View the Situ- 
ation,” H. J. O’Rourke, Marquette 
Petroleum Products, Inc., board 
chairman and an NPN reader dis- 
cusses the tie-in situation as he 
sees it and tells what he would do 
if he were confronted with threats, 


expressed or implied. NPN here- 
with prints portions of Mr. 
O’Rourke’s treatment of the sub- 
ject. 


SPECIALIZED SERVICE 
TO THE PETROLEUM INDUSTRY 








LUBE OIL STORAGE AND WAREHOUSE 
designed and engineered by Lundstrum 
& Skubic, Inc., for a major oil company 











The work performed by Lundstrum & Skubic, 
Inc., for the petroleum industry has pertained 
primarily to the distribution and marketing of 
refined oils and gasolines, but has been quite 
varied in its scope. It has also included the de- 
sign and engineering of warehouses, machine 
shops, storage plants, industrial buildings, 
office buildings, and miscellaneous structures. 

Each project receives expert attention from 
on engineer experienced in that special type 
of work and is carefully and economically 


ee 


Complete Pipe Line and Marine Terminals e Bulk Storage Plants e Lube Oil 
Storage Plants e Storage Tanks and Piping e Products Pipe Line and Pumping 
Stations e River Docks e Tank Car Loading Docks e Meterized Truck Trans- 
port Docks Barrel Filling, Cleaning and Painting Facilities ¢ Fire Fighting Systems 
e Pump Houses e Warehouses, Machine Shops and Garages e Office Buildings 


Service Stations e Industrial Plants and Miscellaneous Buildings and Structures 


eoeeeeeveeeeeeeeeeeeeeeeeeeeeeeeeeeeeeeeeeeeeeeeeeeee 


planned for proper function and future ex- 
pansion. All projects are studied from an 
operations point of view and for jurisdictional 
code requirements. And here again, the close, 
intimate knowledge of the methods and re- 
quirements of the petroleum industry have made 
the work of this firm completely satisfactory. 

A request for complete information on your 
requirements will receive immediate attention 
ond a personal call by a principal arranged 
ot your convenience. 


eeeeveveveveeeeeeeeeee eee @ 


LUNDSTRUM & SKUBIC, INC. 


ARCHITECTS AND ENGINEERS 
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By H. J. OROURKE 
Board Chairman 
Marquette Petroleum Products, Inc. 


Because I am by nature frank and 
outspoken, I am sure you won't 
mind it if I remove my gloves before 
discussing a particularly vicious evil 
that has been perpetrated on many of 
our dealers during the past few 
months. 

I refer to what is known as tie-in- 
sales—-that thoroughly un-American 
trade practice by which some oil com- 
panies have sought to coerce dealers 
into buying motor oils and lubricants 
they don’t want, under the threat of 
being deprived of the gasoline and 
fuel oil they need. 


I had always given the large com- 
panies credit for a high degree of 
foresight and good sense, and [I still 
feel that in most cases my confidence 
is justified. There are many giants 
in the field who are clean and above- 
board in their dealings and fair in 
their competition. 


But, as so often happens, the good 
work of these firms and the prestige 


of the entire industry can be en- 
dangered by the greed and _ short- 
sightedness of an unscrupulous mi- 


nority. And it is to these that I refer 
in the remarks that follow. 


It seems to me that by this time 
even such companies should hav 
acquired some degree of caution and 
common sense. In particular, I feel 
that they should know the score in 
the field of political trends and philo- 
sophies. They should realize that this 
is an age of unrest, suspicion and 
agitation, kept alive by leftist ‘‘liber- 
als’ on the lookout for evidence of 
the shortcomings of private owner- 
ship. The first objective of these 
men, as proved in England, is federal 


control of vital industries, which 
would certainly include the oil in- 
dustry. 

Thus vulnerable, would you not 


think that the offending oil com- 
panies would be particularly careful 
in their policies, especially wary of 
questionable practices? And yet here, 
at the first post-war opportunity, ws 


find them resorting to trade tricks 
that are both illegal and unsports 
manlike. Only a few of them are 


guilty, mind you, but you can depend 
on the demagogues to seize upon th: 
derelictions of the few to 
the entire group. 


condemn 


It is true that the top officials of 
the companies involved have 
claimed responsibility. Very glibly 
they pass off the charges as _ the 
responsibility of individual salesmen. 
3ut it’s hard to believe that any oil 
salesman would practice such tricks 
without direction or encouragement 


dis- 


from above; and it’s impossible to 
believe that any self-respecting of- 


ficial would retain on his payroll a 
salesman who would stoop to such 
methods of his own accord. 


I realize that my timing may be off 
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in discussing tie-in sales at this time. 
Recent issues of NATIONAL PETRO- 
LEUM NEWS indicate some easing 
of the gasoline supply, and it may 
be that before you read these words 
the sales approach of the guilty com- 
panies will have undergone a change. 
But the matter is too important, and 
its implications too serious, to be 
lightly passed off. Threats made 
once may be repeated when the op- 
portunity is again ripe, especially if 
there is an upsurge in our military 
requirements of motor fuel. It is well 
to be prepared. 


What would I do if I were a 
dealer confronted by tie-in threats, 
expressed or implied? I think I 
would ask the salesman to put the 
facts in writing, have the letter 
signed by a responsible official and 
sent to me by United States mail. 
If the salesman refused, I would 
be inclined to direct a letter to a 
high-ranking executive of the oil com- 
pany outlining the salesman’s con- 
versation and asking point-blank if it 
reflects a company policy. 

Secret and illicit agreements look 
bad when brought into the open, and 
nobody realizes this more keenly than 
those who sanction or make them. 


Radio to Aid Oil Hunt Urged 


NPN News Bureau 
WASHINGTON Federal Com- 


munications Commission has under 
consideration a recommendation by 
one of its commissioners for estab- 
lishment and operation of two experi- 
mental radio location systems to aid 
in search for underwater oil in Gulf 
of Mexico. 


Recommendation was made by 
Commissioner Sterling who presided 
at hearing on applications by Seismo- 
graph Service Corp. and the Frost 
Geophysical Corp., both of Tulsa. 


Penna. Production Meet Set 
Special to NPN 
OIL CITY, PA.—The 12th annual 
Penn State conference on production 
of petroleum by artificial application 
of pressure to oil-bearing formations 
is scheduled for Oct. 14-16 at the 
School of Mineral Industries at the 
Pennsylvania State College. 


Training Director Meeting Set 
NPN News Bureau 

CLEVELAND — American Society 
of Training Directors will hold its 
fifth annual conference at Hotel 
Carter here March 3-5, 1949. 

Society, which is composed of 
personnel engaged in job training 
activities in industries throughout the 
country, is making plans to cover all 
the latest developments in the traizxn- 
ing field during the conference. Con- 
ference program will be announced 
later. 

Oil industry training directors are 
invited to attend. 


September 15, 1948 





Tanker Operators May Seek seasunal upsurge in market during 
i winter months will not restore rates 

ECA Assistance on Rates to USMC level. 
NPN News Bureau 
WASHINGTON—Economic Co-op- 
eration Administration soon may be 
asked to stabilize tanker rates on 
Marshall plan cargoes from this 


ECA already is said to have been 
sounded out on possibility of estab- 
lishing minimum rates on tanker car- 
goes from U. S. 


country at level equal to, or greater, Government shipping experts said 
than U. S. Maritime Commission tanker rates have dropped to around 
rates, NPN learned last week. 20 to 25% below USMC level. These 

Plea to ECA reportedly is being experts, however, forecast upturn in 
considered by group of Independent market which will see rates equal 
tanker operators who are worried USMC level by November and then 
over current low and inactive tanker go slightly higher during December- 
market and fearful that even the February. 


AVAILABLE 


FOR DELIVERY 


ELEVATED FARM TANKS 


Capacity. 300 gallons. Ruggedly 
built... yet weighs only 400 pounds. 
Black steel, 14 gauge. Stand in- 
cludes rack for two drums. Complete 
with hose and nozzle, float gauge. 
vented fill cap and emergency valve. 














" STEEL 
SEPTIC TANKS 
Two sizes, 300 and 500 gallon capa- 
STEEL cities. 14 gauge black steel, coated 


with black asphalt for protection 
against corrosion. 


BASEMENT TANKS 


Obround construction, 14 gauge 
black steel. Easily carried through 
standard doorways. Capacity, 275 
gallons. (Legs not included.) Con- 
structed to Underwriters’ Laboratory 
specifications. 





W are today! Tanks are in pro- 
duction. Ask for prices and delivery in- 
formation. Address Special Products Divi- 
sion, Black, Sivalls & Bryson. Power and 
Light Building, Kansas City 6, Missouri. 


FOREIGH INQUIRIES invITES Cate heer Ch KANSAS CITY BSA 








KANSAS CITY, MO. OKLAHOMA CITY, OKLA 











55 





NEW YORK - 


56 























VAPORS 


It happens every day. As temperatures increase, 
the vapors lying over petroleum products in stor- 
age expand, raising the Graver Expansion Roof. 
As temperatures decrease, the vapors contract 
and the roof descends. It’s as simple as that, with 
the vapors always under control. There’s no 
venting to the atmosphere and no intake of 
moisture-laden air. 


This control of vapors prevents breathing and 
filling losses in either single or multiple tank in- 
stallations. In the latter, a manifold system con- 
nects several cone roof tanks to one or more 
Expansion Roof Tanks. Of particular value to the 
multiple tank set-up, is the pressure operated 
relief valve. Should one Expansion Roof reach the 
limit of its travel, it does not vent until all roofs 
in the system have also reached their limits and 


PHILADELPHIA . CHICAGO + 


"RAISE THE ROOF’”’ 


the pressure throughout the system is equalized. 


Write today for details on the advantages of 


letting vapors “raise the roof.”’ 


FABRICATED PLATE DIVISION 


GRAVER TANK & MFG. (0. INC. 


East Chicago, Indiana 





Graver offers a complete service to the petroleum industry 
including Expansion Roof Tanks, Floating Roof Tanks and 
pressure vessels. In addition, Graver is prepared to furnish 
specialized steel plate work such as fractionating columns 
and class one vessels as well as stainless and diloy fabri- 
cation; water conditioning equipment of all types; and 
through the Graver Construction Co., is prepared to handle 
all types of petroleum and chemical construction work. 





HOUSTON - 
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Abundant Supply Reflected in ‘Unallocated’ Gasoline; 


Increased Fuel Oil and Lube Offerings Reported 


With the Labor Day motoring behind them, the 
majority of the nation’s refiners and suppliers east of 
the Rockies were quick to take their customers “off 
allocation” on gasoline, for September at least. Mean- 
while, distillate and residual stocks continued to 
mount against the day when cold weather would 
stimulate demand. Lubes in the Midcontinent and 
Western Penna. were offered freely, according to re- 
ports. 

A check of nine principal marketers along the East- 
ern Seaboard revealed that eight of them had dropped 
gasoline allocation procedure or relaxed it substan- 
tially for September sales. In the Midwest, marketers 
said that regular grade was available at the “posted 
Group 3 lows,” and also that offerings from the 
Southwest were becoming more plentiful. 

The Midcontinent continued to be the source of 





ATLANTIC COAST 
Suppliers Hike Allocations Cautiously 


East Coast marketers gave few signs the past week 
that they would throw caution to the winds--despite their 
bulging tanks. There still was little disposition on their 
part to open their tanks to spot buyers. Proceeding care- 
fully, suppliers tended rather to increase gasoline and, in 
some cases, heating oil allocations to regular customers 
and encourage their distributors to solicit new accounts, 

Most suppliers said that they had relaxed gasoline al- 
locations materially for September, and some have 
dropped them entirely. A similar trend was noticeable 
in heating oils the past week, according to some sources. 
They pointed to New York and Boston where distributors 
of several major companies are engaged in “mad scram- 
ble” for new heating oil accounts. One jobber at New 
York said his supplier had agreed to furnish him with 
double the quantity of No. 2 fuel it sold him last heating 
season. 

The reluctance of suppliers to ease their product ac- 
cumulation on the open market made for a quiet week of 
trading. Only transactions said to have been made were 
of barge quantities of No. 2 fuel at 9.75c and kerosine at 
“under 10.5c.” These prices were within ranges of sup- 
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most “distress” No. 6 fuel, although storage of resi- 
duals along the Eastern Seaboard was said to be at 
capacity with no appreciable demand in sight before 
end of November. At the Gulf, traders ectimated 
that from “six to a dozen’ cargoes of bunker “C” 
fuel were available for early lifting at the low quoted 
price of $2.46 per bbl. There also were reports that 
Oklahoma No. 6 fuel could be assembled to a cargo, 
FOB the Gulf, for slightly less. 

Lube offerings were relatively free in all areas. 
Prices for Midcontinent neutrals turned down after 
Labor Day for the first time in two years. Reduc- 
tions of 1.75 to 4c also were reported in one refiner’s 
South Texas prices. Reports continued that Penna. 
neutrals and bright stock could be bought at lower 
prices. 





pliers barge quotations for the two products: No. 2, from 
9.3 to 10c, and kerosine from 10.2 to 11.5c 

Residuals continued “sloppy,” according to most 
sources. Offerings of cargo quantities of No. 6 fuel priced 
at $2.75, New York, and $2.85, New Haven, were reported 
declined by potential buyers. 


MIDWESTERN (Chicago-E. St. Louis Area) 
Long Term Fuel Oil Contract Reported 


Prospects for the coming winter’s fuel oil supply ap 
peared brighter in the Midwest the past week when a 
distributor disclosed that he had closed a contract to 
obtain distillates and residual fuel for the period of a 
year. Other indications of product abundance were 
shown in the increased number of gasoline and fuel oil 
offerings available from the Southwest at “the lows of 
published prices.”” Trading for the most part was said 
to be quiet, although interest in light fuels among job- 
bers was reported reviving. 

The Midwest distributor reported he had contracted 
to buy 300,000 bbls. over a year, 100,000 bbls. each of 
range oil, No. 2 straw, and No. 5 fuel, with option to 
buy additional No. 2 fuel. Prices for the light products 
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Summary of Daily Gasoline Prices (Sept. 7 through Sept. 13) 


U. Ss. Motor (ASTM octane) Monday 


78-78.5 octane (Premium): Sept. = 
or n 
Oklahoma (Group 3) .....ccccccccccsecs oer) roe red 
Mid-Western (Group 3 basis) .....«++. ‘ (1)11.c0-1e 


N. Tex. (For shpt. to Tex. & N.M. dest’ns) 
W. Tex. (For shpt. to Tex. & N.M. dest’ns) 
ee, SU, TE). occ cecesctecevecs ‘= 

Cent. W. Tex. (Truck Tnsp.)...-.cccccocs (2)11. 


(2)11.5-11.75(2) 
1)11.5-12(1) 
—11.75(1) 


or 


(1) 
(1) 
(1)11.8-13.3(1) (1) 
(2) 
(1) 
(2) 


73-75 octane (Regular): 


Friday 

Sept. 10 Sept. 9 Sept. 3 Sept. 7 

11.25-12.5(1) 
.25-12(1) 


Thursday Wednesday Tuesday 
(1)11.25-12.5(1) 
(1)11.25-12(1) 

(1)11.8-13.3(1) 
(2)11.5-11.75(2) 
(1)11.5-12(1) 

(2)11.5-11.75(1) 


(1)11.25-12.5(1) 
(1)11.25-12(1) 
(1)11.8-13.3(1 

o | 


(1)11.25-12.5(1) 
(1)11.25-12(1) 
) (1)11.8-13.3(1) 
(2)11.5-11.75(2) (2)11.5—11.75(2) 
(1)11.5-12(1) (1)11.5-12(1) 
(2)11.5-11.75(1) (2)11.5-11.75(1) 


cli ; : (4)10.5-11.75(1) (4)10.5-11.75(1) (4)10.5-11.75(1) (4)10.5-11.75(1) (4)10.5-11.75(1) 
Mid Western (Group 3 basis) .....sseee. (3)10.5-10.75(2) — (3)10.5-10.75(2) — (3)10.5-10.75(2) (3) 10.5-10.75(2) —-(3)10.5-10. 752) 
N. Tex. (For shpt. to Tex. & N.M. dest’ns) (2)10.75-11.3(1) (2)10.75-11.3(1) (2)10.75-11.3(1) (2)10.75-11.3(1) (2)10.75-11.3(1) 
W. Tex. (For shpt. to Tex. & N.M. dest’ns) (2)10.5-10.75(2) (2)10.5-10.75(2) (2)10.5-10.75(2) (2)10.5~-10.75(2) (2)10.5-10.75(2) 
UR. CEM TUN) 0 ot saci vencsesaes (1)10.5-11(1) (1)10.5-11(1) (1)10.5-11(1) (1)10.5-11(1) (1)10.5-11(1) 
Cent. W. Tex. (Truck Tnsp.).....---eee (2)10.5-10.75(1) (2)10.5-10.75(1) (2)10.5-10.75(1) (2)10.5-10.75(1) (2)10.5-10.75(1) 
63-66 octane: 
Oklahoma (Group 38). oo sececcecsccccecece sees tees ones geen ose 
Mid-Western (Group 3 basis)............ 10.125(1) 10.125(1) 10.125(1) 10.125(1) 10.125(1) 
N. Tex. (For shpt. to Tex. & N.M. dest’ns) ses oe ose cone vse 
W. Tex. (For shpt. to Tex. & N.M. dest’ns) 10.25(2) 10.25(2) 10-25(2) 10.25(2) 10.25(2) 
. TU. CHROME TOG s ve 006 cenessssces sees eeee onsen eose seen 
Cont. W. Tex. (Truck THGD.). 0 .0ccccees 10.25(1) 10.25(1) 10.25(1) 10.25(1) 10.25(1) 


60 octane & below: 
Oklahoma (Group 3) .......+. eacreesece . 
Mid-Western (Group 3 basis).. astnoce 
N. Tex. (For shpt. to Tex. & N.M. dest’ns) 


(1)9.75—-10.125(2) 
(1)9.75-10.375(1) 
(1)10-10.5(1) 


W. Tex. (For shpt. to Tex. & N.M. dest’ns) (1)9.75-10(3) 
EB. Tex. (Truck Tnsp.)...cccccsccccccecee  (1)9.75-10.5(1) 
Cent. W. Tex. (Truck Tnsp.) ........ -. (1)10-10.4(1) 

Motor Gasoline, 78-78.5 oct. (Premium) (b) 
Mew TOKE BAFOOE .cccvcccecscccsccccesve (1)11.5-13.4(1) 
Mew Yor harbor, DATHOS 0 oc cece cccccece (1)11.4-13.3(1) 
PURGE, «in. on os ce cece esneteesooeseeos (1)12.4-12.9(1) 
Pe. DRIED 668. c00¥ 06 en se dovenes (1)12.65-12.8(1) (1)12. 
PD hbo. Wado w0.60600 054606600000 b55% (1)11-13.25(1) 
Baltimore, barges 10.9(1) 

Motor Gasoline 78-78.5 oct. (Premium) (c) 
New York harbor +ob bes eresercecoese 
INOW XOFK RASHOF, DALHOBs cc ccccscecccose sacle a eee 
Philadelphia -aaeaen (1)12.4-12.75(1) (1) 


Philadelphia, barges 
Baltimore Co 6wek Whe hw eed CORE eee eee eRe 
Baltimore, barges 


12.65(1) 
(1)12.2-12.75(1) (1) 
12.65(1) 


Motor Gasoline 74-76 oct. (Regular) (b) 


New York harbor ........ savvedokus (1)10.5-12(1) (1)1 
New York harbor, barges...........ceece (1)10.4-11.9(1) (1)1 
Philadelphia Sasa ae eck oa SA eeonlin eclecns he dui ve 2)11.5-11.9(3) (2)1 
PRIOR, WEIGUE sccccsdctcccscecescs 2710,4215.80) (1)1 
EFL SE pe See oe ae mn (1)10-12(1) (1)1 
Baltimore, barges .......cee0: (1)9.9-11.4(1) (1) 

Motor Gasoline: 

Western Penna., Bradford-Warren: (1)11.75-12(1) (1)11.75 
oo ee el rere 

Western Penna,., Other Districts: (2)11.75-13(1) (2)11. 


Note: Gasoline prices are reported in each day’s Platt’s OILGRAM 


companies quoting the low & highs of the ranges. 


(1)9.75-10.125(2) 
(1)9.75-10.375(1) 
(1)10-10.5(1) 
(1)9.75-10(3) 
(1)9.75-10.5(1) 
(1)10-10.4(1) 


(1)11. 
(1)11. 
(1)12. 
65-12.8(1) 
13.25(1) 
10.9(1) 


(1)11- 


(1)9.75-10.125(2) 
(1)9.75-10.375(1) 
(1)10-10.5(1) 
(1)9.75-10(3) 
(1)9.75-10.5(1) 
(1)10-10.4(1) 


(1)9.75-10.125(2) 
(1)9.75-10.375(1) 
(1)10-10.5(1) 
(1)9.75-10(3) 
(1)9.75-10.5(1) 
(1)10-10.4(1) 


(1)9.75-10.125(2) 
(1)9.75-10.375(1) 
(1)10-10.5(1) 
(1)9.75—10(3) 
(1)9.75—-10.5(1) 
(1)10-10.4(1) 


5-13.4(1) (1)11.5-13.4(1) (1)11.5-13.4(1) (1)11.5-13.4(1) 
4-13 .3(1) (1)11.4-13.3(1) (1)11.4-13.3(1) (1)11.4-13.3(1) 
4-12.9(1) (1)12.4-12.9(1) (1)12.4-12.9(1) (1)12.4-12.9(1) 


(1)12.65-12.8(1) 
(1)11-13.25(1) 
10.9(1) 


(1)12.65-12.8(1) 
(1)11-13.25(1) 
10.9(1) 


(1)12.65-12.8(1) 
(1)11-13.25(1) 
10.9(1) 


4-12.75(1) (1)12.4-12.75(1) (1)12.4-12.75(1) (1)12.4-12.75(1) 
65(1) 12.65(1) 12.65(1) 12.65(1) 
2—-12.75(1) (1)12.2-12.75(1) (1)12.2-12.75(1) (1)12.2-12.75(1) 
65(1) 12.65(1) 12.65(1) 12.65(1) 
12(1) (1)10.5-12(1) (1)10.5-12(1) (1)10.5-12(1) 
11.9(1) (1)10.4-11.9(1) (1)10.4-11.9(1) (1)10.4-11.9(1) 
11.9(3) (2)11.5-11.9(3) (2)11.5-11.9(3) (2)11.5-11.9(3) 
11.8(1) (1)11.4-11.8(1) (1)11.4-11.8(1) (1)11.4-11.8(1) 
241) (1)10-12(1) (1)10-12/1) (1)10—-12(1) 
11.4(1) (1)9.9-11.4(1) (1)9.9-11.4(1) (1)9.9-11.4(1) 
—12(1) (1)11.75-12(1) (1)11.75-12(1) (1)11.75-12(1) 


(2)11.75-13(1) (2)11.75-13(1) (2)11.75-13(1) 


Daily Price Service. Figures shown in parentheses indicate number of 


(b) Research octane rating is minimum of 5 points above Motor Method rating. 
(c) Research octane rating is minimum of 10 points above Motor Method rating. 


TI price correct on and since Sept. 4 





were “lows of published prices, date of shipment,” dis- 
tributor said. The No. 5 fuel cost him 9c, delivered 
Chicago. 

No changes in prices were reported by Midwest re- 
finers. Buyers generally said material was available “at 
the lows” of refiners’ quotations, although, with stocks 
for most part at high levels, some ‘“distress’’ product 
was reported. However, reports of lower-priced offerings 
were unconfirmed and the quantities were said to be 
small. 


WESTERN PENNA. 
Bright Stock Asking Prices Continue Down 


Conflicting reports regarding status of bright stock 
came from Western Penna. sources the past week. While 
all sources were unanimous in conceding general weak- 
ness of lubes and wax, opinion differed sharply as to the 
degree of weakness. 

The supply/demand status of gasoline and other light 
products for the most part was reported unchanged. Re- 
finers’ quotations for all products remained the same. 

Disclosures by buyers of lube and wax offerings at 
prices well under “posted lows’ were counterbalanced to 
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some extent by reported pickup in export inquiry for 
“unlimted quantities’ of bright and cylinder stocks 
According to some buyers, 25 pour bright stock was 
available at prices ranging from 32 to 41c. Refiners 
generally, however, characterized these as “isolated and 
distress instances.”’ They pointed to fact that demand 
from ECA countries now was beginning to appear and 
that much of the weakness in lubes would “soon be 
corrected.”’ Quotations for 25 pour bright stock reported 
by refiners continued to range from 42 to 46.5c. 

Of the lubes, cylinder stock alone was said to be “hold- 
ing its own.” A refiner disclosed sale of a “substantial 
quantity” of 630 flash to an export buyer at 42c. 

The gasoline supply positions of most refiners contin- 
ued to improve, according to reports, and no supply 
difficulties were encountered over the Labor Day week- 
end. Supplies of other light products continued to ease, 
most sources said. There were reports that kerosine was 
backing up in the tanks of lower field refiners. The 
condition was described as temporary and attributed to 
the already full tanks of some large consumers in that 
area. 

Petrolatum demand was said to be showing “renewed 
vigor,” and several refiners said they had large orders 
from buyers both in and out of Marshall Plan countries. 
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SAVE 


as the big 
tleets do... 


THE OHIO 





FINDLAY, OHIO 


MORE THAN 12,000,000 MILES in taxi and 
rental service, using V.E.P. exclusively, reports 
Indiana Cab Company, South Bend. “We operate 
Dodges, Plymouths, Packards, Cadillacs and 
Studebakers, and have never had a failure duc 
to lubrication, even when equipment was used 
two or three times longer than intended.” 


“Make your motor last 50% longer than it would with 
ordinary oil. Get 50° more miles between overhauls.” That's 
the promise Marathon is making for Marathon V.E.P. Oil. 
And Marathon is backing up that promise, in dominating 
newspaper advertising, with scientific 
proof and the road performance records 
of leading taxi, car rental and industrial 
fleets. Convincing? Yes, and outstand- 
ing products and promotions like this 
explain why the Marathon franchise is 
one of the most valued in the industry. 


OIL COMPANY 





Producers of Petroleum since 1887 


September 15, 1948 
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OIL MARKETS 





MIDCONTINENT 
Neutrals Weaken; Heavy Fuel ‘Sloppy’ 


First weakening in Midcontinent lubricating oil in two 
years was evidenced last week when one refiner reported 
2 to 2.5c reductions in his neutral prices. Residual mar- 
ket appeared no brighter, and light fuels remained quiet. 
Local gasoline demand continued good, according to trade 
reports. 


There were unconfirmed reports that 200 vis. No. 3 
color neutral was being offered in the Midcontinent at 
17c and 150-160 vis. D 15-25 pour bright stock at 30c. 
Most refiners, however, said bright stock was “‘still fair- 
ly tight.” 


Softening in lube market extended to South Texas 
also, as one refiner formerly quoting the highs reported 
prices 1.75 to 4c lower for both pale and red oils. Re- 
ductions, he said, were made “to meet competition.” 


Several 10 and 15c reductions in No. 6 fuel prices 
were reported by refiners in some districts, but price 
ranges remained unchanged. A number of refiners with 
full residual storage said they were “holding our own” 
with daily production moving out on contract, and were 
looking for open market inquiry to start in October. 
An Oklahoma refiner, however, said he was cutting his 
crude runs in half for approximately two weeks until 
new tankage for Nos. 1, 2 and 6 fuels could be completed. 
Reports of offers of No. 6 oil at $1.65 per bbl. in Okla- 
homa could not be confirmed. 


Although gasoline consumption was heavy over Labor 
Day weekend, demand did not exceed expectations, re- 
finers generally said. Regular was off on the high of 
price range in North Texas when refiner reported 1.25c 
reduction in his quotation to 10.75c, effective Sept. 4, 
“to meet competition.” Same refiner also reported 0.95c 
reduction in his premium price to 11.8c, but existing 
price range was not affected. 


Only sale reported during the week was of 10 cars No. 
2 fuel at 9.25c, FOB Group 3, to a Midwest broker by a 
West Texas refiner. Prices reported by West Texas 
refiners for No. 2 fuel to jobbers ranged from 9 to 9.25c. 


CENTRAL MICHIGAN 
Trading Quiet in Short Labor Day Week 


Gasoline and residual offerings at ‘“bargain’’ prices 
went begging as trading remained inactive in Central 
Michigan in the short week following Labor Day. Sup- 
plies of most products were plentiful although some re- 
finers said that Labor Day consumption had materially 
reduced their stocks of gasoline. No changes in quotations 
were reported by refiners. 


Buyer interest in gasoline appeared to have waned con- 
siderably as a number of offerings within and below re- 
finers’ range of prices were without takers. During the 
week, there were several small sales of regular reported 
at 13c by resellers. Prices reported by Central Michigan 
refiners for regular grade ranged from 12.875 to 14.5c, 


Although some refiners reported their residual pro- 
duction balanced with sales requirements, many others 
indicated that they were “troubled” with storage surplus. 
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For the first time in about two years, one refiner said 
he was seeking contract customers on a year-around 
basis for No. 6 fuel. There also were reports of No. 6 
inter-refinery transactions ‘well under’ posted ranges 
of 9 to 10c, as refiners endeavored to “keep it moving.” 
A small residual consumer was reported to have made a 
twelve-month contract involving 150,000 gals. of No. 6 
imported at 7c, FOB an _ out-of-state refinery, with 
freight charges amounting to 2.8c. 


Jobber allocations of heating oils for the months to 
come generally were reported ‘‘about equal” to those of 
last year. One refiner, after allowing his customers to fill 
their storage during the summer, said that he now has 
tightened allocations until December. This, he said, would 
permit jobbers to buy available spot material during 
early part of the season and permit him to extend their 
quotas in December ‘“‘when it counted.” 


GULF COAST 


Bunker ‘C’ Fuel Slackness Continues 


Progressive weakness in bunker “‘C”’ fuel prices featured 
reports from the Gulf Coast during the short Labor Day 
week. Trading was unusually quiet. With exception of 
20,000-bbl. lot of No. 2 fuel which changed hands at 9c 
per gal., no cargo trades were reported. 


Cargo prices quoted by most sellers were unchanged 
during the week. However, ranges of prices for 70-72 
oct, leaded gasoline, some distillates, and residual fuel 
were down on the highs when an Independent reported 
he was sold up and not quoting for the next 30 to 60 
days. Previously this Independent was asking 1l4c for 
70-72 oct. leaded gasoline; after his withdrawal, prices 
for this product ranged from 8.5 to 12c. 


Aside from bunker “C”’ fuel, no offerings were reported 
and no urgent inquiry for products. Bunker “C” fuel, 
however, was freely available at $2.46 per bbl., but many 
potential buyers reported they were out of the market for 
at least 30 days because they had no available storage 
space, 


In addition, the bulging supplies of No. 6 fuel in the 
Midcontinent were finding their way to the Gulf Coast 
Several instances were reported of No. 6 fuel, shipped 
down from Oklahoma, offered at $2.40 per bbl. Gulf 
Coast suppliers reported prices for bunker “C” cargoes 
ranging from $2.46 to $2.75 per bbl. 


Supply of distillates in a small measure was said to re- 
flect the increased availability of residuals, but offerings 
in quantity failed to appear. The export market for 70- 
72 oct. leaded gasoline was slack, although several domes- 
major company marketers were reported potential buyers 
of regular grade. On other hand, three of the largest 
suppliers said their position was unchanged of not offer- 
ing to other than regular customers and not purchasing 
“outside” material to supplement their own production. 





Crude Oil Prices 
No changes in crude oil prices reported during 
week ended Sept. 11. See Aug. 25 NPN, p.56-57, 


for complete price schedules, 
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OIL PRICE SECTION 


At Refineries and 
Terminals and by 
Tank Wagon 


Prices herewith are reproduced from Platt’s 
OILGRAM Daily Oil Price Service, associated 
with National Petroleum News, whose repre- 
sentatives in all NPN-OILGRAM offices de- 
vote their time exclusively to reporting oil in- 
dustry prices everywhere. 

Prices shown in tables are sales prices or 
quotations or genera! offers or posted prices by 
refiners, by pipeline terminal operators, and by 
tanker terminal operators; for current sales 
and shipments; for the business day or period 
Stated; except Tank Wagon prices, prices are 
for bulk lots such as tank car, truck trans- 
port, barge; prices applying to barges or car- 
goes or truck transport lots only, so desig- 
nated; FOB refineries or terminalis; in cents 
per gal., except per bbl. where §$ sign is 
shown; wax and petrolatums in cents per 
pound; ex all fees and taxes; for crude oil 
and its products lawfully produced and trans- 
ported; reported as received by OILGRAM and 
National Petroleum News but not guaranteed; 
for subscribers’ private use only and not for 
resale or distribution or publication. Octane 
ratings are ASTM unless otherwise noted. Par- 
enthetical figures before and after prices indi- 
cate number of companies quoting the lows 
and highs of the ranges. For further details 
of price conditions apply to any NPN—OIL- 
GRAM office or see back of any OILGRAM 
Price Service invoice. 

For complete price service delivered daily 
from nearest OILGRAM publishing office, New 
York, Cleveland and Houston, address Platt’s 
Price Service, Inc., 1213 West 3rd St., Cleve- 
land (13), Ohio. Annual subscription rate in 
U. 8S.: $125 per year, payable in advance. 


Refinery & Terminal Prices 





Gasoline 
Prices in Effect 
Sept. 13 Sept. 7 
OKLAHOMA (Group 3) 
78-78.5 Oct. 


(Prem.) ..(1)11.25-12.5(1) (1)11.25-12.5(1) 
73-75 Oct.Reg. (4)10.5-11.75(1) (4)10.5-11.75(1) 


60 Oct. & 
---(1)9.75-10.125(2) (1)9.75-10.125(2) 
MID-WESTERN (Group 3 basis) 
78-78.5 Oct. 

(Prem.) ..(1)11.25-12(1) 


(1)11.25-12(1) 
73-75 Oct. Reg. (3)10 


.5-10.75(2) (3)10.5-10.75(2) 
-125(1) 


63-66 Oct. .. 10 10.125(1) 
60 Oct. & 
below ....(1)9.75-10.375(1) (1)9.75-10.375(1) 


CHICAGO—(FOB Chicago district refineries & 
p.l. terminals) 
78-78.5 Oct. 

(Prem.) .. oeee 
74-76 Oct. .. pene ‘ae 
N. TEX. (For shpt. to Tex & N.M. dest’ns.) 
78-78.5 Oct 


(Prem.) ..(1)11.8-13.3(1) (1)11.8-13.3(1) 
io-to Oct 
(ae). (2)10.75-11.3¢1)(2)10.75-11.341) 
63-66 Oct. .. TTT iene 
60 Oct.&below(1)10-10.5(1) (1)10-10.5(1) 
This price correct on and since Sept 1; 
hown incorrectly in Sept % NPN, 


W. TEX. (For shpt. to Tex. & N.M, dest’ns.) 
78-78.5 Oct. 

(Prem.) ..(2)11.5-11.75(2) (2)11.5-11.75(2) 
73-75 Oct.Reg.(2)10.5-10.75(2) (2)10.5-10.75(2) 
63-66 Oct. ... 10.25(2) 10.25(2) 

60 Oct. &below(1)9.75~-10(3) (1)9.75-10(3) 
E. TEX. (Truck tnspt.) 

78-78.5 Oct. .(1)11.5-12(1) (1)11.5-12(1) 
73-75 Oct. ..(1)10.5-11(1) (1)10.5-11(1) 
$0 Oct.& below(1)9.75-10.5(1) (1)9.75-10.5(1) 
CENT. W. TEX. (Truck Transpt.) 

78-78.5 Oct. 

(Prem.) ..(2)11.5-11.75(1) (2)11.5-11.75(1) 
73-750ct. (Reg. ) (2)10.5-10.75(1) (2)10.5-10.75(1) 
63-66 Oct. .. 10.25(1) 10.25(1) 

60 Oct.& below(1)10-10.4(1) (1)10-10.4(1) 
KANSAS (For Kansas destinations only) 
78-78.5 Oct. 


(Prem.) ..(1)11.8-12.5(2) (1)11.8-12.5(2) 
73-75 Oct.Reg.(2)10.8-11.5(2) (2)10.8-11.5(2) 
63-66 Oct. .. acess nae 
60 Oct.& below(1)10.1-10.75(1) (1)10.1-10.75(1) 
ARK, (For shipment to Ark. & La.) 
78-78.5 Oct. 

(Prem.) .. 11.75(1) 11.75(1) 
73-75 Oct. Reg. 10.75(1) 10.75(1) 

60 Oct.& below, 

unleaded .. 10(1) 10(1) 

WESTERN PENNA. 
Bradford-Warren: 
74-76 Oct.Reg.(1)11.75-12(1) (1)11.75-12(1) 


Other districts: 


74-76 Oct. Reg. (2)11.75-13(1) (2)11.75-13(1) 


CENTRAL MICHIGAN (FOB Central Michi- 
gan refineries.) 
U.S. Motor: 
78-78.5 Oct. 
(Prem.) (1)13.55-15(1) (1)13.55-15(1) 


73-75 Oct. Reg (1)12.875-14.5(1) (1)12.875-14.5(1) 
Str. run gaso- 


line, excl. 

Detroit 

shpt. .(1)11.625-12.625(1)(1)11.625-12.625(1) 
September 15, 1948 . 





SPECIAL 
Owing to present short supply of many products, some sellers are withholding 


public quotations or the posting of firm prices on some 


NOTICE 


products but are giving 


OILGRAM the prices they otherwise would quote to trade in general and which 
today they confine mostly to their regular customers only. 


Prices in Effect Sept. 13 Sept. 7 
VHIO (S. 0. Ohio quotations for statewide de- 
livery and subject to exceptions for local price 
disturbances. ) 


73-75 Oct.. 14.75 14.75 
CALIFORNIA 
Los Angeles dist.: 

80-82 Oct 


(Prem. ) .(1)13.9-14.65(1) (1)13.9-14.65(1) 


74-76 Oct. 


(Reg.) ..(1)11.4-13.6(1) (1)11.4-13.6(1) 
San Fran. dist.: 
80-82 Oct. 
(Prem.) (1)14.4-15.15(1) (1)14.4-15.15(1) 
74-76 Oct. * 
(Reg.) .(1)11.9-13.65(1) (1)11.9-13.65(1) 
San Joaquin Valley: 
80-82 Oct. 
(Prem.). 15.15(1) 15.15(1) 
74-76 Oct. 
(Reg. ) 13.65(1) 13.65(1) 


Kerosine, Gas & Fuel Oils 


OKLAHOMA (Group 3) 


41-43 w.w. . 
MOTO. cecccs (1)9.5-9.75(1) (1)9.5-9.75(1) 

42-44 w.w. .(2)9.5-9.875(3) (2)9.5-9.875(3) 

Range oil ... 9.5(4) 9.5(4) 


58 & above ‘ 
D.I. diesel(1)9.25-10.125(1) (1)9.25-10.125(1) 


No. 1 p.w... 9.25(3) 9.25(3) 
No, 1 straw. 9.375(2) 9.375(2) 
No, 2 straw. (2)9-9.25(4) (2)9-9.25(4) 
No. 3 ° ee ecee 
No. 6 (1)$1.80-2.5011) ¢1)$1.80-2.5001) 
14-16 grav. 

fuel $2. 2011) $2.20(1) 
MIDWESTERN (Group 3 basis) 


(1)9.375-9.75(1) 
(2)9.5-9.875(2) 
9.5(3) 


41-43. w.w...(1)9.375-9.75(1) 
42-44 w.w...(2)9.5-9.875(2) 
Range oil 9.5(3) 
58 & above 

D.I. diesel. (1)9.5—10.125(1) (1)9.5-10.125(1) 


No. 1. p.w..(1)9.125-9.375(2) (1)9.125-9.375(2) 
No, 2 straw. (2)9-9.25(2) (2)9-9.25(2) 

No. 3 . «++ (1)8.75-8.875(1) (1)8.75-8.875(1) 
No. 6 (2)$2.10-2.50¢1) ¢€2)$2.10-2.5001) 


CHICAGO—(FOB Chicago district refineries & 


p.l. terminals; all fuel oil prices in ent, per 
gal.) 
58 & above 
D.1. diesel. 11.05(1) 11.05(1) 
No. 5 fuel... TTT Knew 
No. 6 fuel... 7.401) 7.4(1) 


N. TEX. (For shpt. to Tex. & N.M. dest’ns.) 
41-43 w.w...(1)9.6-9.625(1) (1)9.6—9.625(1) 


42-44 w.w... 10(2) 10(2) 
SB Duk. acces (1)9.6-10(2) (2)9.6—10(1) 
No, 2 straw. 9(1) 9(1) 


$2.50(1) $2.50(1) 
W. TEX. (For shpt. te Tex, & N.M. dest’ns.) 


41-43 w.w. 9.5(1) 9.5(1) 
42-44 w.w. 10.5(1) 10.5(1) 
No, 1 straw. 9.25(2) 9.25(2) 
No. 2 straw. (2)9-9.25(2) (2)9-9.25(2) 
No, 8.75(1) 8.75(1) 


- apeowd 
No. 6 fuel... $2.90(1) 
E, TEX. (Truck trnspt.) 
41-43 w.w. .(2)9.25-9.5(2) 
42-44 w.w. .(2)9.5-9.75(1) 
58 & above 


$2.90(1) 


(2)9.25-9.5(2) 
(2)9.5-9.75(1) 


D.I. diesel. (1)9-10(1) (1)9-10(1) 
U.G.1I. gas oil — cane 
No, 2 fuel... 9.25(2) 9.25(2) 
No. 6 fuel (1)82.10-2.85(1) €1)8$2.10-2.8501) 
CENT. W. TEX. (Truck trnspt.) 
41-43 w.w. ..(1)9.375-9.5(1) (1)9.375-9.5(1) 
52 & bel. D.I. 

Diesel 4.2501) 19801) 
58 & abv. D.I ; 

Diesel 9.2501) 9.2501) 
U.G.1. gas oil 8.5(1) 8.5(1) 
No, 1 fuel... 9.25(1) 9.25(1) 
No. 2 fuel... 9(1) 9(1) 
No. 3 fuel. 8.75(1 75 


oe g ) 8.75(1) 
No. 6 fuel...(1)$2.50-2.67(1) (1)$2.50-2.67(1) 
KANSAS (For Kansas destinations only) 
42-44 w.w...(1)9.8-10.5(1) (1)9.8-10.5(1) 
58 & abv. D.I 
Diesel ....(1)9.75-10.25(1) 
No. 1 fuel...(2)9.5-10.25(1) 


(1)9.75-10.25(1) 
(2)9.5-10.25(1) 


No 2 fuel (1)9,25—-1012) (1)9,25-10(2) 
No. 6 fuel (1)$2.20-2.6511) (1)$2.20-2.6541) 
ARK. (For shipment to Ark. and La.) 
42-44 W.w... 9.625(1) 9.625(1) 
Tractor fuel. 10(1) 10(¢1) 
Diesel fuel 52 

& below 9.25(1) .25(1) 
Diesel fuel 58 

& above 9.5(1) 9.5(1) 
No, 2 fue... 9.125(1) 9.125(1) 
No. 3 fuel... 8.875(1) 8.875(1) 
WESTERN PENNA. 


Bradford-Warren: 


45 w.w. ....(1)11.25-12(1) (1)11.25-12(1) 
No. 1 fuel... 11.95(1) 11.95(1) 
No. 2 fuel...(1)11-11.95(1) (1)11-11.95(1) 
No. 3 fuel... 1(1) 1(1) 
36-40 gravity 11.95(1) 11.95(1) 


Other districts: 


45 w.w. ....(1)11.25-13(1) (1)11.25-13(1) 
47 w.w. ....(1)12-13(2) (1)12-13(2) 
No. 1 fuel... (2)11.25-13(1) (2)11.25-13(1) 


No. 2 fuel...(2)11-13(1) 
No. 3 fuel...(1)11-12(1) 
36-40. gravity(2)11-13(1) 


(2)11-13(1) 
(1)11-12(1) 
(2111-131) 


CENTRAL MICHIGAN (FOB Central Michi- 
gan refineries.) 
Range oil (1)12.25-1312) (1)12.25-1312) 


" 


Prices in Effect Sept. 13 Sept. 7 
46-49 W.w. ' 

KOTO. «ccc. (1)12.5-14(1) (1)12.5-14(1) 
P.W. 

distillate (3)12.25-14¢1) (3)12.25-14(1) 
No. 2 light 

straw (3912-12.25¢1) (3)12-12.25¢1) 
No. 3 straw(1)11.75-12.375¢€1)¢61)11.75-12.37501) 


U.G.1. gas of1(1)10.25-11.75¢1)¢1)10,25-11. 7501) 
No. 5 fuel (1):9.5-10.7501) (1)9.5-10. 7501) 
No, 6 fuel (199-1002) 4199-1002) 
OHIO (S. 0. Ohio quotations for statewide 
delivery) 

Kerosine 13.9 13.9 


CALIFORNIA 
San Joaquin Valley: 


40-43 w.w 12.441) 12.4(1) 
Heavy fuel... $2.30(1) $2.30(1) 
Light fuel 

(PS 300).. $2.50(1) $2.50(1) 
Diesel fuel 

(PS 200)... 9.6(1) 9.601) 
Stove dist 

(PS 100).. 11.1(1) 11.141) 
Los Angeles: 


40-43 ww. .(1)11.15-12.9(1) (1)11.15-12.9(1) 


Heavy fuel 

(PS 400). .(1)$2.10-2.25(1) (1)$2.10-2.25(1) 
Light fuel 

(PS 300). .(4)$2.35-2.45(1) (4)$2.35-2.45(1) 
Diesel Fuel 

(PS 200). .¢(1)7.85-9.1(1) (1)7.85-9.101) 
Stove dist 

(PS 100) (1)8.85--10.6(1) (1)8.85-—10.6(1) 
San Francisco: 
40-43 w.w. 12.4(2) 12.4(2) 
Heavy fuel 

(PS 400). .¢41)$2.20-2.30(1) (1)$2.20-2.30(1) 
Light fuel 

(PS 300) (1)$2.40-2.50(1) (1)$2.40-2.50(1) 
Diesel fuel 

(PS 200) (1)9.1-9.641) (1)9.1-9.641) 
Stove dist 

(PS 100). .(1)10.6-11.1(1) (1)10.6-11.1(1) 


Lubricating Oils 
WESTERN PENNA. 
Prices are for sales made, or offers reliably 
reported, to jobbers & compounders only 
VISCOUS NEUTRALS—No. 3 col. Vis. at 70° 
‘ 


200 Vis. (180 at 100°) 420-425 fi 


O p.t. 47(1) 47(1) 
10 p.t. 46(1) 46(1) 
BD P.b. cesces 51) 45(1) 
25 p.t (1938-4342 1938-4312 
150 Vis. (143 at 100°) 400-405 ff 

0 p.t. ° 45(1) 45(1) 
BO Dib. cecvee 44(1) 44(1) 
15 p.t. 43(1) 4341) 
25 p.t (1936-4141 (1936 4101) 
CYLINDER STOCKS: 
Brt. stk., 145-155 vis. at 210°, 540-550 f1., No 
8 col. 
De OE. eserves 49(1) 49(1) 
15 p.t. : 48(1) 48(1) 
25 p.t (1942-46.501 (1942 46.501) 
600 S.R. 

filter’ bl 604 604 
650 S.R S714 37 (4) 
Hoo fi s404) a4) 
630 fi. .-(1)41-42(2) (1)41-42(2) 
MID-CONTINENT 
Neutral Oils (Vis. at 100° F. 0 to 10 P.P.) 
Pale Oils 
Vis. Celor 
60-S5—No, 2 11.12.7541 1)11-12.7501) 
86-110-—-No. 2(1)11.5-13.2541 13-13.2541 
150 -No 3. .¢2)18-2001 118-2012 
ISO) Ne 2)18.5-2101 1)1s 2141 
200 Ne 3. .€2919-21(2 (1919-2143 
moO Nu 4 (21202212 (1)20-22% 
280-—No 3. .¢2021 1921-2313 
OO--Ne ,. (1922-24 1)22-24(2 
Red Olls: 
200-—No ». .(1919-2101 (1919-2141 
300—No. 5.. 24(1) 24(1) 
Bright Stock—Vis. at 210° (FOB Tulsa basis) 
200 Vis. D.. 37(1) 37(1) 
150-160 Vis. D: 
0 to 10 p.p.. 33(4) 3314) 
10-25 p.p. .. 32.5(1) 32.5(1) 
25-40 p.p. .. eeee rr 
150-160 Vis. E 32(1) 32(1) 
120 Vis. D. 
0 to 10 p.p.. 32(4) 32(4) 
600 S.R 

(Olive Green) 23(2) 23(2) 
Black Oil 18.5(1) 18.5(1) 


SOUTH TEXAS (Neutral Olls) 
Pale Oils (Vis. at 100° F. FOB refineries, 
domestic shpt.) 


for 


Vis. Color 
100 1%-2 (2)9.5-1341 (199.5-1241 
200 No, 2-3 (4912-13.7561 (3912-14.561) 
x0) No. 2-3 (4)15-14.5¢2) (3913-15.2561 
500 No 

2 , (4)14-15.7501 (3514-16 1) 
750 No. 3-4. .(4)15-16.75(1 (3)15-17.25(1) 
1200 No -4.44916-17 2 3916-17. 7501) 
2000 No 1 17-18.5 (217-2161 
Red Oils: 
100 No »-6 2)9.5-11(2 (19 1241 
200 No. 5-6 (4)12-13.7 1 (3)12-14.501) 
300 No. 5-6. .(4)13-14.512 (391 15.2501) 
noo No 5-6 (4)14-15.7541) ¢ 14-16.541) 
7Th0 No. 5-6 (4)15-16.7512 ( 15-17.2541 
1200 No. 5-6.(4)16-17.542) (3916-17.7501 
20000 No. 5-6.(3)17-18.513 (2)17-2141) 

(Continued on next page) 








Oil Price Section 





Prices in Effect Sept. 13 Sept. 7 
CHICAGY (krom Mid-Cvuntinent p.), crude) 
Neutral oils vis, at luv® F. WU to 10 p.p. 
Pale Oils: 


Vis. Color 

60-85—No,. 2 12.7541) 12.75(1)* 
86-100—-No. 2 13.25¢1) 13.25(1)* 
150—No 3 2001) 20(1)* 
1SO0——No. +] 20.501) 20.501) 
200—No. 3. 20.5(1) 20.5¢1) 
250—_No 2 21.5(1) 21.5(1)* 
Ked Oils: 

180-——No ) 20.501) 20.5(¢1) 
200—No ) 20.511) 20.5(1)* 
250-——No 5 21.5041) 21.5(1) 
280—No ) 22 x1) 22.5(1)* 
300—No 5 301) 2341)" 
Note: Viscous oils, 15 to 30 p.p. are quoted 


0.5c lower; 60-85 and 86-110 No. 2 non-viscous 
oils, 15 to 30 p.p. 0.25c lower. 
ee Steam Refined (Viscosity at 210°) 


22.5(1) .5(1) 

180 rere er 23.5(1) 23.5(1) 
200 24.5(1) 24.5(1) 
Bright “Stocks, 160 vis, at 210° No. 8 color 
0 to 10 p.p 34(1) 34(1) 
15 to 25 p D. 33.5(1) 33.5(1) 
30 to 40 p.p. 33(1) 33(1) 
E filtered 

Cyl, Stock. 24.5(1) 24.5(1) 


Note: To obtain prices delivered 
add 0.6c¢ per gal. 
* This price correct 


in Chicago 


on & since Sept. 7 


Natural Gasoline 
(Group 3 & Breckenridge prices are to blend- 
ers on freight Basis shown below. Shipments 
may originate in any Mid-Continent manufac- 
turing district.) 
—_ GROUP 3 
Grade 26-70 . 8.5(Quote) 
FOB BRECKE NRIDGE 
Grade 26-70 .. 8( Quote) 


LPG Prices 


(Of refiners, FOB refineries, in cents per gal., 
tank cars or transport trucks) 

Com- In- Com- 
mercial dustrial mercial 


8.5¢ Quote) 


8 (Quote) 


Indus- 
trial 


District Propane Propane Butane Butane 
N.Y. Harbor.. 9(2) 9(1) 8(1) 8(1) 
Philadelphia. . 9(2) cece coos ceee 
Baltimore 9(1) eee 


Hastings, W.Va.8.25(1) sooo ‘SeGR) 
New Orleans ..5.375(1)a .... eees 
Houston .... cose eeee 
Toledo 9(1) cece 
(a) Tank cars only. 


Naphthas and Solvents 
(FOB Group 3) 
Stoddard 
solvent (3) 10.875-11.625(1) (3) 10.875-11.625(1) 
Cleaners 


9.25(1) : 


npth. (3)11.375-12.125(1) (3)11.375-12.125(1) 
-M.&P. 
Npth. (5)11.375-12.125(1) (5)11.375-12.125(1) 
Minera! 
Spirits. (4) 10.375-11.125(1) (4) 10.375-11.125(1) 
Rubber 
solv. .(1)10.875-11.375(4) (1)10.875-11.375(4) 
Lacquer 


dil. ..(3)11.625-12.625(1) (3)11.625-12.625(1) 
Benzol dil. (2)12.125-12.55(1) (2)12.125-12.55(1) 
WESTERN PENNA. 
Bradford-Warren: 

Stoddard Solv. 

Other Districts: 

Untreated Npth. 12.5(1) 
Stoddard Solv.(2)13-14(1) 
OHIO (S. O. quotations for 


12.5(1) 
(2)13-14(1) 
statewide de- 


livery); V.M.&P. naphtha D.C, naphtha, Var- 
nolene & 

Sohio solvent 16.0 16.0 

Ruber solvent 15.5 15.5 


E. TEXAS (Truck Trnspt.) 
Stoddard 
Solv. --(1)10.75-11.25(1) (1)10.75-11. 
KANSAS (For Kan, Dest’n. only) 
Stoddard 
Solv, 


25(1) 


-(1)11.375-11.5(1) (1)11.375-11.5(1) 
WAX 


WESTERN PENNA, (Bbis, C.L.) 
White Crude Scale: 
122-124 A.m.p.(1)6—-9(1) 
124-126 A.m.p.(1)6—-9¢1) 
MID-CONTINENT (C.L. 
Semi- Refined : 
132-134 AMP, 

DUIS. cos 
CHICAGO 


(1)6-911) 
(1)6-9(1) 


FOB Kefinery) 


(FOB Chicago District refinery of 


one refiner in bags or 100 lb. cartons, carloads 

Carloads, slabs loose, 0.7c less. Melting points 

are EMP (ASTM methods); add 3° F. to con- 

vert into AMP. 

Fully refined: 

122-124 7.85 7.85 

125-127 7.95 7.95 

127-129 8.2 8.2 

130-132 8.25 8.25 

132-134 8.5 8.5 

135-137 8.9 8.9 
Petrolatums 

WESTERN PENNA, (Bbis., carloads; tank 


car, 1 to 1c less.) 

Snow White. (2)7.25-8(1) 
Lily White . .(¢2)6.25-7.25(2) 
Cream White(2)6-6.75(2) 


(2)7.25-8(1) 
(2)6.25-7.25(2) 
(2)6-6.75(2) 


Light Amber(2)4.5-5.5(1) (2)4.5-5.5(1) 
Amber ..... (2)4.25-5.25(1) (2)4.25-5.25(1) 
reer (1)4.5-5.125(1) (1)4.5-5.125(1) 


62 


FOB 


their te 


rminals, 


78-78.5 Oct. 


Ships 


Refinery & Terminal Prices (Continued) 


SPECIAL NOTICE 


Owing to present short supply of many products, some sellers are withholding public quotations 
or the posting of firm prices on some products but are giving OILGRAM the prices they otherwise 
would quote to trade in general and which today they confine mostly to their regular customers only. 


Atlantic & Gulf Coasts 


Prices are of refiners, FOB their refineries & tanker terminals, and of tanker terminal operators, 


bunkers prices are 


exclusive 


of lighterage. 


78-78.5 Oct. 78-78.5 Oct. 74-76 Oct. 
Prem, Prem. Prem. Reg. 
District Gasoline** Gasoline+ Gasolinett Gasoline** 
N. Y. Harbor esee (1)11.5-13.4(1) oe ose 
do barges (1)11.4-13.3(¢1) ases 
Albany ......- e (1)13.25-13.85(1) 13.5( 
Baltimore .... (1)11-13.25(1) (1) 122.42. 75(1) 
do barges .. 4a0 10.9(1) 12.65(1) nage 
Baton itouge 10.8(1) eeee cece 9.8(1) 
do barges .. 10.8(1) eee rr 9.8(1) 
Boston ....e0. cece (1)11.5-13.8(2) 13.5(1) een6 
Charleston eee (1)11.1-11.6(1) 11.65(1) 
Corpus Christi. owe (1)12-13(1) or 
do barges cee TTT rr 
Houston ..... (1)12-13( (1)12-13.15(1) eons (2)11-12.5(1) 
do barges ivan (1)12.75-13(1) 12.75(1) ° 
Jacksonville coe (3)12.3-13.75(1) 2.3(1) 
ae eae (3) 12.3-12.75(1) 12.3(1) 
a, MEETS eae 12.3(2) 12.2(1) ° 
New Haven ... ar 13.7(2) 13.7(1) sees 
New Orleans .(1)11-11.25(1) 12(1) cone (1)10-10.5(1) 
do barges ..(1)11-11.25(1) 12(1) TT re (1)10-10.5(1) 
Norfolk ...... eee (1)11.3-12.25(1) 11.8(1) sees 
Pensacola .... 12.4(1) acieee 
Philadelphia .. (1)12.4-12.9(1) (1)12.4-12.75(1) 
do barges (1)12.65-12.8(1) 12.65(1) 
Port — (3)12.3-12.75(1) 12.3(1) 
Portland (1)13.25-13.5(1) 13.5(1) 
Providence (1)13.25-13.5(1) 13.5(1) 
Savannah (2)12.3-12.75(2) 12.3(1) 
eae (3)12.3-12.75(2) 12.3(1) 
a 
ms Se weaens (2)11.35-12.25(1) 11.85(1) 
Kerosine— Gas-House No. 5 Fuel 
No. 1 Fuel No, 2 Fuel Gas Oil (0-16 p.t.) 
N.Y. Harbor. (7)10.3-11.65(1) (9)9.4-10.1(1) 41)9.5-10(1) 3)$2.38-4.10(1) 
do barges .(6)10.2-11.5(1) (7)9.3-10(1) ‘ (3)$3.35-4.10(1) 
Albany -(1)10.4-10.75(1)  (1)9.4-9.85(1) 10.241) 4.12(1) 
3altimore (9)10.3-10.5(2) 9.4(12) 9.5¢1 . 
do barges 10.2(3) 9.314) ane 
Zaton Rouge. 9.7¢1) S.7¢1) 
do barges 9.7(1) 8.741) - , 
Boston -(1)10.4-10.8(12) (1)9.5-9.8(¢11) 10.2(1 (1)3.65-3.655(1) 
Charleston 10,2(4) (1)9.4-9.5¢3) 
Corpus Christi és 
do a . 
Houston .(1)9,125- 10.25(2) (3)9-9.5(1) or 
do barges “a9 75-1141) (199-1001) $3.10(1) 
Jacksonville ..(6)10.7-11.375(1) (5)10.3-10.S¢1 
Miami . .(5)10.7-10.85¢01) 10.34) 
Mobile ...... 10.7(4) 10.3(1) 
New Haven ..(1)10.4-10.7(7) (1)9.5-9.8(6) 
New Orleans. (1)9.7-10.1(2) (1)8.85-9(4) 
do barges .(1)9.7-10.1(1) 9(2) ities 
Norfolk ...(5)10.3-10.7(1) (4)9.3-9.8(1) 9.4(1) 
Pensacola ...(1)10.5-10.8(1) oh a ee 
Philadelphia .(8)10.3-10.5(1) (8)9.4-9.6(1) 9.8(1) 
do barges . 10.2(5) 9.3(5) 
Pt. Evergiades(6)10.7-10.85(1) 10.3(4) anim 
Portland .(1)10.4-10.9(6) (1)9.5-9.9(6) 10.3(1) 
Providence .(1)10.4-10.8(7) (1)9.4-9.8(7) 10.2(1) 
Savannah ....(6)10.7-10.85(1) 10.3(4) one 
Tampa ...... (7)10.7-10.85(1) 10.3(6) ° 
Wilmington, 
NM. ©. ccoce (5)10.2-10.7(1) (6)9.5-9.8(1) ‘ 
No. 6 Fuel Bunker C Fuel, Diesel oil, 
No. 6 Fuel Barges Ships’ Bunkers 
we ererenhen -¢ ry ote) ve x °°) ied 


Albany ...... 


3.2 
* (3) $3.03. 3-07(1) 


oe, 00- ny " (1) 
249 


3.249(1 





Prices in effect Sept. 13. 


74-76 Oct. 
Keg. 
Gasolinet 
(1)10.5-12(1) 
(1) 10.4-11.9¢1) 
(5)12-12.3¢1) 
(1)10-12(¢1) 
(1)9.9-11.4(1) 


(1)10.5-12.3(2) 
(2)10.1-10.6(2) 
11(2) 
(2)11-12. 5(1) 
(1)11-11.7: 


(1)10.3-11(1) 
11.4(1) 

(2)11.5-11.9(3) 
(1)11.4-11.8(1) 
(4)11.3-11.75(1) 
2(4) 
(4)12-12.1(1) 
(5)11.3-12.05(1) 
(5)11.3-11.75(1) 


(1)10.35-11(1) 


No. 5 Fuel 
(15-60 p.t.) 
$3.20(1) 
3.17(¢1) 
(1)3.20-3.42(1) 


3.17(1) 


3.623 (1) 


(1)3.14-3.17(1) 


(2)3 29- 3.52(2) 


3 593(1) 


Diesel Oil 


Ships’ Bunkers Shore Plants 
(1)$3.91-4.10(1) (1)9.7-10(1) 


(1)9.7-10.2(2) 
(1)9.6-9.8(2) 
9.1(1) 
(1)9.9-10.2(4) 
(1)9.4-9.5(1) 


Baltimore (3)$3-00.3.04(1) (2)3.00-3.04(1) 4.04(2) 
Baton Rouge ° 2.54(1) 2.51(1) 2.51( 3.65(1) 
Boston ....... (1)3.055-3.315(1) (1)3.025-3.315(1) (1)3. 025. 3. 095(1) 4.08(1) 
Charleston 2.96(2) 2.93(2) 2.93(2) 3.95(1) 
Corpus Christi. 2.56(1) ay a ht (1)2. 53-2.55(1) (1)2.90-3.15(1) 
Houston .(1)$2.51-2.75(1) (2)$2.51-3.35¢(1) (1)2.50-2.53¢1) 3.65(1) 


Jacksonville x 


Miami 
Mobile 
New 
New 
Norfolk 


Haven, no 
Orleans 


Pensacola .... 


aver 99-3.41(1) 


eee eeee . 


3.035(2) 
- (3)2.54-2.5 
(2)3.00-3.04(1) 


8(1) 


— 96- 3. '38(1) 


3-035(2) 
-2.55(1) 
(2)2. o7- 3.01(1) 


(3)2.5 


(3)2.96-3.38(1) 


4.32(2) 


4.06(1) 


(4)9 '85-9.5(2) 


10.3(5) 


(2)9.9-10.2(3) 


(1)3.40-3.89(1) (2)9.4-9.425(1) 


(2)9.6-9.7(1) 


Philadelphia . (2)3.03-3.27(2) (2 )3.00-3.17 (2)$3.00-3.27(1) (1)$4.07-4.12(1) (2)9.7-9.8(5) 
Port Everglades 2.94(1) 2'91¢1) 2.91(1) 4.32(1) rr 
Portland ..... (1)3.095-3.115(1) (1)3.085-3.095(1) (1)3.085-3.095(1) +s (1)9.8-10.3(1) 
Providence . (1)3.045-3.085(1) (1)3.055-3.065(1) (1)2.995-3.065(1) eee 10.2(2) 
Savannah ..(1)2.99-3.03(1) (2) $2 96-3.00(1) (2)82.96-3.00(1) 41.45(1) 10.3(3) 
Tampa e+e. (2)2.89-2.93(1) (2)2.86-3.28(1) (2)2.86-3.28(1) 4.32(2) 10.3(5) 
Wilmington, 

BN. C, 3.96(1) 


**Motor. Method “& Research octane ratings are approximately same. 
is minimum of 5 points above Motor Method rating. 


points above Motor Method rating. 
(Additional Gulf Coast prices on page 63) 


+t Research octane rating 
tt Research octane rating is minimum of 10 





78-78.5 Oct. 
74-76 Oct. 
Kerosine 

Diesel 
No. 1 Fuel 
No. 2 Fuel 
No, 3 Fuel 
No, 5 Fuel 
No. 6 Fuel 


Ethyl 


Fuel | 


eee ween 


Lake Port Terminal Prices 


Prices in Effect Sept. 
Cleveland 


(2)11. ‘9- 12. 8(1) 
11(1) 


‘| (1)10.9-12.25(1) 


..(1)8.7-10.7/1) 


9.75(1) 


13 


Detroit 


11.8(1) 
11.35(1) 
11.1(1) 
10.45(1) 
9.6(1) 


NATIONAL 


(1)10. 7-12(2) 
9.5(1) 
9.25(3) 


PETROLEUM NEWS 











Refinery & Terminal Prices (Continued) 














NPN Gasoline Index 


Dealer Tank 
T.W. Car 

Cents Per Gal. 
Sept. 13 . 14.55 11.23 
Month ago 14.58 11.27 
Year ago ; 12.59 9.11 


Dealer index is an average of ‘‘un- 
divided’’ dealer prices, ex-tax, 
cities. 


Tank car index is weighted average 
of following wholesale markets for 
regular-grade gasoline, FOB refineries 
or terminals: Okla., Mid-Western, W. 
Penna., Calif., N. Y. Harbor, Philadel- 
phia, Jacksonville, Boston and Gulf 
Coast. 








Mid-Continent Lubes 


(At Gulf; in packages, FAS, New Orleans, 
in bulk, FOB terminals) 
Prices in Effect Sept. 13 
Bright Stock 
D color, Vis. at 210° 
150 vis., 0-10 p.p. ...(1)48-50(1) 


Steel Drums Bulk 


(1)38-40(1) 


Wax 


Melting points are AMP, 3° higher than 
EMP Prices are for carload lots. Domestic 
prices are FOB refinery; scale in bags or 
bbls.; fully refined, slabs loose. Export prices 
are FAS; scale in bags or bbls.; fully refined 
in bags or cartons. 


Prices in Effect Sept. 13 


New Orleans N.Y. N.Y. 


Crude Scale Export Domestic Expert 
124-6 Yellow 


122-4 White ae (3)7-7.25(1) 





124-6 
White 7.3¢€1) (3) 7-7.25(1) (296. 75-7.5501) 
Fully Refined 
123-5 7.0503) 
125-7 8.15(1) 7.15(3) (1)8.1-9.25(1) 
128-30 8.25(1) 7.25(3) (1)8.2-9.5(1) 
130-32 8.5(1) (2)7.5-7.55(1) 8.45(1) 
133-5 8.55(1) 7.55(3)(1)8.5-10(1) 
135-7 8.8(1) 7.8(2) 8.75(1) 
Naphtha 
Prices in Effect Sept. 13 
V.M.&P. Mineral 
Naphtha Spirits 
New York 
ee =k ewes 15(4) 14(5) 
Philadelphia 15(4) 14(5) 
Baltimore sone 13.5(4) 
Boston 15.5(4) 14.5(5) 
Providence ..... 14.5(3) 
Export Prices 
Prices in Effect Sept. 13 
Mexican Gulf Ports 
U. 8S. Dellars per Bbi. 
Bunker C Diesel 
(Ships’ (Ships’ 
Bunkers) Bunkers) 
WE, wsandedensene $2.65 $3.75 
WOON wcecccscteces 2.65 suse 
BOGE. écccecioess 2.65 3.75 
Pacific Coast 
ee er $3.16 $3.95 
REE. a c0asdccdcss 3.16 3.66 
re 3.16 3.56 


Pacific Coast 
Prices in Effect Sept. 13 
(In Ship’s Bunkers, Diesel Fuel Bunker C Fuel 


or Deep Tank Lots) (P.S. 200) (P.S. 400) 
San Pedro, 

Calif. $3.18(4) $2.10(4) 
San Francisco 3.39(4) (3)2.15-2.20(1) 
Portland, Ore. 3.60(4) 2.40(4) 
Seattle, Wash. 3.60(4) 2.40(4) 


September 15, -1948 


Oil Price Section 





SPECIAL NOTICE 
Owing to present short supply of many products, some sellers are withholding public quotations 
or the posting of firm prices on some products but are giving OILGRAM the prices they otherwise 
would quote to trade in general and which today they confine mostly to their regular customers only 


Gulf Coast—Cargoes, Domestic & Export, All Ports 


Cargo prices are FOB ship at Gulf, minimum of 20,000 bbls., and are by refiners only t ther 
refiners, export agents, or tanker terminal operators The figure in parentheses after each price 
indicates the number of companies quoting that price Prices in Effect Sept. 13, 


Aviation Gasoline 


Grade 115/145 (AN-F-48) 18(1) 

Grade 100/130 (AN-F-48) 16 .25(2) 

Grade 91/98 (AN-F-48) .. 14.75(1)—15.25(1) 
Grade 80 (AN-F-48) ...... 14.2511) 


Motor Gasoline Leaded 
-75.5 Oct. (Premium) 


t 


11(1)-—11.25(1)-11.75(1 


‘ ‘ 

78-78.5 Oct. (Premium) 11.75(1)-12(1)-12.75(1 
78-78.5 Oet, (Premium) 12(1)-—12.75(1) 

74-76 Oct. (Regular) . 9¢(1)-10.5¢2)-1141)-1211 
74-76 Oct. (Regular) 9(1)-11(2)-11.75(1)-1201 
70-72 Oct : tees S.5(1)-10.125(1 10.501 12 


* Motor Method & Mesearch octane ratings are approximately same 
Research octane rating is minimum of 5 points above Motor Method rating 
Research octane rating is minimum of 10 points above Motor Method t 
Kerosine & Light Fuels 
41-43 kerosine 
No. 2 Fuel §(3)-9(2)-10(1) 


Diesel & Gas Oils 


43-47 Diesel index 8 .25(1)-—10(2) 
18-52 Diesel index S.25(1)—10(1)-10.25¢1 
53-57 Diesel index 8 .375(2)-10.5(1)-12(1) 


Heavy Fuels—Cargoes 
No, 5 Fuel, 0-10 p.t $3.10(1)-—$3.45(1) 
Bunker C Fuel . $2.46(3)-2.50(2)-2.75(1 


Heavy Fuels—Ships’ Bunkers (ex lighterage) 
Below 28 grav. heavy Diesel .. $3 .15(1)-$3.40(2)-$3 
28 grav. & above Diesel " $3 .55(1) 
Bunker C Fuel .... $2.50(1) 


3.65(2) 


2.51(5)-2.53(2)-2.55(3)-2.801 


Aviation Gasoline & Jet Propulsion Fuel 


Prices in Effect Sept. 13 


(Prices are for tank cars, barge or truck transport lots; aviation gasolines meet Specification AN 
F-48, unless otherwise noted, jet fuel meets AN-F-32.) 


Aviation Gasoline 








District Grade 115/145 Grade 100/130 Grade 91/98 Grade 80 Jet Fuel(dP-1-2) 
New York, N, Y. 19.85(1) 18.1(3) (2)16.6-16.7(1) (1)15.7-15.85(1) 

Boston, Mass. 18.2(2) 16.7(2) 15.95(1) 

Portland, Me 17.8(1) 


18.1(1) 


Phila., Pa 16.641) 
3altimore, Md 18.1(2) (2)16.6-16.7(1) (1)15.7-15.85(1) 
Norfolk, Va 18.1(2) 16.6(2) 15.85(1) 
Charleston, S. C 18(2) 16.5(2) 15.75(1) 
New Orleans, La 18.75(1) 17(2) 15.5(2) 14.75(1) 10.45(1 
(Baton Rouge) 
Houston, Tex 18.75(2) 17(3) 15.5(3) 14.75(2) 10.541) 
Tanker Market Report 

Supplied by Dietze Inc New York, N. Y oil & ship broker & ink eame irtering 
igents. USMC rate reference for purpose of this report is rate that was in effect June 30, 1948, for 
vessels over 14,000 TDW The rate shown under the headings Last Paid & Owne sh 
refer to vessels over 14,000 TDW All rates shown are on basis of tor of 2240 pounds & in dol 
lars per ton Approximate rates in cents per bbl. may be determined by dividing per-ton rate 
by following conversion factors gasoline S.7 kerosine, 7.9 No. 2 fue 7.9 gravity crude 


7.3; No. 5 fuel, 6.9; bunker ‘‘C wea) 
LAST PAID 


september October 


Gulf New York USMC less 25 ($2.1375) Less 25 ($2.1 
N.W.1 U.K. /Cont USMC le 25 ($4.9125 Less ’ ($6.225 ‘ ] ‘s 675) 
Rastanu! USNH USMC less 15 (810.705) Less 10° ($11 é ‘ $10.16 
OWNERS ASK 
Gulf New York USMC less 15 USMC less 25 MC le 15 
N.W.1I U.K. /Cont USMC less 25 USMC less 25 M¢ ‘ 15 
tastanura USNH USMC le 20 USMC less 25 ( 
UNITED STATES FLAG CHARTERS 
Vessel TDW Cargo Trade Kate Lifting 
Puebk 15.500 Dirty USGulf or Carib. /USNH USM¢ é y October 
Satucket 15,500 Dirty USGulf/USNH SMC le 25 October 
T-2 To Be Named 15,000 Dirty Carib. /Montevides USMC le 27 October 
FOREIGN FLAG CHARTERS 
Calliroy 12,000 Dirty USGulf/ Quebec USM¢ ‘ 25 Sept 








Oil Price Section 





Commercial or consumer tank cur, tank wagon, dealer and service 
station prices for gasoline do not include taxes; 


clude inspection fees as shown below. 


they do, however, in- 
Gasoline taxes, shown in separate 


Tank Wagon Prices 


Inspection fees per gal., 
unless otherwise specified, are as follows: 





included in both gasoline and kerosine prices, 


column, include 1.5¢ federal, and state taxes; also city and county Ala. 1/40c on gasoline; Ark, 1/20c; Fla. 1/8c; Ill. 3/100c; Ind, 2/25c; 
taxes as indicated in footnotes. Kerosine tank wagon prices also do not Kans. 1/50c; La. 1/32c; Minn. 5/200c; Neb. 2/100c; Nev. 1/20c; N. C. 
include taxres; kerosine taxes where levied are indicated in footnotes 1/4c; N. D. 1/20c; 2/25c; S. Cc. 1/8c; S. D. 1/40c; Tenn. 2/5c; 


Dealer discounts are shown in footnotes. These 


prices in effect Sept 


and Wisc. 3/100c. 


13, 1948, as posted by principal marketing companies at their headquar 


ters offices, but subject to later correction. 


Atlantic White Flash 
(Regular Grade) 
Commer- Gaso- Kero- 
cial Dealer line sine 
T.W. T.W. Taxes T.W. 


ATLANTIC 
REFINING 


Philadelphia, Pa. .. 12.9 12.9 5.5 13.5 
Pittsburgh ..... cone ae 13.8 5.5 14.4 
Allentown .......+. 13.5 13.5 65.5 14.1 
a daeeeesis err, 13.8 5.5 14.4 
BOTRMOR sccccccece 13.8 13.8 5.5 14.4 
AMOONR «cccccccscoce 13.8 13.8 5.5 14.4 
Emporium ......... 13.8 13.8 5.5 14.4 
DEE. wecceaveens 13.8 13.8 5.5 14.4 
Uniontown ......... 13.8 13.8 5.5 14.4 
BEMSTIGDUTE occ cece - 13.5 13.5 5.5 14.1 
Williamsport ....... 13.8 13.8 5.5 14.4 
Dover, Del. ....... 13.5 13.5 5.5 14.1 
Wilmington ....... 12.9 12.9 5.5 13.5 
Boston, Mass. ..... 13.2 13.2 4.5 eer 
Springfield 13.8 13 8 4.5 
Worcester ......-+- 13.4 13.4 4.5 ease 
Fall River ......... 13.2 13.2 4.5 ones 
Hartford, Conn, ... 13.8 13.8 5.5 eece 
New Haven ........ 13.5 13.5 5.5 eeee 
Providence, R. I. .. 13.2 13.2 5.5 o06s 
Atlantic City, N. i: ease 12.4 4.5 13.3 
COMGOM ccccccsesec een 12.4 4.5 13.3 
TOURED cecescececes eves 12.4 4.5 13.3 
Baltimore, Md. .... .... 12.2 6.5 13.1 
BIASOTStOGR 2 ccccece eer 13.0 6.5 13.9 
Richmond, Va. one #800 12.5 7.5 13.7 
Wilmington, N., Cc. se tpes 12.7 7.5 13.8 
Brunswick, Ga. .... «+. 14.5 7.5 14.3 
Jacksonville, Pak, ws wee 13.9 8.5 13.7 
Mineral Spirits V.M.&P. 
swe T.W. 
Philadelphia, Pa, ... 15.00 16.5 
Lancaster, Pa. ..... e 16.0 17.5 
Pittsburgh, Pa. ..... 17.5 18.5 
Fuel Oils—T.W. 
1 2 5 6 
Pees PRs wees 185 12.0 8.89 8.12 
Pittsburgh ..... diam 12.9 sece3 ee 
Allentown ..... 14.1 12.4 e eee 
Wilmington, Del, 13.5 12.0 ° . 
Dover ... eens 12.6 ee ee 
Springfield, "Mass. 13.2 
Worcester 12 9 
Hartford, Conn. 12 9 


Taxes: 


Brunswick, Ga., 
clude lic state tax. 
Notes: 


kerosine price does not in- 


Kerosine—Thru Penna. & Del., add 2c per 
gal. for t.w. deliveries of less than 25 gals. 
at one time. 


Mineral Spirits prices also apply to Stoddard 
Solvent; V.M.&P. prices also apply to Light 
Cleaners Naphtha, 


CONT'L (N. B. Prices are Continental's 
‘‘normal’’ prices, Current sell- 

OIL ing prices may be lower than 
‘‘normal’’ because of local com- 
petition, ) 


Conoco Demand 
N-tane (3rd Gaso- Kero- 
(regular) Grade) line sine 


Tank Wagon Taxes T.\W. 
Denver, Col, ... 14.8 13.8 7.5 15.9 
Grand June, .... 17.2 16.2 7.5 17.3 
Pe sanceneuse 15.8 14.8 7.5 15.5 
Casper, Wyo. ... 15.7 14.7 6.5 14.9 
Cheyenne ..... -- 15.8 14.8 6.5 16.4 
Billings, Mont. . 17.0 16.0 6.5 16.2 
MOD ccececccee Bae 17.0 6.5 17.9 
Great Falls .... 17.0 16.0 6.5 17.9 
DD 46000 00-06 17.5 16.5 6.5 17.9 
Salt Lake, U. .. 16.4 15.4 5.5 16.5 
Twin Falls, Ida. 19.1 18.1 7.5 19.2 
Albuquer., N. M, 15.5 14.5 7.0 14.9 
Roswell ...... oo Sa08 13.8 7.0 14.2 
Santa Fe .......15.8 14.8 7.5 15.2 
Muskogee, Okla.. 14.0 13.0 7.0 12.9 
Oklahoma City.. 14.0 13.0 7.0 12.9 
TUBB coccccecee 16.9 13.0 7.0 12.9 


Taxes: 


Gasoline tax column includes these city 
taxes: Albuquerque & Roswell, 0.5c; Santa Fe, 
le; Cheyenne, 1c; Casper, Ic. 


Notes: 
T.W. prices are to consumers & dealers. 
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Kerosine inspection 


HUMBLE pomate 
(Regular) Gaso- 
OIL Tank Re- line 
Wagon tail Taxes 
Dallas, Tex. ..... 13.0 17.5 5.5 
Bt. Worth .cccccee 13.0 17.5 5.5 
De seven eane 13.0 17.5 5.5 
San Antonio s mee 17.5 5.5 
Kerosine 
Tank Wagon 
ee, TO. ssscces 11.85. 15.75 
Bt. WOEth coccccoce 11.85 15.75 
BIOUMOR ccc cccseces 11.85 15.75 
San Antonio ....... 11.85 15.75 


Notes: 


T.W. prices are to all classes of dealers and 
consumers. 


Esso Gasoline 


IMPERIAL (Regular Grade) 
OlL ry 


Gasoline Gasoline sine 

T.W. Taxes c.W. 

Hamilton, Ont. .... 21.0 11.0 23.0 
TOFOMO .cccccccces 21.0 11.0 23.0 
Brandon, —_. cove Been 9.0 29.2 
Winnipeg ....cccese 20-4 9.0 27.4 
Regina, Sask. coooe wee 10.0 28.0 
Saskatoon ........-. 28.8 10.0 30.8 
Edmonton, Alta. ... 23.1 9.0 25.1 
Calgary cccccocs ec 22.2 9.0 24.2 
Vancouver, B. C. .. 19.5 10.0 24.0 
Montreal, Que. .... 21.0 11.0 23.0 
St. Jonn, N.B...... 18.0 13.0 22.0 
Halifax, N. S. .... 18.0 13.0 22.0 


Taxes: 
Gasoline taxes are provincia] taxes. 


Notes: 
Prices are per imperial gal. which is 1.2 
U.S. gals. T.W. prices are to divided & un- 


divided dealers. 


Fire-Chief Gasoline 


TEXAS 


(Regular Grade) Kerosine 

co Dealer Gasoline Dealer 

‘i T.W. Taxes 2.0. 
Dallas, Tex 0 5 50 
Fort Worth 0 50 
Wichita Fall 0 50 
\marillo 0 50 
Tyler 0 50 


El Paso 
San Angelo 
Waco 

Austin 
Houston 

San Antonio 
Port Arthur 


Notes: 


Dealer t.w. prices apply also to all classes 
of consumers with minimum delivery of 50 gals. 


SDS 
50 
50 
50 
50 
50 
50 


Dk ie fh fl heh fh fhe 
bo hobo bo to be bo bo to tS be te 


CHEVRON 


CALIFORNIA (Regular) Av. Gaso- Kero- 
STANDARD Re- 80 line sine 


T.T. tail T.T. Taxes T.T. 
San Fran., Cal.. 13.9 17.9 17.4 6.0 15.4 
Los Angeles .... 13.4 17.4 16.9 6.0 14.9 
oo er - 15.2 19.2 18.7 6.0 16.7 
Phoenix, Ariz. .. 16.6 20.6 20.1 6.5 18.1 
Reno, Nev. .... 16.4 20.4 19.9 7.0 17.9 
Portland, Ore. .. 14.5 18.5 18.0 6.5 17.5 
Seattle, Wash. .. 14.5 18.5 18.0 6.5 17.5 
Spokane ........ 17.3 21.3 20.8 6.5 21.3 
Pere 14.5 18.5 18.0 6.5 17.5 
Boise, Idaho .... 18.9 .... 22.4 7.5 22.2 
Salt Lake, U. ... 16.4 oe Bee 8S BS 
Honolulu, T. H.. 14.9 19.4 18.4 7.5 16.4 
Fairbanks, 
AIQGRR cccce -- 26.2 30.2 29.7 3.5 33.7 
Juneau ......... 15.9 19.9 19.4 3.5 18.9 
Taxes: 


Boise 7.5c tax applies to motor fuel only; 
avgas taxes are 1.5c federal, 2.5c state. Reno 
7c tax includes 1.5¢ county tax. Honolulu 7.5c 
tax applies to motor fuel only; avgas taxes 
are 1.5c federal, 5c territorial; Hawaiian gross 
income tax also is excluded as follows: from 


fees only: Ala. 1/2c; Iowa 1/50c; Mich, 1/5c. 


California Standard (Cont.) 


retail price 0.6c per gal., & from TT prices 
1% to resellers, 2.5% to consumers. 
Notes: 


Resale & Commercial Gasoline: T.C. prices 
for Chevron (regular) are 0.25c per gal. below 
posted net tank truck prices; Pearl Oil (kero- 
sine) T.C. prices, 3c per gal. below posted net 
tank truck prices, 


Prices for Chevron Supreme (Ethyl) are 1.5¢ 
above Chevron (regular). Retail prices for 
Chevron Supreme are 4.5c above Chevron Su- 
preme tank truck prices except at Honolulu 
where spread is 5.0c. Prices for Chevron Avia- 
tion 91 are 2c above Chevron Aviation 80; for 
Chevron Aviation 100, 5c above Chevron Avia- 
tien 80; for Chevron Aviation 115, 8c above 
Chevron Aviation 80. 


Esso (Regular Grade) 


ESSO Cc Gaso- Kero- 
STANDARD Tank Dealer line sine 


Wagon T.W. Taxes T.W. 


Atlantic City, N. J. 12.3 12.3 ‘.5 13.3 
Newark 12.3 12.3 5 13.3 
Baltimore, Md 12.2 12.2 6.5 13.1 
Cumberland 13.4 13.4 6.5 14.5 
Washington dD. C 12.6 12.6 5.5 13.5 
Danville, Va. ....<- 13.2 13.2 7.5 14.4 
PORSTERUTE co ccccccce 12.8 12.8 7.5 14.0 
ae 13.1 12.1 7.5 13.4 
Richmon@d ..ccco.+- 13.5 12.5 7.5 13.7 
TORMOMO 2 cccencces 14.1 14.1 7.5 15.3 
Charleston, W. Va.. 13.9 13.9 6.5 15.2 
Fairmont .....ese+.% 13.8 13.8 6.5 15.5 
Parkersburg ...... 13.8 13.8 6.5 13.8 
Wheeling .......- - 13.5 13.5 6.5 16.4 
Charlotte, N. C. ... 13.7 13.7 7.5 14.1 
rere 13.9 13.9 7.5 14.3 
Bt. AMY cccccccece 14.2 14.2 7.5 14.6 
Raleigh cccccccces. 14.4 14.4 7.5 14.8 
Salisbury ...ccsccos 13.4 13.4 7.5 13.8 
Charleston, S. C. .. 12.6 12.6 7.5 “eee 
Columbia .......... 14.0 14.0 7.5 ee 

Spartanburg ..... os Bown 13.2 7.5 nee 
New Orleans, La... 12.4 12.4 10.5 12.9 
Baton Rouge ...... 12.1 12.1 10.5 12.5 
AMGRRRGTTR § ccccccce 13.4 13.4 10.5 14.0 
Lake Charles ...... 12.2 12.2 10.5 13.3 
SUVERETE cccccece 13.7 13.7 10.5 13.0 
New Iberia ........ 12.5 12.5 10.5 12.9 
Knoxville, Tenn. ... 13.5 13.5 8.5 13.9 
Memphis .......... 13.2 13.2 8.5 13.7 
Chattanooga ..... - 13.3 13.3 8.5 13.7 
Nashville ......... 13.8 13.8 8.5 14.3 
BRE ccc coscseces 14.6 14.6 8.5 15.0 
Little Rock, Ark.... 13.8 13.8 8.0 14.3 


Mineral Spirits V.M.&P. 


T.W. T.W. 
on ee Ae 15.0 16.5 
Baltimore, Md. ..... 17.5 “eer 
Washington, D. C, 17.5 
Fuel Oil—T.W. No, 1 No, 2 
Atlantic City, N. J... 13.3 12.0 
POUEEE, 0-6 - cs cedcces 13.3 12.0 
Baltimore, RE ccs 13.1 11.9 
Washington, D. C. .. 13.5 12.3 
i Cll en<sene 13.4 11.4 
POCOrGBUTE co ccccccce ° 14.0 12.1 
TOSERORE cccccccece 13.7 11.8 
Charlotte, N. C. .... 14.1 12.4 
DEY §sccccccocces 14.3 12.7 
Raleigh ... ove 14.8 13.3 
Charleston, s. Cc. ° ° 11.8 
Columbia ...... eeeve seen 12.9 
Spartanburg ........ baka~ 12.3 
Taxes: Louisiana kerosine prices do not in- 


clude ic state tax. 


Naphtha—Newark t.w. prices are for de- 
liveries of 200 gals. or more; less than 200 
gals., 0.5c over posted t.w. prices; steel barrel 
deliveries, 2c over posted t.w. prices. Baltimore 
& Washington prices are for t.w. deliveries 
of 25-99 gals., no discounts. 


Notes: 

Effective Dec. 22, minimum retail resale 
price of 16.3c for Esso Gasoline posted through- 
out New Jersey. 
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Tank Wagon Prices (Continued) 


Oil Price Section 





SOCONY 
VACUUM 
il, Mobilgas (Regular Grade) s/V s/V 
ae, Grade ” Com. Mobilfuel MOBILHEAT No.5 No.6 
Gasoline 80 Grade 91 100 Cons. Dir, Mobil Kerosine Diesel (No. 2 Fuel) Fuel Fuel 
Taxes T.W. T.W. T.W. T.C. T.W. T.W. 7.C. Yard T.W. T.C. T.W. T.C. Yard T.W. T.W. T.W. 
New York City: 
Manhattan ........+.. 5.5 eens 19.5 ecce cess 13.3 13.3 eee ene 14.5 ecce 13.3 a eee eee 12.9 11.9 8.16 
BONER ccccccccccccccce 5.5 eee 19.5 eoce eeee 13.3 13.3 eee ceee 14.5 13.3 eoee eee 12.9 11.9 8 16 
HIMGS ccccccccccccccce 5.5 eee 19.5 eee eee 13.3 13.3 10.7 11.4 14.5 ee 13.3 9.7 10.2 12.9 11.9 8.16 
GREENS  vciscsveccccse 5.5 eave 19.5 oe eee 13.3 13.3 ont aa0% 14.5 eeve 13.3 ene —_ 12 9 11.9 8.16 
Richmond — ......+-++. 5.5 occ 18.9 21.2 ese 13.2 13.2 10.6 10.9 13.8 coe 13.0 9.6 10.0 12.6 11.9 TTT 
Aljamy, IH. FZ. cecccccee 5.5 19.1 20.1 22.35 12.0 13.1 13.1 10.7 10.9 13.7 10.2 12.6 9.8 10.0 12 2 10.7 8.6 
Binghamton ......+++6--. 5.5 Tr cece 13.7 14.6 14.6 12.8 13.0 15.8 eee 14.3 11.7 11.9 13.9 osee oene 
CS ear 5.5 20.0 21.0 23.25 12.8 13.8 13.8 11.9 12.3 15.1 11.3 14.1 10.9 11.3 13.7 - 
JAMOBOWE ccccccccccces 5.5 20.1 coes cece 13.3 14.4 14.4 12.1 cees 15.5 eee 14.7 11.8 ee 14.3 oon 
BEE, WOOO scccocccoces 5.5 cece cose eoee ecoe 13.8 13.8 TT. 11.5 14.4 cece 13.2 coe 10.3 12.8 12.1 
a RPP eee 5.5 ese ecee eee oes 14.3 14.3 12.0 12.2 15.2 ecee esee 11.1 11.3 13 5 ee 
ere 5.5 19.9 20.9 eave 13.3 14.3 14.3 12.1 2.1 15.3 oe 13.8 11.0 11.0 13.4 
BYFACUSS ccccccccccccece O68 19.6 20.6 ecce 13.0 13.9 13.9 12.4 12.8 15.6 11.5 14.0 11.1 11.3 13 6 
Bridgeport, Conn. ...... ae. eee sees oece swe Ba Bas MST OMS “—e owe joe 9.8 10.0 12.3 
CORE cteceeccaceesese Deb cove ose Sou uciktbas 14.1 14.1 oe 12.1 ous ove TTT cane 11.2 13.2 
Hartford Secceeesesoves . Ose cece eee sees 12.4 13.7 13.7 11.4 11.6 ecee 10.8 13.3 10.4 10.6 12.9 
Mew TIAVGM cccccccceces 5.5 18.8 eee eoce5 12.2 13.4 13.4 10.7 10.9 eces 10.2 12.7 9.8 10.0 12.3 
Bangor, Me. .....sccees 7.5 19.9 eee ecee 12.5 14.0 14.0 11.7 esee 15.0 11.1 13.3 10.7 ove 12 9 , 
POSTIAME cccceccccecscce 7.5 19 0 20.0 osee 12.0 13.2 13.2 10.9 eee 14.2 10.3 12.7 9.9 oe 12 3 eees 
Boston, Mass. .........-. 4.5 17.2 18.2 20.45 12.0 13.1 13.1 10.8 eeee 14.3 10.2 13.0 9.8 sane 12 $4.123 $3.431 
Concord, N. H. ......-- 5.5 sees wee oe — ae TS Cee SS leis 13.8 co Sal See ees cua 
Lancaster . 5.50 «e. cece . 15.5 15.5 co Se SB, cas 15.0 ~ ae we 
Manchester .......-..+- 5.5 on aves cua as 14.0 14.0 am 12.2 15.3 ose 13.5 oe 11.1 13.1 , 
Providence, R. I. ....... | =.” = * Rppow 12.0 13.1 13.1 10.8 11.4 14.1 10.2 2.9 8 10.2 12.4 $4.143 $3.265 
ee, OE asconce, GP Bee sane caan 13.0 14.1 14.1 12.0 12.2 .... 11.5 13.9 11.1 11.3 13.5 EF a 
re ery ae 0 ° . sate 14.5 14.5 ee 12.5 eee 14.1 - 11.5 13.7 
Tank Wagon Prices: Buffalo N. Y. City Rochester Syracuse Boston Hartford Providence 
a ce cccccccccoccece 16.5 15.0 17.5 18.5 16.0 17.5 16 5 
A. SE Sonsscdshessvesinneanas . 18.5 16.5 19.0 23.0 17.5 19.0 18.5 


Taxes: N.Y.C. prices do not include 2% city sales tax applicable to price of gasoline (ex tax). 


Discounts: Diesel—0.5c per gal. 


Notes: Syracuse V.M.&P. price is in steel barrels. 


No. 5 fuel prices at Boston & Providence are for 15-60 p.t. oil; 


Blue Crown (3rd Grade) 
INDIANA Red Crown (Reg. Grade) 
STANDARD Red Red Blue 


Cr’n, Cr’n, Cr’n, Gaso- Kero- 
Cons. Dir. Dir. line sine 
T.W. T.W. T.W. Taxes T.W. 


Chicago, Ill. .... 17.7 15.7 15.2 4.5 15.9 
Decatur ........ 17.5 16.0 15.5 4.5 15.7 
SON ccccccccce 17.9 16.3 15.7 4.5 15.9 
Peoria +. 17.5 16.0 15.5 4.5 15.7 
Evansville, Ind. - 17.7 16.2 15.7 5.5 15.9 
Indianapolis cooe BED W686 ccce SS Wel 
South Bend ..... 18.3 16.8 .... 5.5 16.5 
Detroit, Mich. .. 16.9 15.4 .... 4.5 14.9 
Grand Rapids .. 16.9 15.4 .... 4.5 14.9 
Cr wassese 36.9 36.4 oss 4.5 14.9 
Green Bay, Wisc. 18.1 16.6 16.1 5.5 16.3 
Milwaukee ..... 17.9 16.4 15.9 5.5 16.1 
La Crosse ...... 7.8 16.3 .... $5.85 16.0 
Duluth, Minn. .. 18.0 16.5 .... 5.5 16.2 
Mpls.-St. Paul .. 17.7 16.2 15.7 5.5 15.9 
PERERA cccsces 17.7 16.2 15.7 5.5 15.9 
Des Moines, Ia.. 17.1 15.6 15.1 5.5 15.3 
Mason City .... 17.5 16.0 15.5 5.5 15.7 
St. Louis, Mo... 17.1 15.6 15.1 4.5 15.3 
Kansas City ... 16.4 14.9 14.4 5.0 14.6 
Be, SOON ccccese BO.6 MD .ccse 88 BMA 
Fargo, N. D. ... 18.7 17.2 16.7 5.5 16.9 
Huron, 8S. D. ... 18.2 16.7 16.2 5.5 16.4 
Wichita, Kans, .. 14.9 14.1 13.6 5.5 13.8 
Omaha, Neb. ... 17.1 15.6 .... 6.5 15.3 
Stanavo Aviation Number 80 

Cons. T.W. Taxes 

Detroit, Mich. ....0. 22.3 4.5 

a 2 i ¢eneeces whee 5.5 

eh a Mh. kKeceweee 21.2 5.5 

Indianapolis, Ind. 20.9 5.5 

Kansas City, Mo. 19.4 5.0 

Oleum V.M.&P. Stani- 

Spirits Naphtha sol Taxes 


(Prices are base prices before discounts) 


Chicago ...... 19.5 20.5 20.0 4.5 
eee 21.1 22.1 21.6 4.5 
in Se Oe we 18.2 19.2 18.7 1.5 
St. Louis 18.9 19.9 19.4 1.5 
Milwaukee ... 19.7 20.7 20.2 5.5 
Minneap’Is ... 19.5 20.5 20.0 1.5 
Fuel Oils T. W. 
Chicago 

Standard Stanolex 

Heater Oil Furnace Oil 
-99 gals coccccces 15.5 14.8 
Se Mh  secnees 14.5 13.8 
50 gals. & over 14.0 aces 
50-399 gals. eeee eee 13.8 
100 gals. & over . e 13.3 

Stanolex Stanolex 

Fuel A Fuel C 

~ Oe 10.55 9.8 
50 gals. & over .... 9.8 9.05 
september 15, 1948 . 


for single delivery of 800 gals. or more. 


Jamestown t.c. prices are delivered prices; 


Indiana Standard (Cont.) 


Stanolex Furnace Ol) 


100 gals. 
1-99 gals. & over 
Indianapolis .......- 14.9 13.9 
Detroit ..ccccccccccs 14.3 13.3 
Milwaukee” ....ese++ 14.9 13.9 
Minneapolis ........+- 14.6 13.6 
St. Louis ..cccccccce 14.0 13.0 
Kansas City .....+.-- 13.4 12.4 
Taxes: 
Gasoline tax column includes these city 
taxes: Kansas City, 1.5c; St. Joseph, & St. 


Louis, 1c. Naphtha tax column includes 1.5¢ 
federal & state taxes, Iowa kerosine prices do 
not include 4c state tax. State sales, occupa- 
tion, consumer & use taxes to be added where 
applicable. 


el 
STANDARD Crown Gaso- Kero- Weel 
KENTUCKY Net line’ sine Net 
Dealer Taxes T.W. T.W. 
Covington, Ky 14.5 8 5 15.5 15.1 
EAMIRRIOR ccccccse 15.7 8.5 15.5 15.1 
Louisville ........ 15.0 8.5 14.8 14.4 
PEREGO. ciccicvcs 14.8 8.5 14.6 14.2 
Jackson, Miss. - 14.4 7.5 14.2 13.8 
Vicksburg ........ 13.9 7.5 138.7 13.3 
Birmingham, Ala. - 14.4 8.5 14.7 13.8 
Mebe ccccestcces BSH 9S MIB BS 
Montgomery ..... - 14.5 9.5 14.8 13.9 
Atlanta, Ga. ..... 14.6 7.5 14.4 14.0 
AUBURA cccccceces 15.1 7.5 14.9 14.5 
MASON ccc coccosce 14.6 7.5 14.4 14.0 
Bavaneah 2 ccccses 13.9 7.5 13.7 13.3 
Jacksonville, Fla. . 13.9 8.5 13.7 13.3 
Milam jc cccccvcsce - 14.1 8.5 13.9 13.5 
Pensacola ...... -- 14.0 9.5 13.8 13.4 
TAMPA  ceccccece e- 13.9 8.5 13.7 13.3 
Taxes: 


Gasoline tax column includes these city & 
county taxes: Mobile, 2c city; Birmingham, ic 
county; Montgomery, ic city & 1c county; Pen- 
sacola, 1c city. Other taxes not included in 


prices: Georgia, kerosine, 1c; Montgomery, 
kerosine & diesel, 1c; Mississippi, kerosine & 
diesel, 0.5c. 

Notes: 


Consumer t.w. prices are same as net dealer 
prices. 


all other t.c. prices are FOB bulk terminals 
at other points, for 0-10 p.t. oil. 


OHIO Sohio X-70 Gasoline 
(Regular Grade) 
STANDARD Con- Re- Gaso- Kero 
sumers sell- line sine 
T.W. ers 8.8. Taxes T.W. 
Ohio, Statewide. 18.5 15.00 19.0 5.5 15.0 
ABTOR cece . 18.5 15.00 19.0 5.5 15.0 
Canton ......-. 18.5 15.00 19.0 5.5 15.0 
Cincinnati ..... 18.5 15.00 19.0 5.5 15.0 
Cleveland ..... 18.5 15.00 19.0 5.5 15.0 
Columbus ..... 18.5 15.00 19.0 5.5 15.0 
Dayton ........ 18.5 15.00 19.0 5.5 15.0 
Lima ......... 18.5 15.00 19.0 5.5 15.0 
Mansfield ..... 18.5 15.00 19.0 5.5 15.0 
Marion ........ 18.5 15.00 19.0 5.5 15.0 
Portsmouth - ~e-- 18.5 15.00 19.0 5.5 15.0 
Toledo sesoese BO. WED 89.8 3.5 .O 
Youngstown .»- 18.5 15.00 19.0 5.5 15.0 
Zanesville ..... 18.5 15.00 19.0 5.5 15.0 


Aviation Gasoline—Statewide 
Consumer Gasoline 
T.W. Taxes 
Sohio Aviation Gasoline 


62 Octane (Clear) ... 20.0 5.5 
Esso (Clear) Avia. Grade 80. 22.0 5.5 
Esso Aviation Grade 91 ..... 23.0 5.5 
Esso Aviation Grade 100 .... 26.0 5.5 


Naphtha—T.W. 


Statewide 
S.R. Solvent ° 20.0 
i i CE 60 cceskeaneeeu nee 20.5 
V.M.&P. epee $640 006600000000 20.5 
WE 6 b8.060- 6000000 20.5 
Sohio Solvent ....... 20.5 
Fuel Oils—T.W. No. 1 No. 2 No.3 
Ohio, Statewide ... 15.0 15.0 14.0 


Taxes: 


Effective Jan. 1, 1948, hangar operators can 
purchase aviation gasoline less 4c per gal. 
State Road Tax by supporting purchase with 
State Tax Exemption Form A-10 to supplier. 


Discounts: 


Esso aviation—on contract to hangar opera- 
tors and resellers, 2c off consumer t.w. 

Fuel oils—Statewide prices are for t.w. & 
drum deliveries of 50 gals. or more; prices for 
deliveries of less than 50 gals. are 0.5¢ higher. 


Naphthas—to contract consumers off t.w. 
prices—Statewide: 300 to 999 gals., 0.5c; 1000 
to 2499 gals., 0.75c; 2500 to 4999 gals., ic; 
5000 or more gals., 1.5c. Lucas County: Leas 
than 50 gals., tank wagon price, 50 to 249 
gals., 0.50c; 250 to 499 gals., 1c; 500 gals. or 
over 1.5c. 


Notes: 

Renown (third-grade) gasoline prices are 
same as X-70 unless otherwise noted. 8.8. 
prices are at company-operated stations. State- 


wide prices are subject to exceptions other 
than those shown. 
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Daily Average Penna. Crude 
Runs to Stills 


(Compiled by National Petroleum Assn., from 
reports of all companies refining Pennsylvania 
crude Figures in bbls.) 


Week Ended Week Ended Week Ended 
Sept. 4, 1948 August 28, 1948 August 30, 1947 


64,416 62,478 62,483 





Crude Oil Stocks 


(Bureau of Mines figures in thousands 
of barrels) 
Change 
from 
Aug. 28 Sept. 4 Aug. 28 




















4 FF MAMJJIAS ON D 3 1017 2431 7 14 2! 28 4 II 18 25 Pennsylvania Grade 2.804 2,773 — 31 
JULY AUGUST SEPT. Other Appalachian 1,231 1,169 62 
Lima- Michigan SS7 SO4 ; 7 
CRUDE OIL STOCKS Illinois-Indiana ... 10,186 10,375 189 
Arkansas 2,832 2,912 + SO 
MILLIONS OF BARRELS) Kansas . 8,351 8,261 90 
250 Louisiana: 11.895 12,021 126 
North 3,099 2,979 120 
Gulf 8S, 796 9,042 +246 
245 Mississippi 2,795 2,812 17 
New Mexico 6,279 6,263 1¢ 
Oklahoma 25,466 25,850 384 
240 - = 
Texas: 111,821 112,559 +73S 
East Texas 16,159 16,327 +168 
235 West Texas 42.391 42,291 100 
Gulf Texas 28,444 28,230 214 
Other Texas 24.827 25,711 LSS4 
Panhandle 3.949 1.066 117 
North 7,053 6,705 348 
South 1,768 5,272 504 
Other 9.057 9,668 +611 
Rocky Mountain 9,497 9,294 203 
California 22.723 22,453 270 
Foreign 5,403 5,073 330 
Total gasoline bear- 
ing in U. S 222,170 222,709 +53! 
Heavy in California 7,703 7,763 6 
205 Total located in Bu- 
> ie M AWJ JAS OR DOD 3 1017 243) 7 4 2l 284 Il 825 reau of Mines’ East 
JULY AUGUST SEPT. Coast District 14,113 13,574 534 
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REFINERY OPERATIONS 


(American Petroleum Institute figures in 
thousands of barrels of 42 gallon eaeh. 





Figures include reported totals plus esti- = at Gas OU & 
Pcs a. _———, — and are Crude Euns to Stills Refineries Inc. Kerosine Dist. Fuel Ol) 
mes basis.) Daily Average % Uperated Natural Blended Prodnuotion Production 
Week Ended Week Ended Week Ended Week Ended Week Ended 
Districts Sept. 4 Aug. 28 Sept. 4 Aug. 28 Sept. 4 Aug. 28 Sept. 4 Aug. 28 Sept. 4 Aug. 28 
DE WAddaed venncees 60 bess deadaand 833 S55 100.4 103.0 2,226 2.195 223 313 1,343 1,208 
PE Gs BD vv osseicctccssescs oe 101 104 82.1 84.6 305 323 3 30 87 97 
PP tcc dtck anki he dene ma 27 28 39.7 41.2 108 96 10 ti 29 ‘4 
i i ME Wetws cenere twee ne eesecenes 920 908 93.4 92.2 3,421 3,331 393 344 909 947 
i i :  wbb pda backi bs ark ce mens 459 473 95.6 98.5 1,640 1,685 135 120 666 728 
I a i a ie South he oh oe 244 256 &3.8 SS8.0 1,010 1,057 49 77 18S 189 
a. 2. tf OO Pee ae 1,389 1,466 100.1 105.7 4,227 4.462 671 670 2,04 2,257 
eee 410 452 110.2 121.5 1,187 1,307 258 363 753 706 
BB RID ok cccnsccccceccccese 89 90 73.6 74.4 225 230 56 54 “1 93 
 & S Ae ergy 12 13 80.0 86.7 43 14 7 7 12 12 
MOU Mite GEIR, On. ccc cccvccsccccees 160 157 91.4 89.7 51 177 32 0) 1s] 194 
I heh ls orci aie i ases baa adie ic aiea iad tb ia S62 880 82.8 84.5 2,742 2,515 116 151 SSO 1,026 
Total U. S.—B. of M. Basis Aug. 28, 1948 5,506 5,682 93.5 96.5 17,645 17,722 1,9S1 2,165 7,182 7,491 
U. S.—B. of M. Basis, Sept. 6, 1947 5,288 16,413 1,892 6,476 
Per OCeat 
Residual Total Total Stocks Total Stocks Stooks of Daily 
Fuad Oil Stocks Gas Oil and Residual Finished and Un- Refining Oa- 
Production Kerosine Distillates Fue Oi finished Gasoline pacity Reported 
Districts Week Ended Week Ended Week Ended Week Ended Week Ended Week Ended 
Sept. 4 Aug. 28 Sept.4 Aug. 28 Sept.4 Aug. 28 Sept.4 Aug. 28 Sept. 4 Aug. 28 Sept. 4 
TIORE CORE, ccccccccccecccssscccccscvcese 1,566 1,613 10,606 10,591 20,989 20,408 12,146 11,731 22,851 23.090 99.5 
Appalachian (Dist. 1) ...........-seeeees 8S 76 433 440 774 712 403 390 2,200 2,014 90.6 
Appalachian (Dist. 2) .........ssseeeeees 67 68 93 91 262 261 173 161 922 894 100.0 
Ms, Ging Ble vence ShCnk Chaves eednnaeks 1,130 1,059 4,436 4,190 10,778 10,530 6,044 5,905 19,167 19,709 91.5 
i Cd ME bebeuss ds ce osesneceuene 498 570 1,386 1,363 5,777 5,480 2,259 2,184 8,210 8,112 81.5 
i Sa 400 419 760 1,107 1,124 1,022 1,002 3,328 3,378 70.8 
i << = 1,763 1,883 2,520 9,727 8,386 8,294 8,319 14,599 14,212 96.2 
Sk err eee 500 605 1,697 3,580 3,727 2,627 2,349 5,340 5,165 97.8 
a en ee ee... tc eawesceacees 160 146 443 634 518 273 255 2,012 2,253 79.0 
es WS ve 2s 6260 cb cs conse 5 28 28 25 50 44 33 31 7s 74 21.9 
 « i eae 242 222 284 1,341 1,296 1,014 978 1,867 1,900 79.6 
California I i Da a ia a ek ls ea 2,156 2,129 S77 13,950 13,835 38,020 37,548 14,319 14,703 87.5 
Total U. 8.—B. of M. Basis Aug. 28, 1948 8,598 &,818 23,281 68,969 66,321 72,308 70,853 *94,893 95,504 90.9 
U. 8.—B. of M 3Zasis, Sept. 6, 1947... 8.649 56,101 57,211 **85 627 
Unfinished gasoline stocks included are: *8,601,000 bbls **S.661,000 bDbis.; 306,000 





GAS OIL AND DISTILLATE STOCKS 
U. S. Crude Oil Production poeta 


(American Petroleum Institute figures) 


WEEK ENDED 
Sept. 4 Aug. 28 
Barrels Barrels 
(Daily Average) 




















*New York-Penna ‘ ‘ 47,300 46,900 
eae SOO S50 
*West Virginia ..... . 7,000 7,000 
*Virginia - sie 100 100 
*Ohio—Southeast » ot 7,550 7,300 
Ohio—Other.. sae ee 2,200 2,100 
Indiana ...... 21,500 21,250 
Illinois ...... 183,700 178,75 
Kentucky ..... 25,350 25,700 
Michigan ..... 46,700 49,550 
Nebraska : . o¢ 400 400 
Kansas Sevsee .-** 290,500 306,200 
Oklahoma ..... ** 429,250 427,450 
Texas: | 
District 1 28,800 29,000 | i j 
District 2 179,500 178,900 | i | 
District 3 494,050 493,400 25 J i_| Be. 
District 4 . 250,400 250,400 JI FMAMJSJSAS ON D 3 10 1724 3) 742 264 ti B25 
District 5 .. ; 49,150 49,150 JULY AUGUST SE PT. 
East Texas 309,050 304,000 J 
Other District 6 120,050 120,400 
District 7-B 52,200 50,750 
District 7-C . 44,600 43,600 GASOLINE STOCKS 
District 8S ... 706,400 703,050 (MILLIONS OF BARRELS) 
District 9 ... 139,700 137,850 
District 10 .. 86,600 86,100 
Total Texas . .. 2,460,500 2,446,600 
North Louisiana . 113,700 113,850 
South Louisiana 370,300 369,200 
Total Louisiana 484,000 483,050 
Arkansas ..... 82,500 82,950 
Mississippi : 129,500 129,700 
Alabama ... ‘ 1,350 1,350 
New Mexico—Southeast.. 131,950 132,750 
New Mexico—Other 400 400 
Wyoming . - 151,700 153,950 
Montana . 26,400 26,450 
Colorado ..... 49,400 47,500 
California 951,400 950,600 
Total U. §S . 5,531,450 5,528,850 
*Penna Grade crude included 61,950 61,300 _ 
6 7 -~ 
JF MAWM J J AS ON DGD 3 072431 7 A€2i28 4 it B25 
** Okla., Kansas, Neb., figures are for week JULY AUGUST SE PT 
ended 7 a.m. Sept. 2, 1948 : 
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For Sale 


FOR SALE: Latest type Waukesha octane ma- 


chine, 


completely equipped with all 


etors necessary for various octane testing 


L, 


CORYELL & SON, Lincoln, Nebraska 


carbur- 


FOR SALE: 700 gallon, 5 compartment Prog- 


ress Truck Tank, 
racks, can 
quick couplers, all for $600.00. 


Oll 


sloping bucket 
pump, meter, 


box, 


racks, hose, 


. CO., Princeton, Indiana. 


barrel 
nozzle, 
PRINCETON 


MP BARGE — IMMEDIATE DELIVERY. 


30 x 100 steel compartmented at Chicago. Also 
WATEROUS pumps for cargo unloading. 


B 


ists 


FOR SALE: Bulk plant 115,000 gal. 


HANKINS, Engr. 


Minneapolis 16, Minn. 


R 
Sales, Terminal Special- 


storage 


capacity and Gasoline Service Station business, 


in 


lively town 35,000 population. 


Sacrificed 


because of ill health. Owner will help finance 


buyer. BOX 457. 

FIVE PETROLEUM TRANSPORTS _ semi- 
trailers, Fruehauf, model YOLT-22-DF, 10:00 
x 20 tires, Westinghouse air brakes, 3 inch 
double bulkheads, tool boxes and two spare 
tire carriers each One, 5250 capacity, two 


5450 capacity and two 5650 capacity. ELDON 
MILLER COMPANY, Iowa City, Iowa. 


FOR SALE: One 


1530 Gallon, one compart- 


ment streamlined fuel tank, with electric 
hose reel, 100 GPM, two inch Pittsburgh 
Meter, with ticket printing head, and prede- 
termined stop, 100 ft. of 14” hose. This unit 


practically new 
or call FUEL OIL FOR HOMES, 


47757, Nashville, Tennessee. 


3 


COMPARTMENT, 


Price $1500.00. 
INC., 


1220 gal. 


Wire-write 
Phone 


streamlined, 


compound curves back and sides, new pump, 
tric reel, hose and Brodie Printer on 1937 


elec 


International with rebuilt motor. 
compartment, 
lines on 
truc 


ME 


2700.00. 
1260 gal. Airflo Model, 
1940 Dodge RX70. $1800.00. 
ks 500 to 1000 gals. cap 


NT CO., 1982 Park St., Hartford, Conn. 


5 


»” 
gravity 

Other 
GARR EQUIP- 








FOR SALE 


WAREHOUSE AND TANK 
FARM, 200,000 GALLON BULK 
STORAGE. SOME TANKS IN- 
SULATED AND COILED, 
HEATED BY AUTOMATIC 
BOILER HOUSE. ALL FACIL- 
ITIES FOR UNLOADING 
TANKCARS, LOADING TANK- 
WAGONS, 


DRUM FILLING, 


AND LARGE TRUCK HIGH 


PLATFORM WITH SIX CAR 
SIDING. LOCATED IN NEW 


JERSEY, EIGHT MILES FROM 
NEW YORK CITY. SUITABLE 


FOR HEAVY AND LIGHT 
PETROLEUM PRODUCTS. 


BOX 472 


For Sale 


Wanted to Buy 








STEEL STORAGE TANKS 
10,000 to 20,000 gallon 
Horizontal or Vertical—New 
W. H. DYER Co., INC. 


1859-P Railway Exchange Bldg. 
St. Louis 1, Mo. 





WANT TO BUY TANKS 
6—10,000 to 25,000 GAL. HORIZ. 
4—5,000 & 10,000 BBL. VERT. 
4—55,000 to 80,000 BBL. VERT. 


R. C. STANHOPE, INC, 
60 E. 42nd St. 


N. ¥. 1%, N.Y. 

















FOR SALE 


90,000 Lbs. G.I, Cup Grease, in one 
pound friction top cans, 5c per pound. 
Containers in excellent condition 
Samples mailed on request. 


ST. MARY’S SALVAGE CO. 
611 So, St. Mary’s St. 


San Antonio 5, Texas 














FOR SALE 


1946 Chevrolet, like new, 100 gal. 5 
compartment tank, pump, meter, mani- 
fold, hose, reel, meter. $1975 


3130 gal. Trailmobile, 10 compartment 
manifolded trailer, full-skirted, side 
package compartments, air, 1000 x 22 





WANTED TO BUY 
FILLING STATIONS 


OPERATING OR CLOSED 


In all states East 
River, except New England. 
15,000 or larger. Substantial 
Good frontage 


of the Mississippi 
Cities of 
traffic. 


Reply to Box 465, National Petroleum 
News, stating exact location, number 
and type of buildings, frontage and 
other particulars. 

















tires. $975.00 
PENN ECONOMY OIL CO. 
Bedford, Pa. 
PRICES REDUCED 
PUMPS, 30 gpm @ 1900 rpm, 1\%” 
openings, built-in bypass, manual 
volume control, Yale (& Towne) 


MOG SOU, GOW -cecccccseceen 


NEOPRENE HOSE, 1%” size, 30 foot 
length circular woven wire inserted 
semi-rigid construction, estimated to 
stand 250 Ibs. p.s.i. pressure, com- 
plete with male and female couplings, 
RO 6000 660080040060.00600 . $15. 


GASOLINE ENGINES, 1% HP, Briggs 
& Stratton, 1900 rpm, ball bearing 
speed reducer Model NPR, with all 








standard equipment, new.......$45. 
J. A. POSTELL 
936 West Peachtree St., N.W., 
Atlanta 3, Ga. 
FOR SALE 
STEEL STORAGE TANKS 


1—9800-Gallon, Horizontal, 8’ x 26’ 

4—-8000-Gallon, Tank Car Tanks, Coiled 
and Non-Coiled 

50—10000-Gallon, Tank Car 
Coiled and Non-Coiled 

4—12000-Gallon Industrial Tanks, Hori- 
zontal 

1—15000-Gallon, Industrial Tank, Hori- 
zontal 

2—-5500-Barrel, 


Tanks, 


Vertical, Bolted Type 


OTHER TANKS TOO! 
IRON & STEEL PRODUCTS, 
INC. 

43 years’ experience 


13456A 8. Brainard Ave., 
Chicago 33, Illinois 


“ANYTHING containing IRON 
or STEEL” 














Position Wanted 


LUBRICATING TECHNICIAN, 8 years expe- 


rience with major oil companies in Brazil, 
thoroughly familiar with matters of technical 
nature, marketing and importation, desirous 


of becoming affiliated with first rate organiza- 
tion for assignment in Brazil and/or other 
Latin American Countries. BOX 471. 


Sas 
Position Open 
WANTED: Traffic Manager to handle tank 
ears and tank trucks with growing Inde- 
pendent, Mid West Refinery. Young man with 
experience preferred. Send full particulars to 
BOX 470. 





New Third Edition .... 
the technology of oil 


field development— 











*fundamentals 
* problems 
*methods 


* equipment 


Complete re f- 
erence book 
on the funda- 
mentals, 
problems, 
methods and equipment used in petroleum 
production, Presents a comprehensive review 
of the field to meet the needs of engineers and 
petroleum executives. 


Just published! 


Petroleum Production Engineering 


OIL FIELD 
DEVELOPMENT 


By LESTER CHARLES UREN 
Professor of Petroleum Engineering, 
University of California 

750 pages, 5% x 8%, 383 illustrations, $7. 
Covers in detail the range of: processes from 
petroleum exploration methods, through 
principles of development, drilling equipment 
and methods, procedures in casing wells, 
water exclusion, well testing and completion, 
logging techniques, etc. This most detailed 
treatise on these topics available includes 
such developments as: 


@ drilling wells to greater depths than ever 
before, and at lower unit cost 

@ new and more efficient types of drilling 
equipment 

@ new methods of installing and cementing 
casing in wells 

@ new techniques of logging, testing and 
completing wells 

@ broadened application of engineering to 
oil field development 

Maiti your order to: 


NATIONAL PETROLEUM NEWS 
1213 West Third Street, Cleveland 13, Ohio 
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About Oil People 








Young Jobbers 


Names at times do not tell the full 
story, for Glenn W. Eppler happens 
to be a young oil man although as- 
sociated with the Auburn Heights 
Lumber & Coal Co., Auburn Heights, 
Mich. When the company was orgin- 
ized in 1926 its principal products 
were those implied by the company 
name. Since then, however, the com- 
pany distributed Dixie products for 
more than 15 years before changing 
over to Marathon products of Ohio 
Oil Co. this past year. 

Auburn Heights Lumber & Coal 
was organized and developed by 
Glenn’s dad, George Eppler, dur- 


ing the years when Glenn’ was 
completing high school in Utica, 
Mich., attending the University of 


Georgia and spending a year in Idaho 
learning the lumber business. Glenn, 
now 30, joined his dad in 1938 and is 
assistant manager of Auburn Heights 
Lumber & Coal, which also distrib- 
utes Pennzoil Co. products in the two 
Michigan counties in which it mar- 
kets. 

“We have had our difficulties in the 
past war years with our supply of 
petroleum products, as have all job- 
bers,” Glenn says, “but I think it has 
kept us on our toes and we have learn- 
ed a few things along the way. I hope 
to continue in this business and do as 
good a job as my dad and, if possible, 
expand it on a sound basis.” 

Glenn is a native of Utica and 





Mr. Eppler 


makes his home there now with his 
wife and two children. When time 
permits, he finds the region suit- 
able for the outdoor activities he en- 
joys, mostly hunting and fishing. 
During World War II, Glenn served 
in the U. S. Army Ground Forces 
for two years and was discharged 
with the rank of sergeant. 





The Lake Shore Oil Co., Chicago, 
organized for almost 30 years, re- 
cently built one new super-station, 
purchased another station that was 
formerly leased, and remodeled two 
other service stations. President and 
treasurer of this compounding and 
marketing firm is Frank V. Busch... 
Austin E. Carlin is vice president; E. 
M. Busch is secretary, and M. En- 
gesser is assistant secretary. 


* . * 


G. E. (Jimmie) Maultsby, Jackson- 
ville, N. C., was recently elected a 
director of Coastal Terminals, Inc., 
Charleston, S. C. The company, 
which is composed of 81 Independents 
in South and North Carolina and 
Georgia, has now completed construc- 
tion of four additional tanks with ca- 
pacities of more than 1,250,000 gals. 
each, raising total storage to over 
10 million gals. 
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Donald M. Dickey, president of the 
Northwest Petroleum Assn., is the 
first president of the newly organized 
Wayzata (Minn.) Rotary Club which 
has just received its charter from 
the national organization. 


* . * 


Wendell B. Thomas of the Thomas 
Co., St. Paul, Minn., oil distributor, 
has recently purchased the assets of 
the Northland Oil Co., St. Paul, in- 
cluding brand and trade names. Mr. 
Thomas, former manager of North- 
land, is president of the new North- 
land Oi] Co., successor to the Thomas 
Co. and the old Northland Oil. Ac- 
quired in the Northland deal were a 
St. Paul office building and bulk 
plant and 30 gasoline dealer accounts. 

. Gordon W. Thomas is vice presi- 
dent and treasurer of the new com- 
pany, and G. G, Thomas is secretary. 


George Switzer, Shell Oil Co., na- 
tional chairman of the TBA group of 
the oil industry, which will hold its 
annual meeting, Dec. 6-7, Stevens 
Hotel, Chicago, has named the follow- 
ing convention committees: 

Program and speakers Cc. W. 
Henking, Pure Oil Co., Chicago, chair- 
man; A, N. Haenggi, Cities Service 
Oil Co., Chicago; Mr. Switzer; G. L. 
Werly, Socony Vacuum Oil Co., New 
York; E. G. Hirleman, Cities Serv- 
ice, New York. 

Publicity—-V. L. Brophy, Sinclair 
Refining Co., Chicago, chairman; 
C. A. Johnson, Ohio Oil Co., Findlay; 
W. R. Chamberlain, Socony Vacuum, 
Kansas City; T. M. Davis, Arkansas 
Fuel Oil Co., Shreveport, La. 

Hotel reservations and arrange- 
ments—C. W. Dyniewicz, Deep Rock 
Oil Corp., Chicago, chairman; F. M. 
Rider, Lion Oil Co., El Dorado, Ark.; 
John K. Howe, Skelly Oil Co., Kan 
sas City; W. A. Schmitt, Sun Oil Co 
Philadelphia. 

Supplying companies will be hosts 
to the TBA oil men at a cocktail party 
and buffet supper the evening of 
Dec. 7. 


° . * 


Milo L. Margenau, director of pub- 
lic relations for Cities Service Oil Co., 
is now president of the Bartlesville 
Chamber of Commerce. Mr. Mar- 
genau has been with Cities Service 
for the past 31 years and has been 
in his present post since 1946 

° ° ° 


William G. Fountain, Fountain Oil 
Co., Inc., Wilmington, N. C., reports 
the purchase of a TBA truck, the re- 
modeling of his bulk plant, and ad- 
dition of 40,000 gals. storage. Mr 
Fountain is ex-mayor of Carolina 
Beach, N. C.... W. R. Fountain is 
vice president of Fountain Oil, A. D. 
Fountain is secretary-treasurer. Both 
men are active in the Wilmington 
Chamber of Commerce. W. R. was 
and officer and director for two years 
in the C. of C 


Liquefied petroleum gas division of 
Warren Petroleum Corp. has opened 
a district sales office at Midland, Tex 
and has transferred Ed Voice from 
the Houston office. Mr. Voice will be 
succeeded at Houston by Richard 
Brewer, formerly in the materials de 
partment at Tulsa, and will work 
directly under K. T. White, who is in 
charge of the LPG sales office in 
Houston 
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R. N. Montgomery, vice president, 
general superintendent, director, and 
assistant treasurer of Illinois Pipe 
Line Co. of Texas, subsidiary of Ohio 
Oil Co., has retired after 39 years 
with Ohio Oil . . . Samuel A. Click, 
East Texas field superintendent, has 
succeeded Mr. Montgomery. . . After 
starting with Ohio Oil as a pumper in 
the Illinois fields in 1909, Mr. Mont- 
gomery rose through various assign- 
ments and was made general superin- 
tendent of Texas operations in 1937. 
He had been vice president since 1942. 

Mr. Click has been with Ohio 





Oil and Illinois Pipe Line since 1922 


in the Louisiana and East Texas 
area. His new headquarters are in 
Houston. 


a O° ° 


M. C. Gibler, district sales manager 
for Gulf Oil Corp. at Abilene, Tex., 
has been promoted to district sales 
manager at Dallas, succeeding J. W. 
Wilson, who has been transferred to 
the division sales office in Houston as 
a member of the executive staff. Mr. 
Gibler first started with Gulf as a 
service station attendant. 


ROTARY’S AIRDRAULIC* LIFTS 
Simplest of all to install 


Ii cit Mitel he tert 
VALVE 


A SINGLE 1/2” ~~ a 


TO COMPRESSOR 


“el, 





JACK ONLY— 


| — 


A SINGLE 2" PIPE ~~ — NO EXTERNAL TANK 


TO LIFT 





Low cost installation is one of the advantages of the Rotary 
Airdraulic Lift. It can be easily and inexpensively installed or 
changed from one location to another. No pipe connections to be 


made deep underground . 


. . all that is required is a '2” air pipe 


to your control valve and compressor, and this can be fitted by 
an ordinary mechanic. No auxiliary tank and extra valve to posi- 
tion and connect. Owners save $25 to $35 on installation. 


IT’S THE LIFT WITH THE AUTOMATIC AIR BLEEDER 


The Automatic Air Bleeder positively prevents the forming of air 
pockets, the cause of most service expense on hydraulic lifts. The 
Bleeder guarantees smooth starts and stops, even when handling 
heaviest loads. Eliminates pipe-pound, blown-out packing, bursting 
oil line connections underground, and the loss of oil from the ex- 
haust valve. It’s the greatest invention in auto lift history. Avail- 
able with the Airdraulic jack on Rotary 
Free-Wheel, and Roll-On Lifts. 


Write for New Catalog 116 


ROTARY LIFT CO. 
1183 Kansas, Memphis 1, Tenn. 


#*Reg. U. S. Pat. Off. 
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E. R. Baker, 
former’ director 
of development 
for Emery In- 
dustries, Inc., has 
been named man- 
ager of Conti- 
nental Oil Co.’s 
newly - created 
central research 
laboratories. 
Prior to his asso- 
ciation with Em- 
ery, Mr. Baker 
was with Ply- 
mouth Co. and 
Quaker Chemical Products Corp. He 
served in the Army during World 
War II as assistant chief of the tech- 
nical division in the chemical war- 
fare service and was discharged as a 
colonel with the Legion of Merit 
award. 





Mr. Baker 


J. Ray Lutz of Lutz-Yelton Oil Co., 
Shelby, N. C., was quoted in a recent 
North Carolina Oil Jobbers Assn. 
bulletin as reporting the organiza- 
tion of the Cleveland County Oil 
Dealers Assn. that has also taken in 
other oil wholesalers from neighbor- 
ing Rutherford County. Mr. Lutz 
stated, “Although we have been 
organized only a short while, we are 
finding that the association is of 
great benefit to its members and also 
to the buying public.” W. A. Parker, 
Carolina jobber association secretary 
and publisher of the bulletin, points 
out that such organizations can find 
many ways in which members can 
help each other “without discussing 
prices or other subjects offensive to 
the government.” Members can be 
helped through “exchange of credit 
information, exchange of ideas, co- 
operation in advertising, etc., and 
there are many ways in which the 
public can benefit from such,” Mr. 
Parker points out. 


° o ° 


William J. (Bill) Gerwe, Chicago 
manager of distributor sales for 
Socony-Vacuum Oil Co., has accepted 
chairmanship for the petroleum group 
in Chicago’s Community Fund drive. 


oO oO ° 


P. L. Love, director of research at 
Shell Oil Co.’s Wood River, Ill, re- 
finery, is now research department 
manager in the company’s New York 
head office. . . R. J. Greenshields, 
chief engineer at the Wood River lab- 
oratories, succeeds Mr. Love. Mr. 
Love, who is now co-ordinating and 
directing all manufacturing-research 
programs in the company’s East-of- 
Rockies territory, has been with Shell 
since 1935. He was chief research 
chemist at Shell’s Houston labora- 
tories before moving to Wood River 
in 1943. 
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James M. 
Reidy, district 
sales manager at 
Houston in the 
natural gasoline 
division of War- 
ren Petroleum 
Corp. for the 
past four years, 
has been named 
sales manager 
and transferred to 
the Tulsa head- 
quarters. Position 
had been vacant 
since S. I. Hulse 
became vice president of the natural 
gasoline division several years ago. 
Mr. Reidy joined Warren in 1938... . 
Fred Creel of Warren’s Tulsa sales 
office succeeded Mr. Reidy at Hous- 
ton. He first joined Warren’s ac- 
counting department in 1936. 





Mr. Reidy 


co a 2 


H. R. Kunhardt, Jr., president of 
Sinclair Oil Corp.’s Venezuelan Petro- 
leum Co. who flew up from Venezuela 
recently on a quick business trip, 
arrived in New York in the midst of 
the heat wave last month and said 
that the weather was just like home. 
He is pushing construction of ad- 
ditional refining capacity in Vene- 
zuela. 


The Fulton Service Co., Canton, 
Ill., headed by president R. W. Little, 
is now expanding beyond oil distri- 
bution into the sale of feeds and 
fertilizers. New activities have re- 
sulted in the building of two feed 
warehouses, and the addition of four 
feed trucks and four salesmen , 
Officers include: A. Leslie Siehr, 
manager; J. E. Fouts, vice president; 
Frank Carr, secretary; and Edward 
Carr, treasurer. 


° ° ° 


T. L. Tiernan is the new manager 
of Sunray Oil Corp.’s refinery at 
Allen, Okla., succeeding Dewey Vin- 
son, who was transferred to the 
company’s Duncan plant. Mr. Tier- 
nan formerly was assistant superin- 
tendent at Allen. 


° ° ° 


C. E. Bauer, president of Conti- 
nental Oil Co., Louisville, Ky., says 
that papers have been filed with state 
office to change company name to 
National Oil Corp., under which name 
company has operated in southern 
Indiana in recent years. Those pre- 
sent when National Oil completed ar- 
rangements with Continental Oil Co. 
(Del.) to distribute Conoco products 
(Sinclair products were formerly 
handled) included: J. L. Wait, regional 
sales manager, and G. S. Belyea, as- 
sistant division manager, both of 
Conoco’s Chicago office. 


September 15, 1948 


J. K. Cunningham, owner of 
Champion Oil Co., Beckley, W. Va., 
now operates from a two story, tile, 
35 x 50-ft. building that contains 
storeroom, and office on the ground 
floor and two apartments on the sec- 
ond floor. He erected a service sta- 
tion in front of the building and bur- 
ied 25,000 gals. storage in the rear. 
His pump house has one twin and 
one single 70-g.p.m. pumps. In addi- 
tion this year, Mr. Cunningham built 
a four-pump service station at 
Princeton, W. Va. 


* * + 


M. Van Austin, Jr., Independent 
jobber of Mansfield, La., has recently 
opened a new master service station 
in the heart of Mansfield. 


* * * 


S. Beske is president and treasurer 
of Kay Gases Co., Chicago, LP-gas 
bulk operator, which recently pur- 
chased an interest in Knox Gas and 
Fuel Corp., Knox and Walkerton, Ind. 
Company also added five trucks with- 
in the past three months to its Chi- 
cago operations. E. Beske is vice 
president and secretary of the com- 
pany. E. S. Burke, manager, has 
been made assistant secretary-treas- 
urer. S. Beske is an Illinois director 
of the Liquefied Petroleum Gas Assn. 
and a director in the National Bu- 
tane-Propane Assn. 


+ + * 


Rudy F. Williams, assistant man- 
ager of Ethyl Corp.’s manufacturing 
operations at Deepwater, N. J., has 
been appointed superintendent of 
terminal plants. He has been with 
Ethyl since 1934. 


° ° ° 


Two new members of the Lubrica- 
tion Committee of the American Pe- 
troleum Institute are: R. H. Me- 
Elroy, vice president in charge of 
marketing for the Pure Oil Co., and 
H. L. Moir, technical advisor to the 
sales department of the same com- 
pany. 


° ced ° 


Hugh and Marguerite Hussey, Wil- 
son, N. C., and Frank Kenan, Dur- 
ham, N. C., are the incorporators of 
Hussey Oil Co., Wilson, which has 
been granted a charter to deal in 
petroleum products with authorized 
capital stock of 1,000 non-par shares. 


° oO ° 


B. E. Hull, vice president of The 
Texas Co. and director and president 
of Trans-Arabian Pipe Line Co., is 
scheduled to address the fall conven- 
tion of the Tennessee Oil Men’s Assn. 
at Memphis, Oct. 24-26. His subject 
will be the possibility of rationing. 
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ABOUT OIL PEOPLE 


Several Texas oil men are asso- 
ciated in a new television radio net- 
work proposed for this state. 

Gov. Beauford H. Jester is a direc- 
tor, and is credited by President 
James P. Nash, an Austin oil man, 
with originating the _ idea. The 
Texas Telenet System, Inc., has ap- 
plied for broadcasting station permits 
in Austin, San Antonio and Corpus 
Christi. It plans to ask the Federal 
Communications Commission also for 
station permits in Waco and Fort 
Worth. 

The system will include microwave 
relay links at 30 to 40-mile intervals 
between the principal cities of Texas. 
Affiliated stations are sought in 
Dallas, Houston, Beaumont-Port 
Arthur, and other communities in the 
eastern half of Texas. Mr. Nash esti- 
mates that 60% of all Texans will 
be able to receive television under 
the new system, including 55 colleges 
and universities within the network 
area. 

Herman Heep, Austin, is vice 
president; David T. Roche of Austin, 
treasurer; M. T. “Rosy” Stallter, sec- 
retary; and T. E. Daniels, chief engi- 
neer. Directors include Messrs. 
Nash, Heep, Roche, Stallter, Daniels, 
Earl F. Slick of San Antonio, Guy I. 
Warren of Corpus Christi, and Robert 
Thomas of Fort Worth. Messrs. 
Nash, Heep, Slick and Warren have 
oil interests in Texas. 

° * * 

J. B. Fairfield, Chicago, manager 
of Great Lake Refining Co., division 
of Petco Corp., has retired. He plans 
to remain in Chicago for several 
weeks. 





° oO ° 

Donald Clark, oil jobber from 
Skaneateles, N. Y., asserts that his 
home town is one of the most beauti- 
ful spots in the country. At the ESPA 
luncheon meeting in Buffalo he told 
about the view from the country club 
overlooking the lake of which he says 
he never tires. 


. * + 


Ralph D. Lowe, vice president in 
charge of sales, Elk Refining Co., 
Charleston, W. Va., and chairman of 
the West Virginia Petroleum Assn., 
made the following committee ap- 
pointments for the 11th annual asso- 


ciation convention in Charleston, 
Daniel Boone Hotel, Oct. 21: Enter- 
tainment and Arrangements—W. H. 


St. Clair, chairman, Esso Standard 
oil Co., Charleston; D. P. Hankins, 
Pure Oil Co., Cabin Creek; and C. L. 


Vorees, Virginian Gasoline Co., 
Charleston. Resolutions Edwin 
Spears, chairman, Pennzoil Co., 


Wheeling; L. S. Salisbury, Pure Oil, 
Parkersburg; and J. A. Bornmann, 
Elk Refining, Charleston. Nominat- 
ing—Glenn Triplett, chairman, Quak- 
er State Refining, St. Marys; J. E. 
Brantley, Texas Co., Charleston; and 
W. A. Jackley, Pennzoil, Parkersburg. 
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J. K. McCusker, president of Red 
Dot Oil Co., Denver, reports that in- 
stallation of a modern propane plant 
has been completed and that a large 
warehouse will be finished soon. Com- 
pany also has several new trucks 
and transports on hand. Mr. McCus- 
ker, during World War II, was re- 
gional War Manpower Director in his 
district Thomas McCusker, co- 
founder of the company, serves as sec- 
retary-treasurer. 


° ° + 


With full approval and good wishes 
from all present Wiley H. Butler, 
president of Coastal Oil Co., Newark, 
left Buffalo promptly after conclud- 
ing his talk before the Empire State 
Petroleum convention Sept. 10 so that 
he could be home to dine with Mrs. 
Butler in observance of their 12th 
wedding anniversary. 


e ° o 


Dr. C. D. Lowry, Jr., has resigned 
as executive director of panel on pe- 
troleum of military establishment’s 
Research and Development Board, 
and conversion of panel to Commit- 
tee on Fuels and Lubricants is being 
delayed pending appointment of suc- 
cessor to Mr. Lowry. . . He left his 
work with Universal Oil Products 
several months ago to head panel 
which has been taking over Armed 
Services Petroleum Board work in oil 
research and development co-ordina- 
tion. ASPB will be entirely out of 
this field when projected committee 
is established. 


+ * * 


Ray Althouse has been named ex- 
ecutive assistant in the executive de- 
partment of Cities Service Oil Co., 
and M. R. Shaffer, Jr., has replaced 
Mr. Althouse as office manager of the 
oil production division. 


oO ° oe 


An unusual item of wearing ap- 
parel admired by visitors to the 
ESPA convention at Buffalo was the 
“Socony” necktie worn by Alfred M. 
Cady, president, Syracuse Oil Co., 
Inc. It bore, on a dark blue back- 
ground, some hand painted reproduc- 
tions of the flying red horse trade- 
mark along with several oil drums. 
Mr. Cady’s daughter in Wilkesbarre, 


Pa., had it made up especially for 


him. As an afterthought Mr. Cady 
gave away some cigars in wrapp rs 
imprinted with his company name. 


— co ° 


Several Pennsylvania men drove up 
to Buffalo to meet with the Empire 
State group, among them being 
Henry B. Van Dyne, of the Van Dyne 
Oil Co., Troy, Pa., who has long been 
a member of ESPA, and Todd Glenn, 
of Penn-Glenn Oil Co., Leechburg, 
Pa. Mr. Glenn, along with many in 
the audience, was somewhat startled 





when one of the speakers, in analyz- 

ing the state of business, used the 

phrase ‘‘quarter of a trillion’ dollars. 
°° o * 

ESPA president Melvin O. Hick- 
man presided over the Buffalo con- 
vention sessions wholly  unruffled 
by the fact that his office was burned 
out the week before by a fire which 
caused an estimated $11,000 damage, 
and forced him to move into quarters 
in his warehouse. Fortunately the 
records of the business—the X-Cel 
Oil Co.—for the years 1946 and 1947 
were preserved because they were 
stored in fireproof safes. 

co ° ° 

Another speaker at the ESPA con- 
vention, Robert E. Friedman, assist- 
ant director and chief counsel of OGD, 
took time out from his vacation to 
tell the members about the volun- 
tary petroleum allocation program. 

° ° ° 

Robert B. Cragin was made presi- 
dent of Refinery Maintenance Co., 
Compton, Calif., designers, engineers 
and constructors for the petroleum 
refining, natural gasoline and petro- 
chemical industries. Mr. Cragin for- 
merly was vice president of Houdry 
Process Corp. four years and, dur- 
ing World War II, was assistant direc- 
tor of the refining division, Petroleum 
Administration for War. 
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from Socony: Vacuum’s Unique Cutaway Library’ 


r A COST of thousands of dollars... 
A with the close cooperation of ma- 
chine builders—the help of top-flight 
artistic talent . . . Socony-Vacuum has 


compiled a unique library containing 


hundreds of cutaway drawings. 

These drawings show the inside story 
of practically all types of equipment in 
every industry—from small hand-oper- 
ated air 
turbines 


hammers to giant hydraulic 


They ‘re accurate , authentic 


charts sought after 


as reference ma- 
terial by colleges and universities 
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BALTIMORE 2 
South First St. e 
Socony-Vacuum 


ILLINOIS—S9 E. Van 
MARYLAND—10 Light St 


e MILWAUKEE 4, 
e DALLAS 1, 


Avenue « KANSAS CITY 13 
MICHIGAN—903 West Grand Blvd 
CLEVELAND 15, OHIO—1422 Euclid Blvd 


TEXAS—Magnolia Petroleum 
maintains many other conveniently located service offices to give you close and fast 


MISSOURI—925 Grand Ave. « DETROIT 32 
e ST. LOUIS 8, MISSOURI—4140 Lindell 
Co., Magnolia Building 
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AN EXTEN 
THAT'S 


ION HOSE 
EALLY SIMPLE 


THE NEW GILBARCO 996 with the Easy 
Reach hose is the low pump that you've 
been waiting for. 

On the side of the 996 is a normal 
length of hose—always instantly avail- 
able for quick fill-ups of 90% or more 


of your customers’ cars. When needed, 


extra hose pulls out quickiv and easily 
by the simple use of a weighted pulley. 
(See diagram.) 

There's no reel...nothing to get out of 


GILBERT & BARKER MANUFACTURING COMPAN 





order...no extra length of hose hanging 
on the pump or !ving on the island. The 
996 is a sleek 58” of smooth-operating, 
pumping and calculating mechanism. 

And remember...the operating mech- 
anism of the Gilbarco 996 (including the 
Easy Reach hose) has been field-tested 
through millions of gallons of pumping, 
in every climate in the world. Send for 
a catalog for the full particulars on this 
different kind of low pump. 


WEST SPRINGFIELD, MASS.—TORONTO, CANADA 





